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THE GREAT. OIL IMPORTS DEBATE: 


Is a barrel in hand worth two in the bush? 


15, 1930 








OPEN YOUR BUSINESS DOOR 
TO OUT-OF-TOWN CUSTOMERS 


Use the CALL-COLLECT PLAN to 
bring in orders by Long Distance 


Every order you get by telephone saves time and 
money, increases your profits. 

You can bring in more telephone orders by using 
the Long Distance Call-Collect Plan. 

You simply invite your out-of-town customers to 
place their orders by Long Distance—Collect. Your 
salesmen can let them know, you can write them a 
letter, or you can use stickers specially designed for 
this purpose. 

The Cail-Collect Plan puts you within easy reach 
at ordering time. Helps you give customers fast, per- 
sonal service. Brings you new business between sales- 
men’s visits. Opens new markets. 

It’s easy to set up. The results are big and the 
cost is small. 

You can prove that the Call-Collect Plan pays in 
your business by trying it—and keeping a record of 
orders received. A telephone company representative 
will gladly help you work out the details. Why not 
call your Bell telephone business office today ¢ 
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LONG DISTANCE RATES ARE LOW 


Here are some examples: 


New York to Philadelphia 

Cleveland to Pittsburgh 

Des Moines to Minneapolis 

PE OP EDs occsccccvccoscesss 
Les Angeles to Boston 


These are the daytime Station-+toStation rates for 
the first three minutes. They do not include the 10% 
federal excise tax 


Call by Number. It's Twice as Fast. 
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Enduring Beauty. Since church building 


budgets are limited, it might seem an ex 
travagance to cover the steeple with stain 
leas steel. But stainless steel lasts so long 
and is so resistant to corrosion, that in the 
long run it is 
can buy for hard service 


the least expensive metal you 
USS Stainless 
Steel is made in all types and finishes 


Custom Fit. This main line crossing for a famous railroad contains 1,585 separate parts. All 
US. Steel Trackwork is made to exacting tolerances, in fact the units of the type shown here 
are always pre-assembled at the shop before shipment to guarantee perfect alignment and 


fit in the field. It will then be dismantled and shipped 


Built-In Hole. Behind the gun opening on this jet interceptor is a 
“blast tube,” to protect the plane from high pressures and gases 
caused by the firing of the gun. Formerly, this tube was machined 
from solid steel bar stock, but has now been replaced with USS 
Stainless Seamless Tubes. These tubes are pierced from solid steel, 
and they afford the absolute uniformity of wall strength required 


UNITED STATES STEEL 


For further information on any product mentioned in this advertisement, write United States Steel, 52 


AMERICAN BRIDGE. AMERICAN STEEL & WIRE oad CYCLONE FENCE 
UNITED STATES STEEL HOMES, INC. - UNION SUPPLY COMPANY - 


April 15, 1955 


COLUMBIA-GENEVA STEEL 
OfL WELL SUPPLY. TENNESSEE COAL B IRON. UNITEDSTATES STEEL PRODUCTS UNITED STATES STEEL SUPPLY 


UNITED STATES STEEL EXPORT COMPANY . 


This trade-mark is your guide to quality steel 


Goodbye Gas Shortage. For years now, gas companies have been 


rapidly laying new pipelines to ease the gas shortage. The job has 
been made easier with this giant trenching machine made from USS 
Man-Ten Steel. MAn-TEN has such high strength that the machine 
can be made stronger and lighter than with carbon steel 


SEE THE UNITED STATES STEEL HOUR 
It's a full-hour TV pregram presented every other 
week by | ted tate Heel. Consult your local 


newspaper fo tation 


} William Per Place, Pitteburgh, Pa 


CONSOLIDATED WESTERN STEEL GERRARD STEEL STRAPPING NATIONAL TUBE 


Divisions of UNITED STATES STEEL CORPORATION, PITTSBURGH 


UNIVERSAL ATLA EMENT COMPANY 5-804 





Bell Aircraft has 
13,000 payroll savers 


“From every point of view, the purchase of | 


>. Savings 
Bonds contributes to the soundness of our economy 
and to the individual security of our citizens. | am proud 
that at Bell Aircraft our employees are helping to 
strengthen the national economy and their own future 
security through the Payroll Savings Plan 

“In a recent campaign Bell employees achieved a 


record of nearly 99% participation in the Payroll Savings 


The United States Governme 
thanks, for thei 


FORBES 


Plan, bringing to 13,000 the total number of our em- 
ployees who are saving systematically through the 


regular purchase of Savings Bonds.” 


LARRY BELL, President Bell Aircraft Corporation 


If your company does not have the Payroll Savings 
Plan, or if you have the Plan and employee participa- 
tion is less than 50% —get in touch with Savings Bond 
Division, U.S. Treasury Department, Washington, D. C. 
Your State Director, U. S. Treasury Department, will 
be glad to help you install a plan or show you how easy 


it is to build « mployee participation in your present plan, 


| does not pay for this advertising. The Treasury Department 


patriotic donation, the Advertising Council and 
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-—— SIDE LINES 


Occasionally some contemporary 
publications remind us of the 
monkeys who seek to avoid evil 
by ignoring it. Or Charles Dick- 
ens’ lady do-gooders who sent 
missionaries to elevate the be- 
nighted heathen, all the while ig- 
noring the terrible suffering under 
their noses in the London slums. 
Let a controversial issue like Louis 
Wolfson vs. Sewell Avery come the 
way of these incorrigible issue- 
dodgers, and they look quickly the 
other way. 

Forses, whatever faults it may 
have, has rarely been guilty of this 
ostrich journalism. Consider for 
one thing our fa- 
mous, facts-on- 
the-line January 1 
Annual Manage- 
ment Ratings. An- 
other case in 
point is Forses’ 
method of report- 
ing developments 
in the field of 
business and fi- 
nance not 
tent with that Amalga- 
mated Motors earnings were up or 
down, Forses compares these earn- 
ings with those of the competitors, 
takes a long look to see whether 
the uptrend or downtrend looks 
like a temporary or a permanent 
condition 

Hear No Evil. 
should 


con- 
stating 


This approach 

surprise among 
longtime Forses readers. Back in 
the Twenties, for example, Found- 
er B. C. Forbes started a storm 
with his sharp criticism of Henry 
Ford for the automaker’s irrational 
prejudices, his refusal to 
with the times Cancellations 
from the issue-dodgers? Of course 
But 
the 
wrote he 


cause no 


move 


B.C.’s reply was tart and to 
“There 


‘who 


point are readers,” 
demand we say 
nothing but sweet things They 
threaten to stop subscribing 

[But] we the 


intention of giving up 


have not slightest 
our inde- 
pendence of thought and expres- 
sion 


Some of 


even 


the crowd 
objected late in 1928 and 
1929 B.C. warned of 
excess speculation and an impend- 
ing crash 


see-no-evil 


early when 
Keep your opinions to 
yourself, they demanded, and just 
report facts. Fores, 
say, went right on expressing the 
sour along with sweet, continued 


needless to 








THE GENTLE ART OF ISSUE-DODGING 


to grow both in prestige and cir- 
culation 

In recent 
the 


were 


years, Forses felt that 
Senator McCarthy 
the country 

were hurting the Com- 
Forses said so in no un- 


antics ol 
hurting 

than they 

munists 


more 


certain terms. Once more cancella- 
tions trickled in, and Forses was 
told to keep its thoughts to itself 

See No Evil. When, right in our 
backyard in the world of business 
and finance, railroad mogul Robert 
R. Young made his now-famous 
bid for control of the N.Y. Central 
Forses was well aware that 


investors were perplexed 


many 
Its edi 
tors explored the 
issues thoroughly, 
the 
clusion that Young 


came to con- 
could do more for 
investors, and said 
so in unequivocal 
terms. Lastmonth 
Publisher Mal 
colm like 
his father no is- 
sifted 


Forbes, 


sue dodge 

the facts and said frankly (Forses, 
March 15) that he thought Chal- 
lenge: Wolfson had more to 
offer stockholders than the stale 
methods of Sewell Avery. Result 
more cancellations of subscriptions 
Forses sounds off on these con- 
troversies 


Loui 


humbly, and out of no 


swollen sense of its own omnis 


cience. Forses’ editors are in daily 


and intimate contact with facts and 
that the 
does not have access to 
they entitled to 
in fact, they 


vesto! 


judgments busy reade: 
but which 
Which 
For the in 


journalists, 


are have 
must have 
unlike ome 


cannot dodge the what to 


Issue of 
do with hi money 
Speak No Evil In the 


issue 


current 


readers will find Forpes’ edi- 


tors once more wading into a cur- 
rent controversy the 
debate 


ports 


important 
now raging over oil im- 


It would 
pernaps, to 


have been far 
addres 


touchy 
lost 


safer have sed 
ourselves to a les 
which have 


friends imports 


subject 
vould FORBES no 

But tariffs 
are one of the day's burning issues 
Forses 
to help reade! 


and 
therefore, deems it a duty 
reach an intelligent 
understanding of the 
Only by thu 


reporting the 


question 
evaluating as well as 
facts, Forses be- 
lieves, can it 


fast 


properly serve its 


growing number of readers 











READERS SAY 





Wolfson & Avery 


As a small stockholder in Montgomery 
Ward since 1932, I read with considerable 
interest the pros and cons of the battle 
now raging over the control of the con- 
cern, as outlined in your March 15 issue 
Your editorial is correct in stating that 
Montgomery Ward needs a change in 
management, The writer has at different 
times communicated the idea to Mr 
Avery directly—and has always been 
aceorded a cordial, but negative, re- 
sponse. However, on the basis of their 
past records, I prefer Sewell Avery at 
83 to Louis Wolfson at 43 

G. D. Yeacen, 
Pittsburgh, Pa 


Since I am only a small shareholder 
in Montgomery Ward, I felt I wouldn't 
take sides, However, after your 
presentation of the controversy, I came 
to agree that it is time for a change. Mr 
Avery has crawled out of his shell (why 
couldn't he have done so long ago), but 
if he wins, he will probably craw] back 
in again. Maysie T. Newson, 

Lansing, Ill 


I am enclosing a reprint of the Forsres 
article which the Wolfson outfit has been 
sending to Montgomery Ward stock- 
holders. I think you made a mistake 
by extending encouragement to a 
who is an empire builder 

J. D. Wurretaw, 
Indianapolis, Ind 


man 


I was amazed that you commended 
Mr. Wolfson's raid on Montgomery 
Ward, Didn't you also take part in the 
New York Central case’ Why do 
you scorn public opinion in such cir- 
cumstances and encourage the use of 
your publication for propaganda such as 
the reprint of the Fornes article which 
Mr. Wolfson has been distributing to 
Ward stockholders 

MARGUERITE 
Oceanside, 


GRay, 
Calif 


Two months ago I would have been in 
agreement with your position but 
now all of Wolfson'’s ventures seem in- 


secure. Mr 
isn't the 


Avery, no doubt 
ideal 


about it, 
administrator, but as a 
stockholder I think twice before leaping 
out of the frying pan into the fire. Mr 
Wolfson has undeniable talent which he 
should confine to corporations which are 
economically ill, and not to Montgomery 
Ward, which Forses terms a “rich prize.” 

Warren H. Gite, 

Westchester, Ill 


Hope to hell you're right. Just now, 
after reading your “Wolfson Montgomery 
Ward's Best Bet,” I signed my proxy in 
favor of Wolfson Levon West, 


New York, N. Y. 


I think you made a serious mistake. I 
like a company with a lot of cash on 
hand Ser. Wiu1am E. Rut, 

Fort Belvoir, Va 


Your resoluteness in the Wolfson- 
Mongomery Ward issue is to be com- 
mended. It was just the information 
stockholders needed Rosert T. Poore, 

Wilmington, Del 


I have no stock in Montgomery Ward, 
and do not want any under the present 
management. But I am not so gullible as 
to believe that Wolfson program is altru- 
that his heart is bleeding for 
Ward stockholders 

Eaat D. Smecser, 
Denver, Colo 


istic oF 
Montgomery 


You may O.K. Wolfson’s methods, but 
I certainly do not F. A. Pace, 
Lake Odessa, Mich 


Shame on Forses for approving racket 
Leon L. Lamert, 
Warsaw, Ill 


management 


Montgomery Ward might need new 
if this Wolfson is the 
man in America that is capable of 
doing the job, then this 
to Hell 


management, but 
only 
country has 
Frep Scriven, 
Ogden, Utah 


sure porn 


Since you have seen fit to 
Wolfson in his 


Ward 


support 
raid on Montgomery 


I shall not renew my subscription 





NEXT ISSUE: 


Plywood under its editorial 


I enclose 
Name 
Address 
City 


Single Copy, B« 


Canada $1 4 year extra 





Beneath The Veneer. What happens in a fast-growing industry when too many 
hopefuls rush in and swamp the market? In its 
microscope 
managed to keep an even keel on some very stormy seas 


Forses, 80 Fifth Avenue 


[ $5 for 1 


next issue Forses 


puts US 


to see how this enterprising outfit 


New York 11, N. Y 


year of Forses, [) $10 for 3 years 


State 


Foreign 85 extra 








to your magazine. —Frep R. Cutcneon, 


Madison, Wis. 
Commendation 


I have read with interest Forses’ report 
on Colorado Fuel & Iron Corporation 
(April 1). I think it should be enlight- 
ening to the public and feel very thank- 
ful that the story is so accurate. 

—CHaries Aven, Jr., 
Chairman, 
Colorado Fuel & Iron Corp. 


Colored Tires 


Naturally we are pleased to learn that 
you regarded the subject of our colored 
tires sufficiently newsworthy to appear 
in your publication 

But I was sorry to see a reference in 
your caption to “Akron’s tires.” We are 
the only company making colored tires, 
and we are also the only major rubber 
company which does not have production 
facilities in Akron.—H. E. Humpureys Jr., 

President, U. S. Rubber Co. 


Praise for Writers 


It is with great pleasure that I take 
the opportunity te commend your 
writers, Joseph D. Goodman, Lucien O. 
Hooper and Heinz H. Biel. On their 
advice I have made many investments— 
some large but most of them small—and 
have yet to pick one that went “off.” 
Forses gives the best low-cost professional 
information any average investor could 
ask for WitiiaM E. Partrerson, 

Milmont Park, Pa. 


Need for Sobriety 


Whe said the American people are not 
a lot of morons? Total public and private 
debt climbed to $1,024,000,000,000 by the 
first of this year. The fact that this sum, 
divided up, would amount to $24,300 for 
each family in the country has no sober- 
ing effect at all. Perhaps, like Rip Van 
Winkle, I have been asleep these past 20 
years and a person's wealth is now 
gauged by the time payments he has to 
meet. It's a fool's paradise 
~Max FRASER, 
Biddeford, Me 


Keeping the Faith 


Your adroit and succinct editorial on 
the Fulbright inquiry has just about 
echoed my own thinking. In fact, as one 
of the 7,000,000 small investors, I am 
keenly aware of the importance of bet- 
ter education for the average American 
in terms of common stock buying. Too 
many people still think the market is a 
tool of the rich, by the rich, and for the 
rich. Also, many don’t know the differ- 
ence between gambling and a risk. As I 
view it, the intelligent investor pays lit- 
tle attention to the daily ups and downs 
of the market, for his object is invest- 
ment in the progress of American busi- 
ness enterprise — not in taking paper 
profits. The true investor should only 
pray that he has more money to invest 
whenever the market “falls out of bed” 
because of mass fear, or lack of public 
confidence. Keep the faith—and the 
dollars will take care of themselves... . 

—Howarp E. Cape.ine, 
Flint, Mich. 
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will change your travel hale 
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Capital 
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is for atom 


You can put a billion of them on 
the head of a pin, but they're still 
the biggest thing in the world to- 
day—and still hold practically lim- 
itless possibilities for tomorrow. 

That's why our Research De- 
partment decided to explore those 
possibilities for the benefit of in- 
vestors——has just published its 
findings in a 32-page report that’s 
yours for the asking. 

The booklet begins with a brief 
history of atomic energy and the 
people who brought it about . 
gives you a pretty good idea of 
just how far we've come up to 
now... then takes up in turn 
each of the important factors that 
should influence the future. 


You'll find a thorough-going 
review on the problems of produc- 
tion .. . see why thorium, phos- 
phates, and processing play a big 
part... read how the fortunes of 
163 companies in everything from 
pharmaceuticals and food to trans- 
portation and power may be af- 
fected as the atomic age progresses. 

If you'd like to have a much 
better idea of just where to stand 
on the investment opportunities 
in atoms, read “Tur ATOM 
AND Investors.” There's no charge 
for your copy, simply call or 
write— 


Department SD-30 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 


THE ECONOMY 





“A MODERATE spring rise in employ- 
ment is in prospect for almost all sec- 
tions of the nation.” In just this way 
the Labor Department summed up the 
state of the economy last month after 
asking businessmen in 149 big US. 
labor markets whether they planned 
to hire or fire between now and mid- 
May 

Only 16 widely scattered sections 
of the country, including such cities 
as Miami and Jacksonville where 
spring employment slumps are as nor- 
mal as wintertime 


booms, reported 


that work would be a little scarce. 
From everywhere else the same 
cheery replies came back: more jobs. 
Builders of electrical machinery and 
farm equipment, furniture and air- 
planes all reported they would take 
on new employees during the next 
month. But the best news of all to 
trend-minded economists was that the 
two mighty stalwarts of the economy 

the booming automobile and steel 
industries—would do the same. 

Win, Place & Show. In Detroit last 
month, automakers were never busier. 








or a decline 


Ten Best Cities 


(Percent Gain Over Last Year) 


Salt Lake City (2) 17% 
Denver (2) 16 
Wichita (6) 15 
Washington 15 
Miami (5) 14 
Des Moines 

Detroit (2) 

Pittsburgh 

Oklahoma City (2) 

Pueblo (4) 


(In parentheses, number of succes- 


sive months listed in this column.) 





CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER. 


CONTINUED DECLINE FOR 2 MONTHS OR LONGER. 


NO SIGNIFICANT CHANGE FROM IMMEDIATELY 
PRECEDING PERIODS 


Map shows business in 78 separate areas, each of which is an “economic 
unit” where conditions depend on the same key factors. The index reflects 
business as it was during the last week of March. N.B.—Area indexes 
require a constant movement for two months to register an improvement 


DENIONED BY PIKK AN Y 


Zone Indexes 


(Percent Change From Corresponding 
Months Last Year) 


Feb. 
New England +9% 
Middle Atlantic +9 
Midwest +7 
South +8 
North Central +8 
South Central +7 
Mountain +9 
Pacific 4-7 


NATIONAL 
INDEX . +8 


= 
8 


a 


Apr. 
+ 7% 
+ 4 
10 
+ 8 
+ 6 
+ 6 
+16 
+ 7 


= 
Qe ewAIara 


- 
Ww 


+6 
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Union Electric reports to 
53,000 stockholders, 


6,700 employes, more than 
600,000 customers 


STRONG GAINS IN 1954—Once again Union 
Electric showed an increase in net earnings over 
the previous year—$19,279,000 for 1954 as com- 
pared with $16,194,000 for 1953. This provided, 
after payment of preferred dividends, earnings 
for common stockholders of $1.65 per share in 
1954 as compared with $1.35 in 1953. 

Union Electric’s operating revenues in 1954 
totaled more than $114,000,000—-an increase of 
more than $11,000,000 over 1953. With the sale 
of electricity exceeding 7,000,000,000 kilowatt 
hours—an increase of 4 per cent over 1953-—elec- 
tric revenues accounted for nearly $108,000,000 
of total revenues. 


COMMERCIAL AND RESIDENTIAL USE UP— 
The year brought a rapid expansion in sales to 
residential and small commercial customers 

residential sales increasing 173,000,000 kilowatt 
hours, or 14 per cent, and small commercial sales 
increasing 66,000,000 kilowatt hours, or 9 per cent. 


Following the general decline in industrial activity 
throughout the nation, sales to large commercial 
and industrial customers decreased 142,000,000 
kilowatt hours, or 4 per cent. However, sales to 
these customers showed increases in both 
November and December of 1954 over those 
months of the preceding year. 


NEW CUSTOMERS—In addition to the 13,400 
electric customers gained with the acquisition of 
Missouri Edison Company on February 1, 1$54, 
12,100 new customers were added to System lines 
during the year. Nearly all of these new customers 
are owners of new homes with a large number of 
electrical appliances. The trend in residential use 
of electricity shows a strong upward surge (our 
residential customers used, on the average, 2,566 
kilowatt hours in 1954 as compared with 2,337 
in 1953—the largest single year increase in our 
history). New residential customers should con- 
tinue to be an important source of revenue. 


STRONG EQUITY POSITION—The Company's 
capital ratios continue to be conservative. Com 
mon stock equity exceeds 35 ver cent of total 
capitalization. As a result of the North American 
Plan, the common stock equity of Union Electric 
was increased during 1953 and 1954 by approxi 
mately $40,000,000. This new capital will permit 
the financing of the System's construction pro 
gram during the next few years with bonds and 
preferred stock and without the dilution of com 
mon stock earnings. 


DIVIDENDS INCREASED—As a result of the Com 
pany’s strong financial position and its improved 
earnings, the Board of Directors voted on January 
10, 1955, to increase the common stock dividend 
to an annual rate of $1.40 from the previous rate 
of $1.20 per share, beginning with the dividend 
payable on March 31, 1955. 


LOOKING FORWARD— The general improvement in 
economic conditions and the industrial, commercial 
and residential expansion taking place in our service 
area may be expected to produce a substantial in 
crease in our business during the years to come. 


sussoun! POWER & LIGHT CO 4 
DUR! EDISON CO. 
misgouRt given 


UNION ELECTRIC COMPANY OF MISSOURI 


Subsidiaries: Union Electric Power Company + Missouri Power & Light Company + Missouri Edison Company 


Union Colliery Company + 
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Poplar Ridge Coal Company «+ St. 


Louis & Belleville Electric Railway Company 
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DREWRYS LIMITED U.S.A. INC. 


s ovutu i 2. a ae 'NnNotA WN A 


7 





Highlights of 1954 


SALES were the second highest in history—1,372,407 barrels, compared 
with the record 1,420,290 barrels sold in 1953 Net dollar sales, 
after Federal and State excise taxes, reached a new high at 
$24,589,871. . . . We maintained our position as the nation’s 15th 


largest brewer. 

NET INCOME showed a gain for the third successive year, and reached 
a record high ... EARNINCS PER COMMON SHARE were $2.46, 
compared with $2.28 last year 


DIVIDENDS to common shareholders again were increased .. . The 
annual dividend rate is now $1.60 per share 

PREFERRED STOCK, issued November 1951, was retired September 
10, 1954... . leaving 601,812 common shares as the sole capital stock. 

FINANCIAL POSITION continued strong Property, plant and 
equipment at year-end equalled $5.02 per barrel of capacity . . . 
Book value of common rose to $14.75 per share from $13.96 a year 
earlier. 

DREWRYS STOCK was listed on the “Big Board”—an important advan- 
tage to our nearly 3,000 shareholders. 


DREWRYS GALES GROWTH 
ie millions of barrels 


OUR 1954 ANNUAL REPORT and other data about our operations 
are available on request to the company or our financial public relations counsel, 
Gartley & Associates, Inc., 68 William Street, New York 5, New York. 


DREWRYVS LIMITED U.S. A. INC. 
14086 Eiwood Avenue, South Bend 24, ind. 





By the end of March they were roll- 
ing out more than 177,000 cars a week, 
a rate of production 51% higher than 
a year ago and high enough to assure 
a record 2,200,000 automobiles by the 
end of the first quarter. Chevrolet, 
which held down second place a year 
ago at this time, jumped into a sub- 
stantial lead by increasing its output 
from 370,820 to 494,796 cars. Ford, 
which chased Chevvy right down to 
the wire in 1954, managed to make it 
a close battle for the top spot by in- 
creasing its production from 382,608 
to 450,009 cars 

But Buick, even though it stepped 
up its output by more than 70,000 cars 
in order to roll out a record 211,246 
by the end of the month, was having 
a hard fight to hold onto the third- 
place position it won for itself last 
year; Plymouth, the most popular of 
Chrysler Corp.’s spanking new en- 
tries in the rough-and-tumble race 
for consumers’ dollars, more than 
doubled its production to 215,880 cars 

Other Chrysler autos also tacked on 
some spectacular gains: De Soto more 
than doubled its output to 44,422 
while once-lowly Dodge burst back 
into the limelight with 100,958 autos 
already off the line, three times more 
than it had turned out last year at this 
time. 

Economists, who had earlier warned 
that Detroit's madcap _ production 
sprees was ill-advised, took a second 
look around last month and retracted 
some of their gloomy predictions. For 
far from being glutted with shiny 
new autos they could not unload, car 
dealers were in fact selling them at an 
unprecedented rate—some 1,283,000 
by the end of the first 69 days of 1954 
Furthermore, only 609,000 unsold cars 
were still on hand at that time, 7% 
fewer than the 655,000 cars that clog- 
ged dealers’ showrooms and ware- 
houses last spring. 

Steely Sinews. In Pittsburgh and 
Chicago, Youngstown and Buffalo, 
steelmen also felt the pleasant effects 
of the automobile boom. By mid- 
March orders from Detroit, which 
normally buys 20°, of the U.S.’s total 
steel output, were pouring in so fast 
that some steelmakers fell as much 
as four weeks behind in their deliver- 
ies. During the week ended March 
21, the industry poured 2,262,000 tons 
of steel while operating at 93.7% of 
capacity, compared with 2,218,000 tons 
(91.9%) a month earlier and 1,648,- 
000 tons (69.1%) during the cor- 
responding week of 1954. 

But even this production rate, 
steelmen admitted, was not high 
enough. Pittsburgh mills were plan- 
ning to operate at 95.8% of capacity, 
Chicago mills at 95.7%, Youngstown 
at 96% in order to take care of the 
increased demand. Even the mills at 
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Buffalo, which were already pouring 
steel at close to 100% of capacity, 
were anticipating no slackening of or- 
ders for some time to come. 

Despite their normally heavy re- 
liance on Detroit automakers to keep 
their furnaces lit, steelmen last month 
had good reason to be optimistic. De- 
mands for automotive steel, they 
pointed out, would not taper off until 
some time during the summer. Even 
then, they predicted, orders from oth- 
er steel users would be heavy enough 
to keep their mills operating at a 
prosperous 80% to 85% of capacity. 

Bright Hopes. The merry hum of 
Detroit assembly lines and the roar of 
the furnaces in Pittsburgh was also 
the sweetest kind of music to the ears 
of the U.S.’s freight shippers. Al- 
though carloadings on the nation’s 
railroads dipped slightly to 639,447 
during the week ended March 26, the 
Association of American Railroads 
blithely predicted that carloadings 
during the second quarter would hit 
7,014,610 cars, 7.1% more than the 6,- 
547,109 carloads shipped during the 
second three months of 1954. 

Elsewhere, economic pundits were 
watching these bright spots: 

© Department store sales across the 
nation increased 2% during the week 
ended March 26. Best gains were re- 
corded by merchants in Philadelphia 
(18%), San Francisco (8%), Atlanta 
(7%), Minneapolis and Dallas (6%). 
For the year, total U.S. retail sales 
ran well ahead (7%) of 1954, with 
Atlanta showing the biggest increase 
(13%), followed closely by Kansas 
City and Dallas (11%). 

e Factory sales of home laundry 
equipment in February totaled 407,- 
670 units, an increase of 28.6% over 
February 1954. Sales of automatic 
dryers were up 74.8%, while auto- 
matic washer sales reached 251,826, a 
gain of 33.9%. 

® Soft coal production, which slip- 
ped from 8,050,000 tons to 7,910,000 
tons during the week ended March 
26, was still way ahead of the 6,821,- 
000 tons mined during the correspond- 
ing week of 1954. For the year, 
bituminous miners had already 
boosted their output 11.8% to 102,- 
328,000 tons. 

© U.S. paper mills operated at 
94.4% of capacity during the week 
ended March 26, somewhat below the 
96.3%, for the preceding week but well 
ahead of the 92.8% for the correspond- 
week last year. 

A Little Gloom. The one_real trou- 
blespot in the economy last month, 
according to an increasing number of 
economists, continued to be the un- 
checked housing boom, the same boom 
wh.ch last year had been praised for 
pulling U.S. business out of its “mild 
recession.” If the high level of nous- 


April 15, 1955 





ing construction should slow down 
now, many experts say, there is little 
doubt that the rest of the economy 
would at least shiver a bit. But if it 
is allowed to continue unchecked, 
some say, the country may face a dan- 
gerous glut of new housing. Last 
month a group of top life insurance 
executives, seeing a way to hold new 
housing starts down to a safe level, 
drafted an open resolution calling on 
the Government to require a 5% 
down payment and a 25-year limit on 
Veterans Administration mortgages. 
At the same time they recommended 


that down payments under FHA reg- 
ulations be increased from the pres- 
ent 5% to 10% 

Last week, however, there was some 
question as to whether any of these 
changes would be immediately forth- 
coming. The FHA, it is true, has the 
power to regulate rates and amortiza- 
tion periods as it sees fit. VA mort- 
gages, on the other hand, have been 
placed in a no-down-payment cate- 
gory by Congress itself, and, as some 
economists predict, a lot of political 
caterwauling will take place before 
the regulations are changed 


This FREE booklet explains 


HOW TO MAKE 
THE MOST OF TODAY'S 
GREAT OPPORTUNITIES 
IN BUSINESS AND 


Have you ever wondered why men of 
equal ability fare so differently in the 
competition for better positions and 
bigger salaries? 


Are you aware of the desperate 
shortage of executives which has been 
discussed so fully in the business press? 
Do you know why so many men just 
miss success? 


These, and similar questions, are 
discussed fully in “Forging Ahead in 
Business” —one of the most informative 
little books on personal advancement 
ever written. Its 48 pages are crammed 
with practical, helpful advice for men 
who want to capitalize on the tremen- 
dous opportunities which exist today 
throughout business and industry. And 
it outlines the Alexander Hamilton In- 
stitute’s executive-training program. 


Mail 
Coupon 
Today 


book 
Name 


Firm Name 


Position 


Home Address 


——--——-—-—-—-—--------} 


ALEXANDER HAMILTON 
Dept. 335, 71 W. 23rd Street, New York 10, N. Y. 
In Canada: 57 Bloor St., W., Toronto, Ontario, Canada 


Please mail me, without cost, a copy of the 48-page 
“FORGING AHEAD IN BUSINESS,” 


Business Address 


INDUSTRY 


Send for Free Copy Today 


If you are seeking, not a magic formu 
la, but a sure, sound method of speed- 
ing up your progress, “Forging Ahead 
In Business” may prove to be the most 
important book you have ever read. 


Some men have found a fortune in 
its pages . for it has made them see, 
more clearly than ever before, the 
need for a well-organized program; 
and it has inspired them to act while 
time was still on their side. 


There is no charge for “Forging 
Ahead In Business”—but distribution 
is limited to ambitious men, If you feel 
it is intended for you, simply sign and 
return the coupon below. A compli 
mentary copy will be mailed to you 
promptly 


INSTITUTE 


Swe Be Tee 





/s it trae what we Say abou?... 


i 

Look AnEAD—LOOK SOUTH” to find America’s great 
new industrial opportunity-land! That's what we've been 
saying about Dixie for years. Is it true? 


The record speaks for itself. Last year, for example, 
there were 353 large industrial developments along the 
lines of the Southern Railway System alone. In the past 
ten years, the record shows that 3,584 new plants, new 
and large distributing warehouses and major plant 
enlargements have occurred in the territory we serve 
This is an average of more than one and one-third each 
working day. 

Yes, it is true what we say about Dixie. And the years 
ahead hoid the bright promise of still greater opportunities 
for industrial progress and growth for those who listen 


when we BAY ..«+ 


“LOOK AHEAD—LOOK SOUTH!” 











SOUTHERN 


(oa) ae Gm ie pL 


The Southern Serves the South 
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“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM S, FORBES 


WOULD THAT I COULD! 


It is always gratifying to be considered an authority, an 
expert in the field in which one operates. During four 
decades of reporting and analyzing people, events, corpo- 
rations and securities of the financial and business world 
Forses has achieved with some, at least, a reputation for 
a familiarity with business conditions and business pros- 

pects 
disquieting when read- 
ers occasionally pre- 
sume we have a crystal 
ball. The day 


came a very nice let- 


other 


ter from a lady in New 
England, 
cluded with this sen- 
“Won't 


write 


which con- 


tence: you 


one of 


C1 ,. 
Department store sales up please 
your fine 
assuring us new stockholders that we haven't anything 
to fear ..'.” 


If someone with assorted shares of various se: 


articles re- 


urities 
wants reassurance that these holdings will constantly go 
up, or is in fear and trembling about the possibility of 
sharp declines, obviously he or she would be better off 
with their money in the bank. If our lady of New Eng- 
land is thinking in broader terms about the economy’s 
state of health and long-term prospects—if she is truly an 
investor—then I believe it is possible to say she need not 
fear. 

The present is mostly all good. First-quarter profits 
show most companies well ahead of last year, with the 
most influential automotive industry establishing new 
sales records. Increased profits have been reflected in 
dividend payments for the first two months, running 5 
per cent ahead of a year ago. The housing boom continues 
apace; industrial expansion, contrary to predictions, con- 
tinues; automation grows. Even railroads are moderniz- 
ing on an extensive, expensive scale. Mined metals, such 
as copper, lead and aluminum, are selling at increased 
prices, while chemical, textile, and farm machinery mak- 
ers have witnessed revived demand. Department store 
sales still continue running ahead. All these happy 
harbingers have been reflected in the largest volume of 
stock market trading for the first quarter of 1955 in 25 
years. The N.Y. Stock Exchange witnessed a turnover 
since January 1 nearly double that of the same period a 
year ago, i.e., 220,000,000 shares vs. 110,000,000 in 1954. 

Those who predicted a steadily expanding future for 
this country will continue to be vindicated in the years 
ahead, as they have been in the years past. Many don’t 
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But it is rather 


realize, for instance, the great number of listed securities 
which today are selling at prices far above their pre-1929 
crash levels. 

Have we, then, nothing to fear? The answer, of course, 
depends on what it is that may frighten us. A sudden 
sharp drop in market prices, a “bear market” of a few 
months’ duration? Such is not merely possible but thor- 
oughly likely as the ‘50s unwind 

Heinz H. Biel put it succinctly when he wrote: “I be- 
lieve that there is full justification for looking forward 
with confidence to the great economic expansion that lies 
ahead. But when we start discounting the prosperity of 
the 60s while we are still in the mid '50s, we may be tak- 
ing too There 


that the stock market's pace of the past six months had 


much for granted is general agreement 
been too fast and that it could not possibly be maintained 
without carrying stock prices to dangerously high levels 
In other words, even the most favorable long-range pros- 
pects provide no guarantee for a continuing bull market 
When stock prices advance at a very much faster rate 
than the prospective near-term increase in earnings and 
dividends, then it is quite possible to have a major stock 
market setback, a ‘bear market,’ without in the least af- 
fecting the long-range outlook. This is not a prediction 
that it will happen that way, but a warning that it may.” 

The day-to-day worrier on market performance will 
have ample reason in the next few months to justify nail- 
American businesses 
his holdings in the 1960s 


far more valuable than they are today 


chewing. The investor in sound 


however, need not fear will be 
Sut in the interim, 
he’ll have ample opportunity to “enjoy” some downs with 


his ups. 
a 
zx 
STOCK EXCHANGE SURVEY ILLUMINATING 


Recently New York Stock Exchange Pre: 


released some of the 


ident Funston 


results of a comprehensive survey 
toward 


Some of 


attitude 


itself 


conducted to determine the publi 


common stocks and the Stock Ex 


nange 


the results are startling, and the report clearly demon 


intensive, more extensive 


sto k ex 


strates the tremendous need for 


education on the functions of a change and 
exactly what common stock is 
Of the total adult population, 77 per 


quately define common stock 


cent couldn't ade- 


Only ten per cent of the adult population would even 
stock as a way to invest extra 
stock 


ting spare funds in 


consider common some 


money. However, among those who knew what 


was, 23 per cent would consider inv 
stock while only six per cent of those with an inadequate 
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knowledge of exactly what stock is would even think 
about buying some with extra money. Thus as the 
knowledge of what securities are spreads there is an 
increase of four times the number of potential buyers 

Only one out of four had a reasonable knowledge of what 
the New York Stock Exchange does. Only three persons 
in ten realized that not all security brokers are members 
of the New York Stock Exchange. Just four people out of 
ten realized that the Exchange does not own the stocks 
listed for sale to the public! Only one in four said that 
common stock in general is a good protection against 
inflation. Of the 43 million households where there is 
no ownership of stock, 19 million families said they 
wanted to know more about common stock To the 
question: “About how many people would you guess 
there are in the United States who own stock in publicly 
owned corporations?” Sixteen 
persons estimated that there are some 30 million to more 


, 63 per cent had no idea 


than 59 million shareholders had the 


Only two person 
right answer: “From six million to ten million 
Encouragingly, 20 million adults indicated that they 
would be interested in a monthly investment plan type 
of stock purchasing program and this interest ranged 
from 12 per cent of those earning less than $3,000 a yea: 
up to 27 per cent of those earning $10,000 or more. The 
idea of the Monthly Investment Plan had the overwhelm- 
ing endorsement of those with an opinion on the subject 
as being a good thing for the country 
for endorsement included 


Their reasons 
“opportunity for more people 
to own stock”; “would encourage savings”; “would help 


business, create jobs, improve employee relations’ 
“would help country”; “would offer people security’; et 

The survey establishes definitely that among the mil- 
lions of people who understand common stocks a great 
percentage have an interest in owning shares. Of this 
group why don't more buy stocks? 


have never been approached by brokers or 


Sixty-five per cent 
bankers 
Many simply have no idea how to go about acquiring 
securities. Most are under the impression that the pro- 
cedure is both costly and complicated. In short, there is 
a tremendous potential market already in existence that 
hasn't been “tapped.” 

And the related statistics among those who do not 
understand what common stocks are show that there is 
an eagerness to acquire the information and once ac- 
quired, experience shows that a goodly number actually 
begin to purchase stocks 

This survey 


y should encourage all concerned to get 
busier 


a 
< 


TURNING DOWN JOB SEEKERS 


This is the time of 
vear when college sen- 
iors’ thoughts turn to 
final exams, graduation 
and jobs. In the next 
few weeks companies 
large and small 
throughout the land 
will be receiving more 
than the usual number 
of hopeful letters and background résumés. For the one 
or few who “connect” with any given company, all is well. 


14 


But a very important and most sadly neglected phase of 
company public relations is the manner in which turn- 
downs are handed out. 


I know a young man who emerged from college, under- 
went the usual period in the services as a junior officer 
with responsibilities and experience related to his en- 
gineering background. He prepared a sensible letter and 
enclosed a detailed résumé and mailed it off to sixty-six 
companies in the state in which he wanted to settle down. 
The letters were individually typed and directed to the 
company president in each instance. 

Thirty-one never even replied or acknowledged the 
application in any way 

Twenty-five replies came from others in the organiza- 
tion, and ten from the presidents to whom the letters were 
addressed. Of thirty-five answers, twenty-six were of a 
formal 


“sorry-no-opening, will-keep-your-applicstion- 


in-mind” nature. The most significant thing emerging from 
the analysis of replies is the great impression made by 
the handful of acknowledgments which had a flavor of 
sincerity and feeling. For example 


Dollin Corp “regret no opening trust you will be 


successful.” 


Homasote Co “While your qualifications are excellent, 
we have no opening.” 

Irvington Varnish & Insulator, Division of Minnesota Mining 
and Manufacturing “company sold last year. . 
ments drawn from parent company.” 

Mack Trucks “have been cutting down rather than 
adding hope you will be successful.” 

Monroe Calculating Machine Co. . “no opening at present 
for man with your fine qualifications .. . we will keep your 
letter on file for several months and if anything develops will 
contact you.” 

Titeflex, Inc “Due to cut-backs and cancellations of 
government orders, not interested in new people. However, 
this may change rather rapidly.” 

P. Ballantine & Sons “interested in your letter do 
not have position available suggest we arrange an inter- 
view in event in future a suitable position might become 
available.” 

Heyden Chemical Corp . “carefully reviewed the situ- 
ation in which we believed your qualifications and interests 
would make for employment possibilities . . . no vacancy in 
which there would be a mutual interest . we shall be glad to 
explore further possibilities any time that a suitable vacancy 
may occur.” 

Walter Kidde & Co “no opening at this time out- 
side chance we will be adding another young man this fall 
giad to discuss the possibilities further with you.” 

Merck & Co “While we have taken on a few recent 
graduates for laboratory positions, no openings developed for 
junior executives things may improve therefore glad 
to have your application.” 


replace- 


The “touches” that make some of these turn-downs 
create goodwill despite disappointment are obvious: “trust 
you will be successful”; “while your qualifications are 
excellent”; “fine qualifications’; and the turn-downs 
which offer an explanation: “replacements drawn from 
parent company”; “due to cutbacks.” 

It is a very poor management indeed that lets any pos- 
sible application go completely unacknowledged. It does 
not take a great deal of effort to humanize a turn-down. 
Remember that what may be routine to the company is 
of intense importance to young people starting out. Turn- 
downs can build goodwill, make friends and possible 
future customers. Very little time or effort is involved in 
developing a friendly rejection letter. 

How are these things handled in your own outfit? 

Do you handle job seekers the way you'd like your own 
offsprings’ applications treated when their turn comes? 
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Plough, Inc. 


NEW YORK e MEMPHIS e SAN FRANCISCO 
Manufacturers of Drug and Household Products 
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CONSOLIDATED BALANCE SHEET—DECEMBER 31, 1954 AND 1953 


ASSETS 
Current Assets: 
1954 
Cash $ 1,035,869 
Cash Value Life Insurance 121,558 


Accounts Receivable, 
less Reserves 
Inventories, at Cost or Market, 
whichever lower 
Total Current Assets 


3,239,131 


_ 4,074,250 
8,470,808 


Fixed Assets, at Cost: 


Buildings 
Machinery, Equipment and 
Leasehold Improvements 4,048 682 
Total 5,966,706 
Less—Reserve for Depreciation 2,447,533 
3,519,173 
179,455 
3,698,628 
214,951 


1,918,024 


Land 
Total Fixed Assets 
Other Assets 


Goodwill, Formulae, Brand Names 1 


1953 
$ 1,421,823 
117,259 


3,056,930 


_ 3,718,889 


8,314,901 


1,903,272 


3,940,129 
5,843,401 
2,055,846 
"3,787,555 
182,455 
3,970,010 
124,653 


1 





TOTAL $12,384,388 


$12,409,565 


LIABILITIES 
Current Liabilities: 
1954 1953 
400,000 $ 600,000 
1,673,475 2,367,979 
67,500 67,500 
403,125 560,496 
Total Current Liabilities 2,544,100 3,595,975 
Note due serially 
to January, 1969 


Reserve for Estimated 
Expenses* 


Notes Payable $ 
Accounts Payable 

Dividend Payable 

Provision for Income Taxes 


3,800,000 3,050,000 


600,094 


Shareholders Investment: 
Capital Stock, $5.00 par value 
Authorized 500,000 shares 
Outstanding 450,000 shares 
Retained Earnings* 
Capital Surplus 


2,250,000 
2,871,916 
641,674 


2,250,000 
2,511,659 
678,535 
Total Shareholders 
Investment* 


TOTAL 


5,440,194 
$12,384,388 


5,763,590 
$12,409,565 


*Retained Earnings were debited (decreasing book value of 
Shareholders Investment accordingly) to provide reserves for 
certain business expenses permitted under 1954 Revenue Act 
Although 1954 Earnings would not be affected by any change 
in the law, present provisions could enable us to effect sav- 
ings in income taxes and cash of approximately $300,000 


COMPARISON OF CONSOLIDATED SALES, PROFITS AND DIVIDENDS 


Net Sales and Other Income 
Income Before Taxes 
Net Income After Taxes 
Dividends Paid 
Per Share: 
Provision for Income Taxes 
Return of Capital From Depreciation 


1954 


$20,323,268 
1,136,698 
636,698 
270,000 


1.11 
98 


$19,505,768 


Net Income 1.41 


An operating profit has been earned each year 
since incorporation in 1918. Dividends have been 
paid without interruption since 1931, the April 1 
payment being our 98th consecutive quarterly 
dividend. Directors, on March 2, 1955 increased the 
quarterly dividend from 15 to 20c, resulting in an 


1953 1952 1951 1950 

$18,062,301 $17,076,534 $16,567,158 
919,730 665,541 1,290,642 
559,730 513,058 719,142 
270,000 270,000 270,000 


1,072,251 
587,251 
270,000 


1.08 80 34 1,27 
85 75 57 39 
1.30 1.24 1.14 1,60 


annual rate of 80c per share. Although Goodwill 
and Brand Names constitute our most valuable 
assets, representing an advertising investment of 
$45,000,000, they are carried on our Balance Sheet 
at $1.00. Our 450,000 shares outstanding are listed 
on the New York Stock Exchange 


For Copy of Complete Annual Report write PLOUGH, INC., Memphis, Tennessee 


Plough Plant P 
nd . 


Meme Olfice 
Memphis, | 
Tennessee 
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REVENUE AND EXPENSES 


‘/e> : Gross revenue was $155,095,565, an 
Kf increase of $13,585,810 or 9.6% over 

1953. Net income was $26,618,255 and 
earnings for common were $21,276,118, equivalent to 
$2.95 per share of common stock after all charges, 
including preferred and preference dividends, compared 
with $2.56 in 1953. 


FINANCING 


ol at During the yeor an issue of 600,000 

a —— shares of common stock was sold for 
= $23,670,000 and $30,000,000 face 
value 3%, First and Refunding Mortgage Bonds, Due 
1979 were sold for $30,005,970. Approximately 
$100,000,000 of additional new money will be required 


in 1955 and 1956. 
> ASS $65,054,461 to $834,268,908 in 1954 
compared with an increase of $63,610,- 

524 in 1953. The first unit at Redondo No. 2 Steam 
Station with 160,000 kw generating capacity and the 
125,000 acre-feet Vermilion Valley Reservoir in the High 
Sierra was completed in 1954. The El Segundo Steam 
Station consisting of two 160,000 kw generating units is 
under construction and the first unit is scheduled for com- 
pletion in July 1955. The second unit at El Segundo is 
scheduled for completion in September 1956, and the 
first 160,000 kw unit of the new Alamitos Steam Station 
also under construction is scheduled for completion in 
November 1956. 


PLANT EXPANSION 


Electric plant investment increased 


GENERATION 


qay5 Total output was 10,934 million kwh, up 
~ 6.4%, over 1953. System peak demand 
was 1,998,200 kw an increase of 5.9% over 1953. 


« 5) RATES 


New rate levels effective September 13, 
1954 were authorized by the California 
Public Utilities Commission to provide a 5.9% rate of 
return on a depreciated book-cost rate base. The newly 
authorized rates are expected to increase common stock 


earnings about $.50 a share annually. 
Ke : 
A new record of 77,054 meters were con- 
nected in 1954 compared with the previous 
record of 74,695 in 1953. An intensive sales campaign 
was launched on January 19, 1955 to increase the use 
of electricity in all customer classifications with emphasis 
on sales to domestic customers. 


CUSTOMER RELATIONS 


cute howe 


PRESIDENT 














CONDENSED CONSOLIDATED BALANCE SHEET 


December 31, 


ASSETS 
ELECTRIC PLANT . 
INVESTMENTS AND OTHER ASSETS 
CURRENT ASSETS 
DEFERRED CHARGES 
CAPITAL STOCK EXPENSE . 


TOTAL ASSETS . . 


$634,268,9086 
9,162,564 
59,038,717 
3,206,018 
2,978,340 


$908 ,654,547 








1954 

LIABILITIES 
STATED CAPITAL AND SURPLUS 
BONDED INDEBTEDNESS . 
CURRENT LIABILITIES 
DEPRECIATION RESERVE . 
OTHER RESERVES AND LIABILITIES 


TOTAL LIABILITIES . 


$368,616,809 
328,000,000 
52,309,938 
144,842,987 
14,864,613 


$908,654,547 








SOUTHERN CALIFORNIA EDISON 


COMPANY 


EDISON BUILDING « 601 WEST FIFTH STREET « LOS ANGELES 53, CALIFORNIA 
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CARIBBEAN 
PRODUCTION 
1,937,000 6/0 


TO NORTH AMERICA 
960,000 6/D 


FAR EAST AND AUST 
20 8 











THE OIL IMPORTS CONTROVERSY the heart of Texas, on the other hand, 


Jersey Standard’s 87.6°-owned Hum- 
ble Oil and Refining Co. came out with 





THE GREAT DEBATE a report which amounted to long 


loud cry of anguish over imported oil 


° . . ‘tition ble’ *é 4 ‘ere 
Are crude oil and gasoline from overseas vital to ©O™MP*'tion. Humble’s earnings wer 


1 : off some 10.9* its crude output was 
the United States, or are they only wrecking our 4... some 8%. and its refinery runs 


home-grown industries? Here’s the full story of were 66% lower than in 1953 

what's behind the biggest tariff fight since 1929. Even for giant Jersey Standard, 

which has 22 principal, consolidated 

AS CHAIRMAN of the globe-girdling, Holman a different and apparently affiliates in the Americas alone, Hum- 

$6,610.7-million (total assets) Stand- convincing story. From oil-soaked  ble’s plight was serious business. As 

ard Oil Co. of New Jersey, Eugene Venezuela, Jersey Standard’s 95°%- the nation’s biggest owner of high- 

Holman faces a problem somewhere owned Creole Petroleum Corp. re- profit crude oil reserves, Humble is 

in the world with almost every tick ported last month that its oil imports next to Creole, the biggest money- 

of the clock in his Rockefeller Center had earned it some $239.6-million, the maker in the Jersey Standard stable 

office. Last month, Holman’s biggest fattest profits in its history, Deep in What is more, Humble’s troubles are 
problem was one which is bothering 
a lot of other people, too. From the 
most vote-conscious senator on Capi- 
tol Hill to the dustiest roughneck in 
Kuwait, everyone in or associated 
with the oil industry has been primed 
with arguments about whether the 
U.S. tariff on imported oil is too high, 
as some insisted, too low, as others 
claimed, or just right, as only the 
barest minority believe. In many 
ways, the great oil debate had all the 
earmarks of a family feud. Within 
Jersey Standard’s corporate family it- 
self, in fact, two companies on ex- 
actly opposite sides of the fence, hot- 
ly opposed each other on the question 
of whether a barrel of oil in US. 
hands is worth two in a bush some- 


where outside the US. Each told JERSEY STANDARD’S HOLMAN: a feud in the family 
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directly tied up with Creole’s pros- 
perity: Humble’s president, Hines H. 
Baker, left no doubt about that. Al- 
though admittedly oil consumption is 
off and oil inventories are high, a 
still significant factor in his 
company’s profit picture, said Baker, 
is “the failure to reduce imports in 
relation to the reduction in domestic 
demand.” 

The Great Debate. Baker is not the 
only U.S. industrialist alarmed by 
competition from petroleum imports 
In Washington last month, congress- 
men's ears rang from the arguments 

pro and con—of lobbyists and in- 
dustrialists, economists and _ trade 
unionists, from virtually every sec- 
tion of the industry 


more 


Much of the action swirled around 
the famed House of Representatives 
Bill No. 1, the first tossed into the 
hopper when Congress met this year 
Introduced by Representative Jere 
Cooper (D., Tenn.), it was designed to 
extend the U.S.’s Reciprocal Trade 
Agreements for another three years 

The explosions 
bill involved the 


kets 


loudest over the 
nation’s fuel mar- 


Hard-hit bituminous coal pro- 


ducers loudly proclaimed that many 
of their present woes are due mainly 
to heavy imports of residual fuel oil, 
brought in by American oil compan- 
ies. Last year’s imports of 136,000,000 
barrels of foreign fuel were roughly 
9% of the bituminous industry's de- 


pressed 1954 output 
ports of 


Since most im- 
residual oil are landed on 
the Atlantic Coast, eastern seaboard 
railroads have also bitterly com- 
plained that much of their coal-car- 
rying revenue has been chopped away 
by foreign oil 

The oil industry itself was deeply 
split on the bill. U.S, producers, such 
as Humble’s Baker, contended that 


VENEZUELA'S LAKE MARACAIBO: 
in exotic places 


caused their 


last 
Was 


imports 24% drop in 
year. What pained 
that for almost two 
New York could 
Gulf crude 
buy Texas 
Governor Ray- 
whose state oil field 
unemployment is up some 156%, said 
flatly that “Cheap foreign oil produced 
by cheap foreign labor threatens the 
entire industry.” But soft-spoken 
Eugene Holman had another view of 
it. “We as said, 
“see the importance of trade from the 
over-all interests of the country as a 
whole. Free trade would remove a 
lot of tensions around the world.” 
Complicating matters was a report 
from the President’s Advisory Com- 
mittee on Energy Supplies and Re- 
Policy After studying the 
nation’s fuel resources, the committee 
recommended that oil imports be held 
in the same ratio to U.S 
that existed in 1954; any limitation, 
the committee added, should be vol- 
untary Since domestic production 
last year averaged 6,344,000 barrels a 
day, and imports of crude oil and 
products came to 1,074,000 barrels a 
day* 


production 
them most 
years a refiner in 
buy Persian 
than he could 
Oklahoma's 


Gar’ in 


imported 
cheaper 
crude 
mond 


businessmen,” he 


source 


production 


the committee limit was a gen- 
erous one It pegged crude imports at 
10% of domestic production and resid- 
ual imports at 6%. Thus, if domestic 
production reaches the 7,000,000-bar- 
rels-a-day average expected this year, 
imports would be a generous 700,000 
barrels a day 

Quite a different figure was set in 
H.R. No. 1, intro- 
duced by West Virginia's Democratic 
Senator Matthew Neely. The Neely 
Amendment proposed that imports of 
crude and petroleum products be lim- 
ited to 10% of total US petroleum 
demand for the corresponding quar- 
ter of the The 
limit would apply to residual oil, with 


an amendment to 


previous yeatr same 
the Government keeping an eye on 
both Gulf Oil's Sidney 
Swensrud quickly blast at 
Neely s proposal “The prac ti al re- 
is that the lion’s share 
of the quota would go to those who 
could into play in the early 
part of each quota period the largest 
world fleets of tankers, and who had 
the greatest amounts of storage capac- 
ity on land.” 

Oil Men Abroad. Most of the big in- 
tegrated oil any 
drastic since 
foreign production is a vital source 
of earnings to all but two of them 
The exceptions: Shell Oil Co., whose 
parent, Royal Dutch-Shell Petroleum, 
handles world production for its group 


Chairman 
issued a 


sult,” said he 


bring 


companies oppose 


restrictions on imports, 


*374,000 of which were “residual” or 
“heavy” oil, used as fuel for such jobs as 
heating large buildings, and by electrical 
utilities as boiler fuel. 
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CREOLE CREW IN VENEZUELA: 
exotic profits 


and is one of the big importers of oil 
into the U.S.; Standard Oil Co. of In- 
diana, whose midwest marketing lo- 
cation makes imports from coastal 
areas a prohibitively expensive busi- 
ness 

But like Jersey Standard, foreign 
activities are money in the bank for 
Standard Oil Co. of California, So- 
cony-Vacuum, Gulf and The Texas 
Co. For example, Texaco was able to 
boost its 1954 profits by 17% mainly 
because they included larger foreign 
dividends, which rose from just un- 
der $60-million to more than $103- 
million. If imports were restricted, 
these companies presumably could 
widen their foreign outlets. But in 
doing so, they would run the danger 
of straining both their marketing 
facilities and their always touchy re- 
lations with other producing countries 

As more and American oil 
companies go looking for crude over- 
seas, the need for a decision on the oil 
imports question becomes increasing- 
ly imperative. One such concern is the 
Tide Water Associated Oil Co., which 
until now has restricted its operations 
to the U.S. and Canada. Currently 
it is building four new tankers and a 
refinery that can run foreign crude, 
and is seeking oil concessions in the 
Middle East. Continental's drills are 
probing the sands of Egypt. Rich- 
field has spread out from California to 
Canada, Alaska, Peru, Egypt and 
Arabia. Small, rich Ohio Oil Co., 
among many others, is casting cov- 
etous glances in the direction of 
Venezuela's fabled oil pools 

Residual Problems. Since Venezuela 
supplies 90% of the residual oil im- 
ported into the U.S., American oil 
men’s deepening interest in South 
American production means a bigger 
headache for the U.S. coal man. Ven- 


more 


Forbes 





ezuela’s crude is far heavier (in terms 
of specific gravity) than U.S. or Mid- 
dle East crude, making it an excellent 
fuel for ships’ bunkers, industrial 
plants, hospitals, schools, department 
stores and similar buildings—the very 
sites bituminous coal producers want 
to heat.* Adding salt to the coal men’s 
wounds is the fact that some Vene- 
zuelan oil, such as Tia Juana crude 
for example, can be absorbed into 
commercial fuel with very little proc- 
essing. One of the groups most 
bothered about this stroke of luck for 
the nation’s oil importers is the east- 
ern railroads’ Traffic Executive 
Association. “Venezuelan refining 
methods,” this group contends, “are 
little more than plain distillation by 
heat in obsolete refineries. After 
they take the good stuff out, they have 
no use for what’s left except as their 
own boiler fuel. They have to get rid 


CULF’S SWENSRUD: 


of it. So they ship it to the U.S. and 
dump it at any price.” 

Economic Realities. Such charges 
pain nobody more than H. A. (Ham) 
Metzger, New York vice president of 
Creole Petroleum (President Harold 
W. Haight makes his headquarters in 
Venezuela). Creole, of course, is the 
U.S.’s biggest importer of residual oil, 
but Metzger denies that this flow is 
caused by a need to get rid of it. “We 
sell this fuel oil,” he comments, “be- 
cause we make a profit on it.” 

Metzger also hotly denies that 
Creole’s Venezuelan refineries are 
mere “tea-kettles.” One of them, he 
observes, includes one of the only two 
hydroformers, used to increase gaso- 
line yields, ever installed outside the 
U.S. The other is in Japan. Along 
with Creole, other Venezuelan re- 
finers are equally busy upgrading 
their properties. Royal Dutch’s Shell 
Caribbean Petroleum Co., for exam- 
ple, is now installing high-cost cata- 
lytic refiners at both its Venezuelan 
and Curacao refineries. 

To a certain extent, however, it is 
true that Creole must run residual 
oil. For one thing, it would be folly 

*Residual oil, which must be preheat- 


ed before use, is thus not practical for 
home heating. 


April 15, 1955 


PHILLIPS’ ADAMS: 


for it to refine gasoline for an eastern 
market already glutted with the 
product; consequently, the gasoline 
that Creole derives from each barrel 
of crude is marketed in South Am- 
erica and Europe. Thus well over 
half of the 114,030,000 barrels Creole 
shipped to the U.S. last year was 
fuel oil. The remainder was mostly 
crude and such specialty types as 
heavy Lagunillas crude for making 
asphalt and San Joaquin crude for 
making wax. Neighboring Gulf-op- 
erated Mene Grande Oil Co. does run 
a heavier load of gasoline than Creole, 
but it also works mostly with a light- 
er crude 

Cash & Crude. Why do not such 
U.S. refiners as Standard of Indiana 
steal a march on the overseas operat- 
ors by running residual oils them- 
selves? Other than the differences in 
and US. crude, the 


Venezuelan 


answer lies in the fact that the mar- 


ket for residual oil is mainly the high- 
ly-industrialized 


seaboard 

residual oil there 
facing profit-killing 
transportation rates on the Mississippi 
River, barge costs to the Gulf Coast 
and tanker rates up the Atlantic sea- 
board 

Still another factor is that modern 
refineries are designed to cash in on 
demand 


eastern 
Selling 


would 


midwest 
mean 


Use of gascline and lighter 
oils has been growing faster than use 
of residual oil, which has expanded 
only 2% a year. The average yield 
of residual oil from a barrel of U.S 
crude, consequently, has dropped from 
26.8% to 16.4% 1934 

Price differentials have accelerated 
this movement. Last year, refiners 
paid about $2.80 for every barrel of 
crude they bought. If it were possible 
to sell that barrel entirely as residual 
oil, it would produce a revenue of 
only $1.95 on the Gulf Coast. But if 
a refiner could process the same bar- 
rel entirely into high-octane gasoline 
the Gulf Coast market would snap it 
up at $4.50. Such economic facts of 
life are the main reason one of Jer- 
sey's affiliates is considering not run- 
ning any residual at all 

Although most oil men contend that 


since 
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CREOLE’S HAIGHT: 
hot words, cold facts and no common ground 


natural gas has taken a big 
share of the coal producers’ market, 
they believe the price of coal would 
automatically 
shut off 


finers 


away 


rise if 
Sex ondly 
would 


imports were 
they say, US. re- 
have to lift residual 
prices $1 a barrel if they were to meet 
the demand fully by using domestic 
crude, The result is pretty 
“You charge a utility $1 
every barrel of its 


clear 
more for 
fuel,” as one oil 
man puts it, “and they're sure to 
pass it right along to the consumer.” 

Donald Sullivan, secretary of the 
Independent Oil Men’s Association of 
New England 1s 
the consume! “The trick is,” he says, 
“that if you shut off 
ual supplies leave a big 
chunk of the But a 
lot of people do not have the facilities 
to burn an alternate fuel 
Northeast 


also worried about 


or curtail, resid- 
you 
market 


sure 


to coal 


Here in the 


anyway, we're at the end 


SUN’S PEW: 


of the transportation line, whether it’s 
by pipeline 
“The 


ard’s 


rail or ship.’ 
’ Jersey Stand- 
admits, “is in 
But limiting 
residual oil imports would not change 
that situation Holman 
fact, if a slash in residual oil imports 
would be any break for 
at all In a statement to 
Standard that stopping 


oil imports entirely would boost 


coal industry 
Holman 
a regrettable situation 


Eugene 


wonders, in 


the coal man 
Congress 
Jersey noted 
heavy y 
coal produc tion by a 
11,600,000 
to only 


for the 


maximum of 


tons a@ year, a sum equal 
45 minutes more work a week 
miners 


now underground 


Jersey Standard’s Holman also de- 


coal 


nies the industry's charge that 
would not be able to 
reach the US. in the 
words of one coal man, the argument 
Once the subs started 


have no 


Venezuelan oil 


wartime In 


runs this way 


hunting, you'd residual oil 


coming in, and a bituminous industry 


its back 


observes that twice as much 


that was flat on Holman, 
however 
residual oil came into the | 


War II as 


Even a heavy 


U.S. during 
in the four years before it 
attack by German U 
boats in 1942 (one sub actually sur- 
faced off the at Aruba) did 


not pull high 


refinery 


down the four-yeal 


average Large quantities of Vene- 





zuelan oil went directly into U.S. Navy 
ships which refueled right at the re- 
fineries. “The sea lanes from the Gulf 
Coast to the east,’ Ham Metzger con- 
tends, “actually were more exposed 
than those from Venezuela 


A House Divided. But 


men 


Ww hile coal 


residual oil inde- 
US 


gasoline 


hate imports 


pendent oil men are angriest 


about and other petroleum 
products that come into the U.S. To 
them Chairman Robert E. Wilson lays 
the 
Standard’s drop in 

$4.06 to $3.73 last yea 
1951-54 period,” he points “we 
brought in 664 new producing wells 


in Texas at a cost of tens of 


Indiana 
earnings from 
‘During the 


almost entire blame for 


out, 


millions 
of dollars, and substantially increased 
our proven reserves in that state. But 
our allowable production of Texas 
crude dropped from 162,000 barrels a 
day, average, in 1951 to 141,000, a de- 
While Texas produc- 
ing days were being cut 30° 
that time, Dr. Wilson adds 
of crude oil into the U.S. were rising 
from 490,000 to 660,000 barrels a day, 
35%. This disregards 
the recommendations of the National 


crease of 13° ' 
during 
‘imports 


an increase of 


Oil Policy and is contrary to national 
interest.” 

Free-wheeling Sun Oil Co 
the maverick of the 
furnishes bitter opponent of 
For Sun 


temptations to buy 


pretty 
much industry 
another 
liberal oil imports years 
resisted all 


Middle East 


against imports 


has 
and inveighed 
entirely But 
Sun contracted to buy crude 
from the British Petroleum Co., Ltd.'s 
Middle East fields 

The amount was only 
rels a day 
in the 


crude 
eal ly 
this yea 


20,000 bar- 
for a year, hardly a drop 
bucket of oil But 
Chairman Joseph Pew’'s explanation 


economics 


of the purchase made a big splash 


all over. “Sun was forced to pur- 


SAUDI ARABIAN SURVEYOR: 


in his sights, a target of controversy 


TOILING TANKER (CITIES SERVICE'S 


30,000 
for the 
during the year in its 
Had Sun been per 
this oil 


approximately barrels 


make up crude 
Ou &8I in 
wells savs 
mitted 


produce instead of 


having to buy an equivalent amount 
at relatively its net earn 
$10- 
As it 


“competitors 


high prices 


ws would have been at least 


million higher than they were 
complained, 
‘ast Coast 


largely using im 


il, have had a substantial 
antage at a time when product 
were dropping 

Profits and Perils. 

Middle 


sey Standard 


How 
East 
itself 
month 


high are 


profit crude? Jer 
detailed 
the UN's 
Commission for Europe 
that the price of Oriental 
crude was linked to U.S. crude prices 
The Commission alleged in the report 
that Middle East profits were $1.40 a 
barrel in 1952 that 
its 30 vwned Arabian 
Ameri Oil earned 


less that 70 


gave a 
when 


answe! last 
Economic 


charged 


Jersey replied 
associate 
Co 


cents on 


actually 
each barrel 

Jersey Standard 
that the US.'s 
fact netted 


barrel in 


produced that yea! 


then pointed out Six 
from 
1952 


Chairman R 


large t p od 


56 cent to $1.43 a 


cers in 
a Standard’s 
Gwin Foll added another thought 
Profits in Middle East oil he 


tended are consistent 


con 
with the re- 


turns from other investments made 


abroad and with the risks inherent in 
expioring for oil and developing fields 
in remot vulnerable 


the 


and parts of 


worida 


Vulnerable is 
im the case ol V 


key 


nezue lan oil 


the word As 
the 
and 


weakened industry 


Middle East 


is a primary argument of the 


danger of a 
shut-off 


wartime 


produc tion in 


two groups spearheading the fight to 
cut the Foreign Oil Policy 


Comn which is made up of lead 


imports 


ittee 
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W. ALTON JONES): 
would war threaten a vital artery? 


ing coal companies, the New York 
Central System, United Mine Workers 
and railroad and the 
Independent Petroleum Association of 
America, publicity-shrewd spokesman 
for 13,000 gas 
companies US 


brotherhoods; 


independent oil and 


and operators in all 
producing areas 

Foreign Affairs. “I suppose,” Eugene 
Holman admits, “we're vulnerable all 
the world We have 
experience that 
marches in, 


ove! learned 


from when 


com- 
we march out.” 
But, as Holman points out, in the first 
six months of wartime 1945, fully 26% 
of the Allies’ oil production and no 
than of thei: 


munism 


less 25% refinery runs 


were overseas 

It can also be argued that Jersey 
Standard and its brethren are a big 
roadblock to Russian aims in the Mid- 
dle East. Hardly anybody would 
tend that oil men explore the Orient 
out ol 


cone- 


altruism: but 
every schoolboy knows that the State 
Department was so concerned about 


sheer, patriotic 


Iran that it virtually pushed Jersey 
Standard, California Standard 
and Socony in there, 
Mohammed Mossadegh fell from pow- 
er. The State Department's concern 


Texas 


once paranoic 


does 
and the 
world's biggest refinery (at Abadan), 
but 1200 miles of its borders lie next 
to those of the Soviet Union 
Certainly the oil riches of the Mid- 
dle East would be a well-lubricated 
road to conquest for the Red Army 
Saudi Arabia's reserves alone have 
been estimated at 33 to 36-billion 
barrels, far larger than U.S. domestic 
But tell the 
story not quite 
but that 
just one of those Saudi fields, Ghawar, 
holds more oil than all the fields in 


the U.S. combined The full 


is easy to understand: not only 


Iran hold huge oil reserves 


this does not 
Aramco will 


there is 


reserves 
uM hole 


admit it evidence 


reach 


Forbes 





of Ghawar’s oil-packed sands, in fact, 
has yet to be determined. Similarly, 
the sun-baked Sheikdom of Kuwait 
on the Persian Gulf, where Gulf Oil 
and British Petroleum share produc- 
tion, is probably far richer than even 
most oilmen have until very recently 
suspected. 

Gushing Giants. This very wealth is 
the thorn that lodges deepest in the 
side of producers in Texas, Okla- 
homa and other oil states. Middle 
East crude is roughly similar to U.S. 
oil, gives a good yield of gasoline. 
Middle East wells, moreover, are far 
bigger, far more productive than 
their U.S. or Venezuelan counter- 
parts. Where an American well will 
average 14 barrels a day and a Vene- 
zuelan well around 200, the Middle 
East well will spew forth an aston- 
ishing 6,000 barrels a day. 

Such productivity, of course, means 
lower “steel costs” (i.e., casings, pipe) 
per barrel of oil. No pumps are 
needed to bring Middle East oil to 
the surface, and thus no pumpers are 
required to watch the pumps. Thus 
costs are considerably lower on a per- 
barrel basis. 

There are, however, other peculiar 
expenses, some of them intangible. 
While it is cheaper to crack oil near 
its source than to load it on a tanker, 
it is costly to build refineries in the 
Middle East and unsettled conditions 
make them a risky investment. Thus 
the Middle East producer must often 
transport large volumes of crude in 
his tankers. But an even more ex- 
treme liability is evident in the ex- 
ample of British Petroleum (formerly 
Anglo-Iranian), which built the Aba- 
dan refinery. “We are the pioneers of 
Middle East oil,” a BPer has said. “We 
were the first to tap it, the first to 
ship it, and the first to be kicked out.” 

Dangerous Journey. This would 
seem to give confirmation to U.S 
producers’ claims that the Middle East, 
in particular, is an unreliable source 
of production. Certainly, the 6,000 
tanker miles which separate it from 
the U.S. are far greater in wartime 
and more hazardous—than Venezu- 
ela’s 1,500 miles. British Petroleum's 
troubles in Iran, however, stemmed 
largely from the old colonial practice 
of laying the white man’s burden too 
heavily on the shoulders of the native 
In 1950, for example, four-fifths of 
British Petroleum’s $115.5-million 
profits came from Persian operations; 
of that amount, $4l-million in taxes 
went to the British government, and 
only a paltry $16-million to the Iran- 
ians. 

Jersey Standard changed this pat- 
tern in 1948, when its subsidiary, 
Creole, negotiated a precedent-shak- 
ing 50-50 sharing of profits with the 
Venezuelan government. It also has 
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paid unprecedentedly good wages 
(with a generous annual vacation) 
and made sure that American em- 
ployees refrained from playing “pukka 
sahib” to the native’s Gunga Din. Ven- 
ezuela, as a result, is one of the 
wealthiest little nations on the globe, 
buys American more than any coun- 
try except Canada and boasts of no 
less than 4,000 millionaires. 

The 50-50 profit split formula has 
since spread to the Middle East, has- 
tened somewhat by the advent of 
Mossadegh. Although some of the 
shiekdoms there remain in abysmal 
poverty, most have been pulling them- 
selves into the twentieth century on 
the bootstraps of oil royalties. 

The international companies argue 
that their share-the-wealth programs 
have done much to prevent border- 
line nations from slipping behind the 
Iron Curtain. In addition, their vast 
reserves abroad conserve the US.’s 
domestic crude-oil supplies. “The 
United States,” California Standard’s 
Chairman Ralph Follis points out, 
“cannot produce every barrel which 
the domestic industry is capable of 
producing if it is to maintain a re- 
serve of productivity for an emer- 
gency.” 

Snakes in Eden? In some quarters, 
however, such Middle East paradises 
of profit are regarded as stamping 
grounds of monopoly. Russell B. 
Brown, general counsel of the Inde- 
pendent Petroleum Association of 
America, insists that the giant oil 
companies work “hand in hand” in 
developing huge foreign oil reserves. 
Some 90% of all foreign oil, he 
charges, is controlled by Jersey 
Standard, Gulf, Socony Vacuum, The 
Texas Company, British Petroleum 
and the Royal Dutch-Shell group. 
“Excessive imports,” he adds, would 
make the American consumer de- 
pendent on “a handful of international 
companies.” 

The international companies reply 
that exploration crews from more and 
more American oil companies are 
probing the sands of the Middle East 
In Venezuela, the government has 
been the big stumbling block in the 
way of other American companies 
who would like a cut of the 2,000,000,- 
000 barrels that flow daily from the 
country’s 9,249 wells. Such produc- 
tion, it is true, is second only to the 
U.S. flow, but Venezuela has been 
extremely careful about conserving 
its supply. President Marcos Perez 
Jimenez probably will grant new con- 
cessions sometime this year, but, even 
so, the new exploration is expected to 
prove enough reserves to 
least 100 years.” 

The Basic issues. Will oil imports de- 
stroy the U.S. producer? Phillips 
Petroleum’s K.S. (“Boots”) Adams 


last “at 
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says: “The situation has been steadily 
becoming more serious.”’ Gulf's Sidney 
Swensrud, on the other hand, gives 
what the giants consider a model re- 
ply. “The 
“does not 
industry 


record,” Swensrud, 
indicate that the domestic 
is not dying on the vine.” 
Significantly, however, oil importers 
cut the number of barrels brought into 
the country last year. The Texas Co., 
for one, slashed its 1954 imports by 
12.6%. Jersey Standard, which brings 
no Middle East crude into the U.S 
(a company practice, rather than pol- 
icy) is limiting its imports this year 
to 79,000 barrels a day, vs. 80,000 last 
year, 105,000 in peak 1948. Even Cali- 
fornia Standard’s Ralph Follis whose 
California territory is “an island unto 
itself” in the world of oil, slashed his 
imports last yea 

Despite the relief they might get 
from H.R. No. 1 the Neely 
Amendment, some domestic oil men 
are leery of any governmental legis- 
lation. Many that it might lead 
to regulation of an entire industry 
But until taken to reduce 
imports—coal men and some oil men 
alike will continue to cry for such 
action 

“Voluntary restrictions have failed,” 
says Texas Democratic Senator Price 
Daniel. “Some type of legislation to 
protect the domestic oil industry 
ought to be enacted for the sake not 
only of the industry but in the in- 
terest of national 
curity.” Even according to 
Charles Taft, a fiery enemy of high 
tariffs, would be no help to coal men 
“The depressed coal industry,” says 
he, “needs more imagination and ini- 
tiative than it has ever shown. Pitts- 
burgh Consolidation is unique in its 
forward-looking program.” 


says 


and 


fear 


steps are 


defense and se- 


this, 


Taft's statement bears more than a 
slight ring of truth, particularly in 
view of the showing most coal 
made in pushing 


poor 
men automatic 
stoker and other devices that might 
have helped the industry sales. As for 
the battle among oil men themselves, 
the U.S.'s stake in foreign production 
is too big and too vital to be lightly 
dropped 

Nevertheless, as the month ended 
the future of trade-liberalizing H.R 
No. 1 bright. “It now ap- 
pears,’ said Senator Lyndon B. John- 
“that we'll be lucky to get it out 
of committee by late April. After that 
there will be weeks of trouble on the 
floor.” It seemed likely that the great- 
est debate over whether a barrel of it 
in hand was worth two in the bush 
would be decided not on the grounds 
of the nation’s 
vital 


was not 


son 


interest in conserving 


its own the 


resources. but on 


basis of interest in keeping up do- 
mestic production no matter how high 


the price 
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OIL 


MANAGEMENT YARDSTICKS 


Thanks to the magic of depletion allowances and record 
demand, the U.S.’s 30 largest oil companies have been 
producing some high-octane results for stockholders. 


Om MEN especially pride themselves 
on two big accomplishments: that 
they have always been able to find 
new deposits of oil and that their 
tremendous postwar expansion pro- 
grams have been paid for almost en- 
tirely out of their own pockets 
Standard Oil of California, for in- 
stance, despite its naving sunk mil- 
lions in speculative wells all over the 
world, always kept more cash on hand 
than it owed at the bank. The in- 
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Standard Texas Co. 
(iné.) 


Standard 
largest lh) 
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dustry has been able to build up its 
savings of the increase in 
which has averaged 
a year since World War II 
But how well have the 30 top oil 
companies done in making money for 
stockholders? 


because 
demand for oil 
about 4°% 


The producers, of course, have long 
been the standout performers in pro- 
ducing a high return on the investor's 
dollar over the past five years. The 
big money in oil is made by bringing 


GROWTH POWER 


95.5% 


Standard 
(Cal.) 


Humble Sinclair 


it out of the ground, not by refining 
or marketing it. This is true even 
though it costs anywhere from $2.50 
to $100 a foot to drill a well, and that 
only one hole in nine shows any 
“pete” at all. The Government's 272% 
depletion allowance and high profits 
combine to make the search for crude 
pay off in a handsome way. Thus a 
heavy producer like the Ohio Oil Co 
has no trouble at all in making 15.9 
cents for each dollar of its book value. 
Humble Oil, which owns the largest 
oil reserves in the U.S., made 16.4% 
on investors’ money, and Pacific 
Western netted no less than 17%. 
The producers, in fact, generally 
compiled a higher percentage return 
1950 to '54 than even the in- 
tegrated giants of the industry. Jersey 
Standard holds its own against them 
with a 16.3% return on equity, but 
then giant Jersey Standard ranks with 


from 





Red ber shows 5S-yr. increase in equity 
Black bar shows average of 100 largest 
mfg. firms. italics beneath indicate latest 
reported 12-month period. 
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13.5% 10.1% 120% 130% 89% 


California Standard as one of the top 
money-makers in the industry The 
Texas Co. has uncovered the second 
largest reserves in the U.S. Its huge 
refineries probably run more gaso'ine 
than any others. And it has blanketed 
all 48 states with its service stations 
Texaco’s integrated activities earn it 
14% on invested capital. Gulf, another 
integrated giant, brings home 13.5% 

Refiners & Returns. Next to selling 
gasoline, the slowest way to make 
money in the industry is to refine 
gasoline from crude oil. Standard Oil 
of Indiana, as an example, ranks third 
in size to Jersey Standard. But as the 
nation’s biggest refiner, Indiana 
Standard generates a 9.6% return. 
Significantly, however, the market 
values Standard of Indiana higher 
on a price-times-earnings basis than 
it does Jersey Standard or California 
Standard. The most telling reasons 
are that Standard of Indiana operates 


11.9% 





Red bar shows 5-yr. increase in equity. 
Black bar shows average of 100 largest 
mfg. firms. Italics beneath indicate latest 
reported 12-month period. 





Pure Ohio Standard 


(Onie) 


Tide 
Water 





116% 141% 83% 8.1% 


only in the U.S., thus is not as subject 
to international flare-ups as most of 
the other giants are, and the huge 
investment Standard of Indiana's 
refineries represent. Such refiners 
as Atlantic Refining and Sun Oil, the 
Philadelphia petroleum twins, earn 
12% and 12.6%, respectively, about 
par for the course. 

But is refining a poor profit-maker 
only in relation to the returns of the 
high-profit crude producers and 
world-wide integrated giants? To 
find the answer, Forses Yardsticks pit 
all 30 oil companies against the aver- 
age performance of the U.S.’s 100 
largest manufacturing companies—a 
comprehensive list that runs alpha- 
betically from Allis-Chalmers to 
Youngstown Sheet and Tube. The 
tables tell the story, and their essence 
is that the 100 manufacturing com- 
panies show more earning power per 
dollar than the 


investment average 


GROWTH POWER 


Sunray Skelly «Richfield = Mid - Ashland 


Continent 


11.0% 


; LATEST 


a 
10.0% } 12 MONTH 


13.4% 161% 


refiner, but less than the average 
produce! 

The 
thei: 
the value of 
Herein lies 


ment trust 


held 


increasing 


refiners howeve! have 


fairly well in 
tockholders’ investment 
the 


consider the major refin- 


own 


reason many invest- 


ers as important blue-chip holdings 
In the the 
refiners have in new 


booming postwar 
added 
refining capacity to their plants. Sin- 
clair, for 


years, 
millions 
instance, by building up its 
refineries and increasing its produc- 
tion, has 
43° well above 
Sunray's 38.3 or 
Humble’s 34.1 
turn on capital is 
ite 48 
years 

“Refining 


comment 


boosted stockholders’ equity 
crude-producing 
even crude-rich 
Similarly, Sun's re- 
out by 
five 


balan ed 
the 


growth over past 


producing or cnemicals,” 
Wall Streeter, “good 
managements can turn barrels of oil 


into barrels of blue chips 
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BREWING 





GOEBEL’S GUINNESS 


Detroit's Goebel Brewing Co., hard-pressed by bitter com- 
petition, has come up with a new twist: a premium, premi- 
um beer, bearing the famed name of Guinness of Dublin. 


One day last month, beer-conscious 
Detroiters were surprised to see roll- 
ing through their streets big, new 
brewery trucks, bearing on their red- 
and-green sides the distinctive uni- 
corn trademark of Ireland's famed 
Arthur Son & Co. The 
shiny, new fleet was delivering beer 
and ale, brewed for the first time in 
Detroit (and Oakland, Calif.) by the 
Goebel Brewing Company® using a 
200-year-old Guinness formula under 
the watchful eye of an expert 
the famed Dublin brewery 


Guinness 


from 


“We felt,” explained Goebel’s presi- 
dent, hefty Edwin J. Anderson, “that 
there market in this country 
for a real, honest-to-goodness ale and 
beer. Most American beers, includ- 
ing our own Goebel, are way over on 
the bland or neutral side. Our Guin- 
ness beer and ale are darker in color, 
heavier in body than ordinary Ameri- 
can beers.” 


was a 


Lucrative? “The Guinness,” contin- 
ued Anderson, who feels strongly that 
beer prices have not-kept up with 
costs, “gives Goebel a great 
opportunity to enter the lucrative 
premium beer field.” Goebel can well 
use any weight that Guinness may be 


rising 


*Traded NYSE. Price range (1955): high 
8; low, T's. Dividend (1954): @c. Indicated 
yield: 7 


STEEL 


WHO OWNS WHAT? 


able to put on its profit margins. Like 
nearly every other U.S. brewery, 
2-million barrel Goebel ($16-million 
assets), is being squeezed painfully 
declining per-capita con- 
sumption of rising costs and 
some of the most merciless competi- 


between 


bee ; 


tion in the entire economy. Last year 
slid (from 82c to 63c a 
share) in a continuation of the down- 


earnings 


trend which has cut profit margins 
from better than 25c on the dollar 
in 1949 to less than 12c last year. 

Because of extra costs, the prestige 
of the name and heavy promotional 
expenses, Guinness brews will sell in 
the Detroit area for around 45 cents 
a bottle in places where local beers 
like Goebel brings 30 cents, and the 
premium American beers like Bud- 
weiser bring 35 cents. Goebel, how- 
ever, expects to market Guinness for 
about 10c a bottle less than actual 
imported beers.* 


*Goebel will brew only a light ale 
and a lager beer. The famed, old ink- 
black Guinness Stout, which has al- 
ready been tried in the American mar- 
ket without success, was not included 
in the Guinness-Goebel deal. 


COEBEL’S ANDERSON & GUINNESS’ SIR HUGH BEAVER: 


Bigness can be something of a handicap when 
a giant steel company gets tangled in legal 
matters involving mergers and pension funds. 


By the free enterprise standards of 
the Eisenhower Administration, big- 
ness in business is not necessarily the 
same thing as badness. But, as mighty 
$1.6-billion Bethlehem Steel has 
learned, even under a friendly ad- 
ministration, king-sized corporations 
often have headaches that smaller 
competitors are not heir to 

Last year, a period of multifarious 
mergers in many lines of business, 
Bessie wanted to merge with $511- 
million Youngstown Sheet & Tube Co. 
But Attorney 


General Brownell 


quickly blew the whistle on the pro- 
posed deal. A joining of the two great 
steelmakers into a multibillion-dollar 
corporation, said the administration's 
top lawyer, “would be in violation of 
the anti-trust laws.” 

Thereafter, Bessie’s Chairman Eu- 
gene Grace and Youngstown’s James 
Mauthe marked time, although they 
stoutly that the 
would increase, not lessen, competi- 


maintained merger 

tion in the steel industry 
Then month, big 

found more in 


last rich Bessie 


itself once hot water 


24 


for thin margins, a rich brew 


with the Justice Department. What, 
Assistant Attorney General Stanley 
Barnes wanted to know, was Bessie 
doing with 183,000 shares of Cleveland 
Cliffs Iron Company stock tucked into 
its huge employee pension fund? Jus- 
tice Department objections centered 
around the fact that Cleveland Cliffs, 
a $165-million iron producer, 
owned some 5° Youngstown’s 3,350,- 
000 outstanding shares.” Barnes had 
heard complaints that Bethlehem may 
have been trying to get indirect con- 
trol of Youngstown in this fashion 
Bessie once more stood by its guns 
The iron ore stock, the company 
maintained, was only a modest ($6- 
million) part of the $144-million in- 
vested in the company’s pension fund 
Moreover, said Bessie, the fund be- 
longed to its employees, was only 
administered by Bethlehem officials 
*Cleveland Cliffs also owns 156,918 


shares of Jones & Laughlin, 261,000 of 
Inland, 77,600 of Wheeling Steel. 


ore 
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AIRCRAFT 





DC.7 ASSEMBLY LINE 


KING OF THE CIVILIANS 


Just when its chief competitor in the civilian air trans- 
port field seemed about to catch up, Douglas’ Aircraft put 
on a new burst of speed. Now it looks as though the Santa 
Monica veteran may well keep its lead right into the jet age. 


One of the more ‘remarkable feats in 
the history of U.S. aviation has been 
Donald Wills Douglas’ uncanny suc- 
cess, year after year, in keeping his 
big commercial transports best sellers 
on the world’s airlanes. Ever 
Aircraft Co 
forth its then sensational 
DC-2 back in 1934, it has 
most of the U.S. commercial 
market; only the stiff competition 


offered by Lockheed 


since 
his Douglas 
brought 


bravely 


cornered 


airline 


now keeps 


DOUGLAS’ DOUGLAS: 


“we are confident 
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Douglas* from enjoying « virtual mo- 
nopoly among U.S. aircraft makers in 
the field. Even so, Douglas ended fis- 
cal 1954 with commercial 
$159-million, nearly 80% 
Lockheed’s $91-million 

Out Front. 
Douglas 


sales ol 
ahead of 
Last month Donald 
notice he had 
no intention of letting Lockheed catch 
up. Douglas’ sales chief, Nat Paschall 
that in the first 
months of 1955, he had signed up 17 
airlines for $180-million worth of 
fresh orders. By this latest coup 
Douglas had boosted the Santa Mon- 
ica plant’s commercial backlog to 209 
DC-6s and DC-7s, worth well 
$350-million. Among the latest batch 
of orders: 38 intercontinental 5000- 
mile range DC-7Cs, Don Douglas’ an- 
swer to Lockheed’s popularity among 


again served 


announced two 


ove! 


transocean operators 

Don Douglas’ itch to keep well out 
front in the commercial transport field 
was no mere matter of prestige 
Though Douglas last year ran 
than 10% 


it has managed consistently to squeeze 


more 
behind Boeing in total sales, 


out a larger amount of profit on each 
dollar of than its big Seattle 
competitor—aided by the 15%-20° 
of its that 

highly profitable commercial business 
A nearly unbroken line of successful 


sales 


business comes from the 


*Traded 
91's, 
yield 


NYSE. Price range 


(1955 higt 
low, 74. Dividend (1954 


$6.50. Indicated 


civilian planes has also helped give 
Douglas one of the stablest earnings 
and dividend the airframe 


has not 


record in 
Douglas missed a 
dividend since 1937 


Douglas 


business 


success, to be has 


aided by a 
reluctance 


sure, 
been rather widespread 
planemakers 
fight for the rela- 


$250-million-a- 


among most 


to enter the costly 
tively circumscribed 
year market for four-engined civilian 
$1-billion 
last 
a commercial transport 
trying to sell 
1951. Another 


made an ill- 


airliners soeing whose 


sales topped the industry 
built 
lost 


Stratocruisers 


year, 
has not 


millions 
back in 
big planemake1 


since it 


which 
fated grab at the civilian market was 
Baltimore Glenn L. Martin. It took 
Martin a new management and sev 
eral years of whopping tax credits to 
recover from the financial disaster of 
its two-engined 202s 104s 
Military Security lesson 


and 
This 


competitors 


was 
like 
Repub- 


were 


not lost on othe 
North A erTrican 


rchild 


tent to roll out a 


Grumman 
They 


‘ ombined 


lic and ra con 
$1,300- 
million worth of year tor 


the U.S. Go 


orders last 


vernment, steering com 
pletely clear of the civil plane market 

But for Douglas, far 
costly risk, the 
given 


from the 


from being a 


civilian orders have 


him some measure of freedom 
plane maket Ss 


what the 


perennial 
will 
It ulso has Douglas competi 


worry ove! Pentagon 
do next 
tors cde 
in the 

one rival last 
Dougla 
up to the jet 
jet-pow 
drawing 
We are 

“that when 


pairing of ever 


field It 


month 


catching up 
looks 
as though Don 


Villian said 


intend taying ahead right 
with his 
ered DC-8 well along on the 

board farther 


coolly 


age Douglas 
goes a bit 
onfident,” says he 
the Douglas jet transport 
is placed on the market it will be the 
field 
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most modern in the 
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SHOES 


MERGER FEVER 
General Shoe’s dynamic ex- 


pansion program has run into 
trouble with the Trust Busters. 


Derenvent as it is upon changes in 
population, the growth of America’s 
half-billion-pair-a-year shoe industry 
has always been as steady as it has 
been unexciting. This plodding pace 
was not to the liking of restless Wal- 
ton Maxey Jarman, chairman and co- 
founder of Nashville's prosperous $61- 
million (assets) General Shoe Corp." 
To bring General a bigger share of the 
U.S. shoe market as simply and quick- 
ly as possible, Jarman embarked on a 
whirlwind buying campaign in 1951 
Since then he has acquired as many 
small, middling and large shoe com- 
panies as he could get his hands on 
In so doing, he also boosted General's 
total assets by 50° and its sales by a 
like $150-million 
year. “In this business,” 


percentage to last 
Jarman once 
explained, “you just can't afford to 


stand still,” 
the U.S. Jus- 
tice Department cast a pall over Jar- 


Last month, however 


man’s expansion-through-acquisition 
Charging General with lessening com- 
petition and tending to create a 
monopoly in its recent acquisition of 
New York Del- 
man, Ine filed an 
Nashville. At the 


same time it questioned some of the 
other 


shoe manufacturer 
the 


suit in 


Government 
anti-trust 


17 purchases Jarman made in 
the past four years, among them such 
famed names in shoes as W. L. Doug- 
las, Johnston & Murphy and swank I 
Miller & Sons. The 


wants General not only 


Government 
to cease and 
desist from buying any other com- 
petitive companies, but also to get rid 
of some of those it has already ac- 
quired through purchase 
exchange of stock 

In Nashville last week, General 
Shoe's President Henry W. Boyd, J: 
was understandably reluctant to sur- 
rende 


merger or 


any part of General's well- 
empire. “It is of 
inconceivable,” he “that, 
under the should 
be interfering with competition among 
the more than 1,000 other manufac- 
turers in the shoe business.” General 
still makes less than 5% of the shoes 
manufactured in the U.S., said Boyd 
“In a most obvious way,” he added 
wryly, “this means that our competi- 
tors do 95% of the nation’s shoe busi- 
ness 


rounded course 
protested, 


circumstances, we 


*Traded NYSE. Price range (1955) 
504; low, 40%. Dividend (1954): $2.50 
cated yield: 46% 


high 
Indi- 


CHRYSLER'S CARS: 


FINANCIAL VP TROOST: 


you have to run twice as fast 


AUTOS 


THE ROAD BACK 


With both feet firmly planted on the comeback trail, 
Chrysler in a few short months has steadily climbed 
to within two points of its 20%-o0f-the-market goal. 


WHEN 


eye 


General Motors 
popping 1955 Motorama in 
hattan two months ago 


unveiled its 
Man- 
a guest from 
took one look at the 
GM muttered 
home to cut my throat.” 
last that 


arrived at his 


Chrysler Corp.” 
glory 
“I'm going 
One morning 
Chrysle 


contentedly puffing a cigar 


that was and 


month same 
man offic e 
No one could blame him for feeling 
prosperous. The day before, Chrysler 
Vice President (Finance) George W 
Troost had appeared before New 
York's Society of Security Analysts in 
a packed-to-the-rafters 
Athletic Club 
cheeriest financial news to come out 
of Detroit's Highland Park in 
In a nutshell 
earnings to! 
this 
profit in all of 


Downtown 
and made public the 
years 
Chrysler Corp.'s net 
February 
more than the total 
1954, when the ailing 
No 3 automake! dropped to a sickly 
$18.5-million $74.8-mil- 
1953) 


Thus far in ‘55 


January and 


year were 


(down trom 
lion in 
Chrysler's 
19% of 
total, while its share of 
18% from 
13 in 1954 (when except for strike- 
bound 1950, its market share sank be- 
low the 20°), mark for the first time in 
20 peacetime years) 

Just much of this 
be poured for 


said he 
production has accounted for 
the industry 
sales has shot 


retail up to 


how gravy will 
Chrysler's belt-tight- 
stockholders could not 
say. But, said he, even with the For- 
ward Look solidly launched and all its 


cars proven see-worthy, Chrysler has 


ened Troost 


*Traded NYSE 
74%; low 
yield: 4.1 


Price range 
66',. Dividend (1964) 


(1965): high 
$3. Indicated 


26 


not quite made good President Tex 
Colbert's goal of 20°, of the market 

Chrysler and the Red Queen. Even as 
spoke, Walter Reuther was 
carefully marshalling his UAW forces 
showdown with either GM 
(whose contract expires May 31) o1 
Ford (whose contract runs out June 
1). Chrysler may thus have the ad- 
vantage of seeing how the wind blows, 
since its own labor 


Troost 


contract does not 
expire until August 31. Was Detroit's 
record-smashing production geared 
to keeping enough cars on hand in 
case a strike ties up the industry, a 
newsman asked? Not at all, shot back 
Troost, out that Chrysler's 
dealers have only a 3-4-weeks’ sup- 
ply of cars on hand, the same as this 
time last year when sales were only 
half the present rate, and not nearly 
enough if the promising spring buying 
rush materializes. Chrysler, said 
Troost, is now turning out autos at a 
34,000-unit-a-week clip (vs. 15,000 a 
year ago), and still has a 270,000-or- 
der backlog 

Summing up Chrysler's situation, 
George Troost was reminded of what 
the Red Queen said to Alice: “Now 
here, you see, it takes all the running 
you can do to keep in the same place 
If you want to get somewhere else, 
you must run at least twice as fast as 
that!” At fast-running Chrysler, said 
Troost, “We're doing just that—we 
enjoy it and we wouldn't want it any 
other way.” Wall Streeters were 
quick to join in the applause for 
Chrysler's comeback, bid its stock up 
a cool five points to 74 within five 
days of Troost’s talk. 


pointing 
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Tue dapper, graying Wall Streeter spoke a little sadly. 
“Mutual funds, the SEC, 60% margins,” said he, indicating 
with a sweep of his hand the orderly confusion on the 
New York Stock Exchange's cavernous floo! ‘We never 
thought of such things in 1929. Bull market or not, the 
day is gone forever when a man could come down here 
with a couple of thousand dollars in his jeans and run it 
into millions with the help of 10% 
nervy parlays.” 

All or Nothing. In Wall Street there were few who 
would quarrel with this bitter-sweet reminiscence. The 


margins and a few 


path to investment success, though now remarkably clear 
of booby traps. is a long, plodding road for most stock 
buyers. Yet, unbeknownst to some financial men, and 
ignored by many more, there still flourishes in the granite 
canyons of Lower Manhattan a form of trading almost as 
highly leveraged, as risky and (to the lucky) as fortune- 
making as anything seen in 
the free-wheeling Twen- 
ties 

In small, cluttered offices 
last month, some 24 shirt- 
sleeved dealers were buy- 
ing and selling put and call 
stock market 
twist on a financial device 
probably as old as the art 
of business itself. In no 
more time than it takes an 
ordinary investor to reap a 
single dividend check, put- 
and-call speculators were 


options, a 


doubling trebling and 
even quadrupling _ their 
stake—and sometimes los- 


ing it all é wo WY 
There was, interestingly 
nothing illegal or 
underground about this 
frenetic activity. The 24 dealers were registered with the 
Securities and Exchange Commission and operated under 
a set of self-imposed rules almost as tightly circumscrib- 
ing as those binding the members of the staid and con- 
servative New York Stock Exchange 

Like most brokers, the put-and-call fraternity were 
simply middlemen between buyers and sellers. Unlike 
the traders in the famed building at the corner of Wall 
and Broad Streets, however, the option dealers were not 
trading in the ownership of the U.S 
Like options on land, buildings or 
“calls” (“puts”) are simply contracts entitling the owner 
to buy (sell) a certain stock for a fixed length of time at 
a definite price, regardless of how much the stock may 
fluctuate during the life of the contract. The option busi- 
ness. in fact, depends on fluctuation 

Safety First. A Wall Street made safe for John Q. Pub- 
lic by rules, credit curbs and SEC policing was no longer 
the happy haunt of the bold breed of “Bet-a-Million” 
Gates and Jesse Livermore. Only in puts and calls did 
the oldtime boom-or-bust spirit still live in the nation’s 


enough 


private enterprise 


system patents, 
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THE OLD CURB EXCHANGE (CIRCA 1917) 
where was the spirit of “Bet-a-Million 








WALL STREET 
HANDLE WITH CARE 


In an out-of-the way but perfectly legitimate cranny of Wall 
Street, the old get-rich-quick spirit has taken up its last abode. 





security market places. Here the risks were still high, 
the rewards glittering and the leverage terrific 

Berton Godnick, of Godnick & Son, one of the large 
dealers, has on his books an especially alluring example 
one of his clients bought a call on General Dynamics last 
April, good for a whole yea: For the right to “call” 200 
shares of GDY at 43% the customer paid $2,500. That 
option, adjusted for dividends, was worth a cool $23,500 
last month 

Nor was fabulous leverage the only appeal 
reminded of 1929 by the height of the Dov 
ages could use options to iil t thelr potential losses the 


Investors 


Jones aver- 


option buyer who laid out $525 recently for a 90-day call 
option on 100 shares of U.S. Steel at 78 would lose only 
his $525, no matter how much Big Steel might drop during 
those 90 days 
Horse Race. Yet for all these tempting features, option 
trading has never attained 

stand 


more than a fringe 


ing in the financial world 
Actual figures on put-and- 
call trading are a closely 

kept secret of the Put & 
Call Brokers & 


Association A rough es 


Dealers 
timate however is that 
options were written on 
about 65,000 100-share lots 
in last year's trading, or 
just over 1% of the 
573 million shares that 
changed hands on the Big 
Board 


$30-million was laid out on 


Probably less than 


the buying and selling of 
This 


small figure in 


options 
mat kably 


Gates? a nation 


seems & Tre- 


© naturally ven 
turesome that its citizens 
wager more than $2-billion a year on the ponies 


In talking puts and calls with most Wall Streeters, one 
fact quickly becomes clear: many financial men will have 


nothing to do with options, and even experienced traders 


handle them gingerly You might said one Wall 
Streeter, “compare puts and calls to pari-mutuel tickets 


You're not buying an interest in the horse, just in the one 
race If the horse loses, the owner still has his nag, and 
the stockholder his stock jut the unlucky bettor and 
the owner of the expired option has nothing but a worth 
less scrap of paper.” 

Lament. Said the partner in a large brokerage house 
“I happened to think the market stank a few years ago, 
but I had a hot tip on a certain rubber stock. So, rather 
than tie up money at $60 a share | bought some 90-day 
call options at roughly $5 each for myself and a couple 
of good customers. Then we watched agonizingly while 

*The most common options run 90 days and six-months-ten 
days. Full year options, however, are also used, and 30-day 
options once were the vogue 

















































































































































































































































































the stock dawdled at 60 until the options ran out. A few 
weeks later the darn stock took off and ran up to 90. I'm 
still kicking myself for not buying the stock outright.” 

Testifying before the Fulbright investigation last month, 
financier Bernard Baruch got off a typically apt remark 
A speculator, said he, “is one who observes the future 
and acts before it occurs.” Had the famed octogenarian 
referred to the clairvoyant requirements of option specu- 
lation he might well have added: “and knows just when 
it will oceur.” 

The vital role of the time factor in option speculation 
has given rise to a certain amount of humor in the Can- 
yon. “Calls,” runs an old saw, “are a device to prevent 
your favorite stock from going up until after your option 
has expired.” 

The Odds. Option dealers, however, claim that in the 
present bull market more than eight out of every ten 
call options eventually are exercised. To this the critics 
reply: “Of course, but this has been an almost one-way 
market; over a long period, probably 
less than 25°, of all options are worth 
anything when they fall due.” 

Put and call dealers are especially 
quick to resent this charge. Sid Harn- 
don, of E, F. Hutton & Co., claims this 
belief about the odds being stacked 
against option buyers is a hangover 
from the bad old days. Harndon, who 
is also president of Put & Call Bro- 
kers Association, says: “Back in the 
days when the old 30-day options 
were so popular it was probably true 
that not more than seven out of every 
100 options were ever exercised. But 
today most of our business is in 90- 
day or six-month options, where the 
odds are much more favorable to the 
buyer.” 

One Man's Meat. Even with more 
favorable odds, some outspoken deal- 
ers admit that put-and-call trading 
is not every investor's meat. “This 
game,’ says Berton Godnick, “is not 
for the widow who buys 10 shares of 
Telephone or the little guy who brings 
his $2,000 down to Merrill Lynch. I 
like to do business with the man who earns $20-25,000 a 
year, who can afford to take a chance and who is in a 50% 
tax bracket so that Uncle Sam shares half the risk.” 

However, Herbert Filer, head of Filer, Schmidt & Co., 
and a veteran of 36 years in the put-and-call business, 
thinks more could be done to educate the public in the 
use of options. “Brokerage house account executives,” 
says he, “are the weak spot. Either they won't take the 
trouble to understand options or they prefer to concen- 
trate on business that brings in more immediate, if not 
necessarily greater, commissions.” Phillip Haab, of 
Thomas, Haab and Botts, agrees. “I find,” adds he, “that 
even many of the partners of big Wall Street houses don't 
know much about options. As a result some of them re- 
fuse to endorse contracts for us.” 

Option dealers have good reason to stress the attitude 
of regular stock exchange brokers toward their profes- 
sion: more than 80% of their business is placed by cus- 
tomers of the regular brokers and simply passed on to one 
of the 24 put-and-call specialists for execution 

Versatility. Men like Herb Filer claim, moreover, that 
the public tends to overlook some lesser-known but very 


BERNARD BARUCH: 
for speculators, clairvoyance 


useful twists in the option game. “There is nothing like 
‘puts’,” Filer says, “for buying peace of mind.” Though 
insurance companies object to the use of the word, put 
options are a handy if somewhat expensive way of “in- 
suring” paper profits against any sudden break in the 
market. To take a striking example: for $575 per 100 
shares last month, an investor with big paper profits in 
Boeing Airplane could have purchased an option giving 
him the privilege of selling his shares at 80 any time in 
the next 90 days. With this “insurance” tucked into his 
brokerage account, the nervous bull could stay with his 
stock in the hope of reaping further profits. And if the 
price dropped he still had his profit—minus only the 
option premium 

How can these 24 put-and-call dealers afford to should- 
er such apparently unlimited risks in exchange for only 
limited premiums? The answer is that the dealer is act- 
ing only as middleman between the option buyer and a 
third party who sells the option.* 

In the opinion of some knowledge- 
able Wall Streeters, it is the sellers 
of options who make the real money 
in the put-and-call business. “They 
are selling,” said one broker, “a pos- 
sible profit for a certain, bird-in-the- 
hand cash premium. If you want to 
make money on options, don’t buy 
‘em, sell 'em.” 

Professionals Only. In the private 
patois of the business, option-sellers 
are known as “writers,” and some of 
them have found “writing” to be ex- 
tremely profitable. It works some- 
thing like this: recently a 90-day 
“call” on U.S. Steel would net the 
“writer” or seller about $350 after 
interest and commissions. Normally 
he would immediately cover his com- 
mitment by buying 100 shares of steel 
At 60% margin this would require 
roughly $4,850 cash. By selling four 
such calls a year, the writer, theo- 
retically, could earn a fabulous 28% 
or better on his capital 

There is only one hitch: steel could 
drop so far that the writer would be 
left holding the bag for more points than he had made on 
the premium. Because of this type of loss, put-and-call 
men estimate privately that writers actually do not earn 
more than 9°%-10% on their money over the years 

Is it as easy to sell options as to buy them? Dealers 
claim they stand ready to do business with the public on 
either side of the market. In practice, however, the put- 
and-call fraternity is considerably less enthusiastic about 
buy:ng from the general public. 

“We do not,” says Sid Harndon, “like amateur writers. 
They do not understand the risks: they get mad if a stock 
is called away from them at a higher price. The profes- 
sional writer takes positions in five or ten stocks, so that 
one loss is balanced out by other premiums. In my opin- 
ion it requires not less than $50,000 in capital for success- 
ful option writing.” 

Merel: It’s safer to sell them than to buy them. If you 
want to gamble, handle with care. And if you can’t af- 
ford to lose, leave ‘em strictly alone. 


*In actual practice the dealer often takes a sizable position 
on one side or other of the option market. 





CIGARETTES 





DOWN BY THE OLD MILL 


To put their problems in truer perspec- 
tive, P. Lorillard this year summoned its 
stockholders to an unusual meeting place. 


In the Spring, a corporation’s fancy 
turns to thoughts of its upcoming an- 
nual stockholders’ meeting. Most 
companies dutifully dispatch their 
proxies and generally expect the usual 
number of shareholders to show up 
at the same old place. But not P. Lor- 
illard Co., which last month 
its stockholders to come to meeting 
in the most natural place it could 
think of—a 115-year-old snuff mill, 
which stands on the shores of the 
Bronx River in the heart of New 
York’s idyllic Botanical Gardens 

The site was less whimsical than 
might at first appear, for the old mill 
is a Lorillard landmark. In 1790, 
Pierre Lorillard moved his family and 
his young, but burgeoning tobacco 
and snuff company from lower Man- 
hattan to the wilderness that was 
Westchester, built a wooden mill be- 
side the surging Bronx River and har- 
nessed it to the mill’s waterwheels 
When Lorillard outgrew the mill and 
moved south in 1870, New York City* 
took over the site, made a part of it 
into the Botanical Gardens. One year 
ago this month, the old Lorillard 
Snuff Mill was restored and opened to 


invited 


*When Peter, son of the founder, died 
in 1843, New York’s Mayor Philip Hone 
recorded in his diary: “He led people by 
the nose for the best part of a century 
and made his enormous fortune by giv- 
ing them to chew that which they could 
not swallow.” 
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the public as a meeting place and 
quaint restaurant-museum, in which 
visitors can trace the long and fabu- 
lous history of the Lorillard 
pany in a colorful 48-ft. mural 

Water Under the Mill. At a _ time 
when the cancer scare was rocking the 
tobacco industry, the mural and the 
mill helped remind Lorillard* stock- 
holders of some reassuring facts: that 
the tobacco industry has been around 
for a long time, has had its troubles 
before, and has come through them 
stronger than ever. But this month, 
as stockholders curiously milled about 
the mill in the Bronx this long per- 
spective was 


com- 


sorely needed even 
spring could not dispel the winter of 
stockholder discontent 

In 1954, Lorillard, like nearly every 
other cigarette-maker, had experi- 
enced a small but disturbing drop in 
sales. The No. 5 U.S. cigarette-maker 
(Old Gold, Kent) last year sold $231- 
million worth of its tobacco products, 
$23-million less than 1953's total; its 
net ($6.3-million) was down some 
$850,000, to $1.98 per common share. 

Despite the subtle optimism of the 
historical old mill, Board Chairman 
Herbert A. (“Bert”) Kent and Presi- 
dent William J. Halley 


words with investors 


minced no 
The fact 
that Lorillard’s earnings were not up 
to snuff was partly a result of the 
publicity linking 


their 


smoking to lung 
(“There can be no denying 
that it has been a factor’). In addi- 
tion, more than a dozen new brands 
bowed in last 


cancel 


year and king-sized 
smokes grew in popularity, requiring 
more tobacco but reducing unit con- 
sumption 

Beyond the Balance Sheet. But, said 
Lorillard’s Kent, the true picture of 
his company’s progress could not be 
measured by the impersonal earnings 
statistics. He pointed out that sales of 
Lorillard’s regular and king-sized Mi- 
cronite filtered Kents (named for 
Chairman Kent) shot up 32% over 
1953, and the sharp drop in 1954’s 
final-quarter earnings (19¢c a share 
vs. an average 60c per share in each 
of the three previous quarters) was 
due to unusually high expenses in- 
curred by the introduction of Old 
Gold filter kings. Lorillard’s Kent had 
every confidence that “the not incon- 

*Traded NYSE. Price range (1955) 


27%: low, 21%. Dividend (1954): $1.20 
cated yield: 5.5% 


high, 
Indi- 


29 


<< 


LORILLARD’S SNUFF MILL: 


historical optimism 


siderable investment will be returned 
in 1955." As a token of its confidence, 
Lorillard, despite the poorer earnings, 
paid out to tockholders the same 
$1.60 a share in dividends that it had 
1953 
The Necessary Things 

we go from here?” asked 
Kent We go straightforward in a 
well-studied 


necessary 


declared in 
Where do 
Chairman 
direction, doing the 
things to remain competi- 
To the stockholders at the mill, 
that 
modern cigarette 


tive 
Kent reported 
1) $10-million super 
plant now 
N. C. is about half complete, should 
start producing next March; 2) bank 
loans $30-million by 
July; 3) dividend policy has been to 
pay out 73 the last 
ten years and is not likely to change 

As to the cancer bugaboo, Kent de- 
clared We do not that the 


also Lorillard’s 


abuilding in Greensboro 


will be cut to 


of earnings ove! 


believe 


LORILLARD’S KENT: 
well-studied direction 





alleged connection exists, but we will 
never stop in our search for positive 
proof.” Blasting the “headline hunt- 
Kent declared that everything 
possible was being done by the in- 
dustry to “bring us all to truth’s door.” 
Lorillard, he reminded smoker-in- 
vestors, “was established 16 years be- 
fore our country became a nation. It 
has weathered crusades, epidemics 
and adverse criticism . We hope 
you will bear with us in our search 
for the villain—if it exists.” 


BUILDING MATERIALS 


BOESCHENSTEIN’S 
BOAST 


What would be boasting for 
many firms is matter-of-fact 
confidence for Owens-Corning. 


ers,” 





As president of Owens-Corning Fi- 
berglas Corp., Harold Boeschenstein 
has a reputation for optimism. Not 
content with assuring New York se- 
curity analysts that Owens-Corning’s 
sales, which hit a new record last year, 
would climb 10% to $150-million in 
1955, he blithely informed them last 
month that Owens-Corning would be 
grossing $250-million by 1960 

If such free-wheeling seemed some- 
what Boeschenstein had 
this record to back him up: within 
ten years after Owens-Corning was 
organized in 1938 by Owens-Illinois 
and Corning Glass to develop new 
products out of glass fiber, sales had 
skyrocketed from $3.9-million to $51- 
million. Moreover, sales almost tripled 
in volume over the past five years 

Today, Owens-Corning turns out 
some 80 basic types of glass wool, 
ranging in size from the diameter of a 
broom straw to a fiber 300 times finer 
than a human hair. Uses for Fiber- 
gias seem limitless, company re- 
searchers say, and Boeschenstein feels 
that there are many uses which have 
not even been discovered yet. To find 
them, he pours almost $3-million a 
year into research 

If there is a single flaw in this pic- 
ture of prosperity, it is that Fiber- 
gias has provided investors with lit- 
tle growth in dividends. Because 
Boeschenstein puts most of his profits 
back to work to find new markets, 
payouts to stockholders have averaged 
only 23% of earnings since Owens- 
Corning began paying dividends in 
1950. But just as he freely predicted 
a big rise in sales, Boeschenstein sees 
“a gradual and progressive improve- 
ment” in earnings as well. So far this 
year, he says “profits are mostly bet- 
ter” and for the full year should top 
1954's $2.68 per share 


incautious, 


LABOR RELATIONS 





From a reporter's notebook 


Recipe: Dr. Sylvia Sorkin, Mid- 
west management consultant, offers 
these ten easy ways to make life 
hell for yourself in the office 

1. Assume your organization can- 
not get along without you 

2. Believe everyone is off the 
beam but you 

3. Assume you know more than 
anyone else, and don’t be ashamed 
to admit it 

4. Start a whispering campaign 
about respectable office associates 
If the flame doesn't light, fan it 
with a little gossip 

5. Tell everyone else how to do 
his job. Spend so much time doing 
this that the 
help 


time 


others will have to 
you complete your work on 


6. Criticize everyone 


7. Procrastinate every time 

8. Never follow 
ise anything with no intention of 
fulfillment 


9. Be 


else's motives 


through. Prom- 


suspicious of everyone 
10. Expect the worst, because, by 


following these rules, you are 


bound to get it 


Summing Up 
Pier« e 


Merrill Lynch, 
Fenner & Beane’s San An- 
tonio manager Jack Crane reports 
getting a handwritten letter from a 
client who wrote out the entire 
commenced his letter 
Congregation: ” 


firm name 
with “Dear 


Job Description: A job applicant 
at the Dallas, Texas, plant of 
Chance Vought filled in the appli- 
cation form with this description of 
his past experience: “Name of 
Company United States Army 
Date started: May ‘42. Date left 
December, '45. Type of Business 
Winning a war; Salary: small. Job 
Title Duties: Walked; 
dug holes; loaded boats: unloaded 
boats; dug holes; drove truck: con- 
structed roads; dug holes; walked; 
filled sandbags; built piers; dug 
holes; walked.” 


Dogface 


Top Priority: On the theory that 
any executive would want to get a 
piece of pink paper off his desk in 
a hurry, National Office Manage- 
ment Association printed its last 
survey questionnaire on a _ pink 
form, got speedy returns of almost 
20 per cent 


Therapy: The manager of one of 
Southwestern Bell Telephone Com- 


30 


pany’s business 
offices has 
found a good 
way to check 
his employees’ 
soaring blood 
pressure when 
they become ir- 
ritated with customer questions 
and complaints. He keeps a brown, 
quart-sized drug bottle filled with 
candy drops, labels it “Patience 
Pills” and dispenses liberally at the 
first sign of heat rising under the 
collar 


Lawrence Stessin 


Danger in Safety: In Fort Worth, 
Texas, W. L. Daniel was listening 
to a safety talk in an aircraft plant 
when a hard-won safety plaque 
displayed on the wall fell on his 
head and knocked him unconscious 


No Compulsory Retirement 
Estey Organ Corp. (Brattleboro, 
Vt.) has a 92-year-old employee, 
with the company for 76 years, 
who still stands at his wiring bench 
every day 


Pay Period Troubles: Johnson & 
Johnson (New Brunswick, N. J.) 
asked its people for their opinion 
of J.&J.’s semi-monthly paydays, 
found most had trouble making the 
money stretch over the “long week 
ends” which came between paydays 
in those months having five weeks, 
changed to bi-weekly paydays as 
a result 


Rough on Rumors: State Farm 
Insurance Companies of Blooming- 
ton, Ill, runs a “Pruning the 
Grapevine” column in the em- 
ployee newspaper, printing the lat- 
est scuttlebut and the. real facts 
This was a common wartime prac- 
tice discontinued by many 
panies later on, but it’s being re- 
vived in an increasing number of 
house organs 


com- 


Job Description: Richard La 
Fond Advertising, Inc., has elected 
a double platoon of honorary vice- 
presidents, each of whom gets a 
handsome black and gold plaque 
bearing the agency's official seal, 
the recipient’s name inscribed in 
gold lettering and a statement cer- 
tifying that the bearer has “full 
non-participating benefits and 
rights to attend the annual meet- 
ing of officers, count the petty cash, 
put in 2 cents worth of comments, 
suggestions or even criticisms of 
ten words or less.” 
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FINANCIAL HIGHLIGHTS... 














Total Sales—$1 45,200,000 ...A record high, 
up 14% from 1953. 











Net Earnings —$15,200,000 or $2.95 per common 
share... Also a record high, up 8% from 1953. 











Dividends —$1.35 per share... Up 10¢ from 1953 
(dividends paid continuously since incorporation 
in 1901). 











Working capital —Up $5,000,000 to $55,000,000. 








Research— More than $6,000,000 spent in 1954, 
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We will be very glad to send you a copy of the 
Pfizer Annual Report. Write Controller, Dept. 10 


CHAS. PFIZER & CO., INC. Chas. Pfizer & Co., Inc., 11 Bartlett St., Brooklyn 6, N.Y. 
11 Bartlett Street, Brooklyn 6, New York 

U. $. Plants end Laboratories: The annual meeting of stockholders will be held 

Brooklyn, N. Y.; Groton, Conn.; at the Company's Brooklyn headquarters, on Mon- 

Terre Haute, ind.; Maywood, N. J. Bday, April 18, 1955 at 11:00 A.M., Eastern Standard 

. Time. All stockholders are cordially invited to attend, 
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MOVIES 


THE USES OF ADVERSITY 


When Hollywood's fog of despair over TV be- 
gan to lift, lo, little Columbia Pictures had 
grown into a full-fledged major moviemaker. 


“Apversity,” said Francis Bacon, “is 
not without comforts and hopes.” Out 
in Hollywood no man is better witness 
to the truth of this aphorism than 
Harry Cohn, 63-year-old onetime 
actor who is president and controlling 
stockholder of the $53-million Colum- 
bia Pictures Corp.* When TV first cast 
its gloomy pall over the sprawling 
movie studios back in 1946, Columbia 
had been a consistently prosperous 
but fairly unimportant holder of 
movieland’s No. 6 spot 

Last year, with a remarkable upbeat 
in both sales and profits, the movie- 
men at last reversed the tide of their 
eight-year downtrend. A flood of top- 
notch box office attractions combined 
with an overdose of TV started to pry 
the old-time moviegoers 
their living rooms once more 

Up the Ladder, Cohn’s amazed com- 
petitors now suddenly became aware 
that Columbia, in the course of the in- 
dustry’s comeback, had elbowed out 
such strong competitors as Warner 
Brothers and Universal to climb to 
Hollywood's No. 4 sales spot. Profit- 
wise, Columbia had scored: in 
the latest six months the studio rang 
up earnings of $2.8-million, highest in 
its history. This was the more im- 
pressive in view of the fact that in- 
dustry giant Loew’s, Inc. turned in a 
1954 profit barely one-third its 1946 
all-time high 

How, in the face of declining audi- 


loose from 


too, 


*Traded NYSE. Price range (1955): high 
30'4; low, 31. Dividend (10954) : $1.50. Indicated 
yield: 44% 


: 


ences and spiralling costs, had mid- 
dling-sized decisively 
turned adversity into advantage? For 
one thing Cohn at the very start of the 
TV era had seen the handwriting on 
it spelled in big, bold let- 
ters that the “B” type picture for the 
lower half of double-bills was finished 


Columbia so 


the wall 


At that time Columbia, while turning 
out a few high-budget “prestige” films 
a year and butter 


earned its bread 


from the modest cowboy, shoot-'em- 


up and family-type movie. The su- 
per spectacles Cohn willingly left to 
his better-heeled competitors 

But now Columbia set about learn- 
ing how to make pig, costly films on 


dolls 


years, 


multimillion budgets. In its 
had 


two on the 


lean, careful Columbia 


picked up an idea or 
foibles of the industry's pace setters 
“For years,” says Columbia Treasure! 
Abraham Schneider, “the 


dustry based its planning on the idea 


movie in- 


that adults and children must see the 
same picture in the same house. That 
cramped everybody's style.” 

Not for the Kiddies. now 
playing for heavy stakes, was clearly 
unwilling to 


Columbia 


thus 
“From 


so adult 


have its 
cramped. By boldly 
Here to Eternity,” a 
that it had most Hollywoodians cow- 
Co- 
$17-million 
1953 on its 
with “On 
a “problem” film, a 


style 
filming 
theme 


ering behind their tinted glasses 


lumbia ended with the 
-office champion of 
hands. Cohn followed up 
the Waterfront 


type that 


box 


according to the prevailing 


movieland cliché, the public simply 


EX-ACTOR COHN AND “PROBLEM” MOVIE: 


out of adversity, “adult” films and a new status 
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wouldn't buy. Last year “Waterfront” 
did for Columbia's profit margins 
what “Eternity” had done in 1953 

When Cohn had first felt the hot 
breath of TV on his neck, he took an- 
other rather off-beat step: he set up a 
subsidiary to make films for 
TV. This, despite the hoots that 
greeted the announcement at the time, 
shrewd move. Last year the 
TV-film-making added $3-million to 
Columbia's $80-million gross. This 
year, some Wall Streeters have pre- 
dicted, it may well bring in $6-mil- 
lion, and other moviemakers are be- 
latedly scrambling into TV 

Ulcers. But gambling up to $4-mil- 
lion on a single movie is not the 
calmest, most secure way of making 
money. Columbia, with that tidy sum 
tied up in its forthcoming “Joseph 
and His Brethren,” is keeping its fin- 
gers crossed. One or two such failures 
can wipe out a full year’s carefully- 
husbanded profits. In fact, Cohn’s first 
effort to crash into the big time fizzled 
A few years ago, Cohn brought in 
Stanley Kramer, who turned out 
around a dozen films for Columbia, 
of them, like “Member of the 
Wedding,” winning critical praise. The 
great popcorn-munching majority, 
however, stayed far away, and 
Kramer went back to custom-making 
independent movies. 

Cohn, with such unpleasant memor- 
ies behind him, is obviously aware 
that the current long lines before the 
box office may not last forever. But 
says Treasurer Abe Schneider, “We 
are a very resilient industry that has 
learned to roll with the punches.” 
Whatever happens, Columbia with one 
foot in the door and a proven ability 
“to roll with the punches” clearly 
does not intend to give up its newly- 
won status without a fight. 


short 


was a 


some 
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BRIDGEPORT BRASS 
in 1954; 


PRODUCED A RECORD-SIZED ALUMIMUM DIE 
FORGING The largest aluminum alloy die forging ever made 
for the airplane industry was produced at our new govern- 
ment-leased aluminum forging and extrusion plant at Adrian, 
Michigan, in its first 9 months of operation. 


COMPLETED AN ENTIRELY MODERN TUBE MILL The 
increased profit possibilities of the new plant have already 
been demonstrated, and real benefits should start to be fully 
realized this year. 


LAUNCHED THE NEW LINE OF BRIDGEPORT 
COPPERWARE COOKING UTENSILS These beautiful 
utensils—‘“The finest you can own or give’’—-were widely and 
immediately acclaimed by buyers. A new plant for their pro- 
duction, now being constructed, will be ready for operation 
the second half of 1955. 


EARNED THE SECOND HIGHEST PROFITS AFTER 
TAXES IN ITS HISTORY Profits might have been the 
highest in Bridgeport Brass history were it not for the large 
starting-up expenses of the Adrian aluminum plant, the new 
tube mill and the Bridgeport Copperware line. 


INCREASED DIVIDENDS FOR THE 5'* CONSECUTIVE 
YEAR On an increased number of shares, dividends of 50 
cents per common share were paid for each of the first three 
quarters, 62 '4 cents per common share for the fourth quarter. 





FACTS AT A GLANCE 
1954 1953 1952 
Sales ; $105,987,000 $142,659,000 $127,517,000 
Profit before federal taxes on income 10,155,000 19,601,000 13,074,000 
Federal income taxes ‘including excess profits 
taxes 5,050,000 14,275,000 9,050,000 
Net income after taxes $ 5,105,000 $ 5,326,000 $ 4,024,000 


Distributed to shareholders as dividends $ 2,569,000 $ 2,032,000 § 1,618,000 
Retained in the business <a ae ae 2,536,000 3,294,000 2,406 000 


Wet income oe ar $ 5,105,000 $ 5,326,000 $ 4,024,000 


Earnings per commonsharey>. 2 iw ti(wstiCs $ 421 $ 5.47 $ 423 
Dividends per common share $ 2.125 $ 2.00 $ 1.70 
Total number of shareholders common stock 9,750 9,593 8,752 
Book value per common share ; $31.31 $29.32 $28.26 


"Based in 1954 on shares ovt @ yeor-end, 1,211,932, in 1953 on average number 
of sheres outstanding during yeor, 973,220 ond in 1952 on number of shares outstanding, 
ot year-end, 948,555 
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BANKING 


MARRIAGE FOR MONEY 


Nothing less than a cool $14-billion was involved 
last month when four of the nation’s biggest 
banks teamed up to become two even bigger ones. 


In the New York banking community 
last month, it was just like Sadie 
Hawkins Day. In the space of two 
weeks, of the nation’s biggest, 
most prominent banks got married or 
announced their betrothal 

The financial event of the season 
was the wedding of the Chase Na- 
tional Bank and the Bank of the Man- 
hattan Co. In the biggest bank merger 
in history, 86° of Chase stockholders 
and 83° of Bank of Manhattan in- 
vestors gave their consent to create 
the Chase Manhattan Bank. Now, if 
state and federal banking authorities 
approve, Chase Manhattan, with com- 
bined resources of $7.5-billion, will 
become the U.S.’s No. 2 bank, second 
only to the fabulous ($9.2-billion) 
Bank of America 

The wedding brings together the 
Chase, already the nation’s third larg- 
est bank with 28 domestic and 15 
foreign branches, and the 58-branch 
(all in New York City) Bank of Man- 
hattan, one of the oldest (1799) and 
biggest in the country (8th in New 
York, 15th in the U.S.). Under astute 
Chairman John J. (for Jay) McCloy, 
former U.S. High Commissioner for 
Germany, the Chase has built up the 
largest trust department in all U.S 
banking, does a thriving, extensive 
banking business overseas and, in re- 
cent years, has beefed up its loan 
activities (60°, of its 1954 gross). The 
Bank of Manhattan, with J. S. (for 


four 


CHEMICALS 





John Stewart) Baker in the chair, 
maintains a wide variety of banking 
operations (trust, safe deposit, foreign 
and personal loans), processes some 
85 million checks a year and last year 
operated the second largest Christmas 


CHASE MANHATTAN’S MeCLOY:; 


“we'll have a great bank” 


Club in New York (82,000 accounts) 

Following a stormy 24-hour stock- 
holde: which 300 share- 
holders showed up to argue the merits 
of the Chase’s McCloy 


session in 


merger, an- 


SYNTHETIC SORTIE 


In pursuit of “up-grading,”’ Allied Chemi- 
cal has moved into the thermoplastics field 
with a promising new type of nylon. 


To the average man nylon is a filmy 
something with which, for reasons 
best known to herself, his wife chooses 
to encase her limbs. Last month, 
however, Allied Chemical and Dye 
Corp.’s* Barrett Division came up 
with a new kind of high-priced nylon, 
aimed more at the machine than the 


*Traded NYSE. Price range (1955) 
102; low, 93. Dividend (1954) 
yield: 3.3% 


high 
$2.50. Indicated 


glamorous leg 
Nylon 8200 
lied’s first 


Known as Plaskon 

the new synthetic, Al- 
venture into the thermo- 
plastics field, can be used either in 
tape form as a laminating material, or 
in solid form for gears, bushings, 
bearings, valves, and housings for in- 
struments 

Although Allied, whose $530-mil- 
lion sales in 1954 ranked only behind 


Du Pont and Union Carbide, de- 


34 


nounced the approving vote and 
added: “I think we'll have a great 
bank here.” A few stockholders dis- 
agreed, objecting to the terms, and a 
fist fight was barely averted. 

Bride & Groom. Though it was dif- 
ficult telling the bride from the groom 
in the Chase Manhattan nuptials, 
stockholders had no such trouble at 
the ceremony joining Manhattan’s 
First National Bank to the National 
City Bank of New York. National 
City was very much the pursuer al- 
though the two barely seemed to make 
a couple. Cautious, conservative First 
National is a “banker's bank,” without 
a branch to its name. It has few de- 
positors, specializes instead in huge 
corporate accounts, and only recently 
consented to taking accounts under 
$200,000. On the other hand, National 
City (“More people do business with 
National City than New 
York bank”) is just the opposite 
Founded in 1812 and now the No. 2 
U.S. bank, it is both a big city bank 
and a small neighborhood bank, with 
71 domestic branches and 57 branches 
in 19 countries. 


any other 


It was this very divergence of in- 
terests that brought both of them 
together. By joining, both banks 
figured to cover the entire banking 
field. But while National City talked 
“merger,” it was actually an outright 
purchase. Under the terms, 
stockholders approved a 
after Chase Manhattan stockholders 
said “I do,” National City will pay 
$165-million for First National's 300,- 
000 outstanding shares (price: $550 
per share) and emerge as the First 
National City Bank of New York 
(total resources: $7-billion). National 
City’s Chairman Howard C. Shepherd 
will be chairman and First National's 
President Alexander Nagle chairman 
of the executive committee. 


which 


few days 


scribes this as a “first venture” 
been “flirting with phenolic resins 
since 1913,” and has long been “skirt- 
ing around the edges of nylon manu- 
facture.” Then 18 months ago Allied 
acquired the Plaskon Division of Lib- 
bey-Owens-Ford in furtherance of 
President Fred J. Emmerich’s aim of 
up-grading some of his basic chem- 
ical production. Then, with a built-in 
research and sales team ready to car- 
ry the ball, Allied got down to serious 
work on developing and marketing its 
own nylon. 

Allied’s new synthetic is “only the 
beginning of the thermoplastic com- 
pounds my company is going to take 
on,” says Barrett Division's President 
Thomas J. Kinsella. “Our project,” 
adds he, “is not on a small scale, for 
we plan to be an important producer 
in the field.” 


it has 
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SUMMARY OF CONSOLIDATED RESULTS 


Includes only Domestic and Canadian operations 


OLIN MATHIESON CHEMICAL CORPORATION 





ti ai Josh eee ee veedes 
PrReE-TAX PROFIT 
Per common share. . . 
FEDERAL AND FOREIGN INCOME TAXES 
Per common share 
Net Prop 
Per common share 
PREFERRED DIVIDENDS 
COMMON DIVIDENDS 
TOTAL DIVIDENDS 
COMMON SHARES OUTSTANDING AT YEAR-END 
Number of common stockholders 
WORKING CAPITAL AT YEAR-END 
Ratio of current assets to current liabilities 
PLANT AND EQUIPMENT AT DECEMBER 31 
TOTAL ASSETS AT DECEMBER 31 


EMPLOYEES, INCLUDING OVERSEAS, 
AT DECEMBER 3} 





Pro-Forma 


1954 
$470. 108.000 


60.554.000 


292) OOO 
4.02 
1,010,000 
19.018 000 
20,028 000 
11,006,365 
46.000 
.794,000 
4.2 
345.433. 000 


619.867.0000 


1953 
$464,605,000 
67,659,000 
6.35 
37,566,000 
+58 


30,093,000 


988,000 
15,992,000 
16,980,000 
10,495,599 

43,000 

146,121,000 

4.4 
325,709,000 


562,890,000 


46,800 





For a copy of the complete annual report 
for 1954, address the Office of the Assistant 
Secretary, Olin Mathieson Chemical Corpo- 
ration, 4 Light Street, Baltimore 3, Maryland 


OLIN MATHIESON CHEMICAL CORPORATION 


New York, N. Y. Baltimore, Md East Alton, lil. 


THE PRICELESS INGREDIENT OF EVERY PRODUCT IS THE HONOR AND INTEGRITY OF ITS MAKER 


Mathiesen industrial and agricultural chemicals © Squibb pharmaceuticals + Super Pyre and U. §. I. 
Permanent anti-freezes «¢ Lentheric cosmetics ¢ Olin cellophane and polyethylene packaging films, 
industrial explosives, electrical products « Ecuste fire specialty papers « Western Brass non-ferrous alloys 
and fabricated metal parts « Winchester sporting firearms « Western and Winchester sporting ammunition 
Frost Golden Pine and hardwood lumber « Raemset powder-actuated fastening tools * Powell insecticides 





MACHINERY 





U.S. HOFFMAN’S NEW LOOK 


What do you do with a salable product when 
your manufacturing costs are too high? Faced 
with just that problem, U.S. Hoffman stopped 
making its machinery, but went right on selling it. 


For more than 33 years, most of the 
razor-sharp creases in the nation’s 
trousers have been put there by US 
Hoffman Machinery Corp's famed 
Hoffman presses. U.S. Hoffman itself, 


Nae eee 
Mg et, ees 


ae 
, 


however, has not exactly cleaned up 


on selling its laundry, pressing and 
dry-cleaning machinery. From 1947 
through 1953, it was all Hoffman could 
do to earn 1 cent on each dollar of 


Onur 60 r yen 


as one of America’s 
largest shoe chains for 
men, women and children 


344 stores, 4 factories 


ANOTHER YEAR OF GROWTH 


SALES AND EARNINGS UP 


Total business 

Net sales 

Earnings before taxes 

Taxes 

Net earnings 

Per share common* 

Dividends per share 
common (cash) 

Dividends per share 
common (stock ) 

Working capital 

Stockholders’ equity 


$5 1.466.688 


1954 1953 
$48,946,604 
44,436,208 
2,503,439 
1,240,000 
1,263,439 
4.56° 


46,903,361 
2.909.968 
1,553,400 
1,456,668 

477° 

1.70 1.70 

5 per cent 

8,023,285 

10,332,447 


5 per cent 
7,946,537 
9,884,827 


* Based on shares outstanding at end of year: 
1954 — 223,518; 1953 —212,875 


Copy of Annual Report available on request 





G. R. KINNEY CO., INC, 


2 Park Avenue, New York 16, New York 








sales. Even these slender profits came 
from turning out artillery shells for 
the Pentagon; on its regular lines, U.S 
Hoffman lost money hand over fist 

Into this unpromising situation last 
June stepped Hyman Marcus, 40, a 
well-heeled engineer. His ministra- 
tions had come none too soon: US 
Hoffman was $13-million in debt and 
the banks were pressing for payment 
on overdue credits. 

Surgery. Marcus at once performed 
some major surgery on his ailing $42- 
million corporation. First he pulled 
Hoffman out of the money-losing bus- 
iness of building laundry machinery, 
found a sub-contractor to manufac- 
ture it for U.S. Hoffman to sell. With 
the proceeds of liquidated assets, Mar- 
cus paid U.S. Hoffman’s debts in full, 
boosted working capital $1-million 

Thus pruned and freed from waste- 
ful manufacturing methods, US 
Hoffman turned a profit of $633,000 in 
1954, a happy contrast with 1953's 
deficit of nearly $l1-million. Satisfied 
that the had finally 


corne! been 


| turned, Marcus put Hoffman on a reg- 


| ular $3 dividend basis, then split the 


stock three-for-one 
Salesman. With all his lines now 


| firmly in the black, Marcus estimates 


| 
| 











that U.S. Hoffman should clear at 
least $1.5-million in 1955. No small 
factor in Marcus’ optimism is his sub- 
sidiary, Hoffman Machinery Accep- 
tance Corp., which Marcus has set up 
to provide “old line factoring” for 
builders of medium and heavy 
machinery. Marcus figures that small 
manufacturers can now market, ser- 
vice and finance their output through 
Hoffman's worldwide outlets and 
facilities. “Hoffman,” says Marcus, 
“can now pick up any number of new 
product lines without having to lay 
out a single dollar for plant invest- 
ment.” 


U, S. HOPFPMAN’S MARCUS: 
after pruning, profitability 
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SUN RISE 


Sun Chemical wanted to grow. 
But first something had to 
be done for profit margins. 





In the postwar years of an anemic 
dollar and rip-roaring industrial ex- 
pansion, most manufacturers had 
little trouble boosting sales. For many 
executives a greater headache has 
been the struggle to keep rising costs 
and tough competition from squeez- 
ing the profit out of prosperity. 
From a superficial perusal of the 


balance sheet, Long Island City’s $21- | 


million Sun Chemical Corporation 
seemed to have few worries on either 
score. It was solidly established as 
the largest producer of printing inks, 
and 50% of its sales were diver- 
sified over a broad range including 
paints and chemicals. Sun’s sales 
had risen a respectable 40%. 

The Villain. There was, however, a 
very obtrusive fly in Sun’s ointment: 
from 1951 to 1953, profit margins 
dropped from 12 cents on every sales 
dollar to slightly more than 7 cents. 
Reason: while sales had leveled off, 
costs continued to mount. 

In the midst of this profit squeeze, 


Ralph C. Persons stepped in as presi- | 
dent of the famed ink-maker in 1952. | 


He saw at a glance that, until this 
downtrend in profit margins was 
halted, there was little point in fur- 
ther expansion. The task was enough 
to make Persons’ head spin. With 26 
different divisions, turning out a pro- 
fusion of products from 30 small 
plants, Sun was a hodgepodge of 
wasteful operations. 


Tidying Up. Persons, a man with a 
passion for neatness, lost no time in 
tidying up. Sun was essentially a 
collection of small companies tied to- 
gether loosely. To give this conglom- 
eration some of the advantages of 
centralization, Persons consolidated 
operations like warehousing, sales, 
advertising and research. 

Sun’s 7,600 common stockholders, 
reading their annual reports recently, 
had good reason to be pleased with 
the first two years of Ralph Persons’ 
revamping and pruning. Though 
1954's mild recession had trimmed 
Sun’s sales by 3% (to $40-million), 
the tighter control of costs had cut 
expenses much more sharply. As a 
result, profit before taxes climbed 
back to 9.1 cents on the dollar, up 
from the 7.1 and 7.4 cents of the two 
preceding years. Net profits, freed 
from excess profits taxes, did even 
better, rose from $1.02 to $1.43 a share. 
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This announcement is neither an offer to sell nor a solicitation of an offer te 
buy any of these Bonds. The offer is made only by the Prospectus. 


$2,500,000 
REPUBLIC OF CUBA 


Veterans, Courts and Public Works Bonds, 4%, due 1983 
(Dollar Series) 


Price 98% plus accrued interest 


Copies of the Prospectus may be obtained from the undersigned. 


CALLEN & COMPANY 


March 29, 1955 














This announcement ts neither en offer to sell nor a solicitation of an offer to buy these securities 


The offer is made only by the Prospectus 


$40,000,000 


General Dynamics Corporation 


312% Convertible Debentures, due April 1, 1975 


Convertible into Common Stock at $75 per share 


Price 1024%% and Accrued Interest 


Copies of the Prospectus may be obtained in any State only 
from such of the several Underwriters, including the under- 
signed, as may lawfully offer the securitios in euch State 


Lehman Brothers Blyth €% Co., Inc. 


April 6, 1955 























WHAT SECRET 
ID THIS MAN 


POWER 
POSSESS? 


Benjamin Franklin 
(A Rosicrucian) 
WHY was this man great? How does 
anyone — man or woman — achieve great- 
ness? Is it not by mastery of the powers 
within ourselves? 


Know the mysterious world within you! 
Attune yourself to the wisdom és 
ages! Grasp the ered $e of your mind! 
Learn the secrets of a full and peaceful life! 


Benjamin Franklin—like many 
other learned and great men 
and women —was a Rosicru- 
cian. The Rosicrucians (NOT 
a religious organization) first 
came to America in 1694. To- 
day, headquarters of the Rosi- 
crucians send over seven mil- 
lion pieces of mail annually to 
all parts of the world, Write 
for YOUR FREE COPY of 
“The Mastery of Life’~TODAY. No obliga- 
tion. No salesmen, A non-profit organization. 
Address: Scribe L.L.S 


Tr ROSICRUCIANS 
BAN JOSE + (AMORC) + CALIFORNIA 
SEND THIS COUPON 
¢--------- 
| Scribe L.L.S 
The ROSICRUCIANS (AMORC) 
San Jose, California 
Please send me the /ree book, The Mastery of Life 
which explains how | may learn to use my facul 
ues and powers of mind 


Nam« 
Address 


| ‘ 


THIS BOOK 


| 
! 
! 
| 
! 
= 


P. ©. Box O99, Dept. W, Salt Lake City 10, Uteh 


UTAH POWER 


& LIGHT CO. 


METAL FABRICATORS 





WIRY SEAMSTRESS 


Because its handy * 


‘secretary's friend” is equally at 


home beside a typewriter or in a Detroit auto factory, 
Bostitch, Inc. is not much worried about the future. 


Bostitcn, Inc is a tight little $14- 
Westerly RJ that 
titch just about anything togeth- 
profit. Best known to 
maker of the 
ipler to be 
etary s desk 
hand to bigger things 


million company 
Whi 
to make a 
millior as the 
littl hi 


handy 
almost 
Bostitch can also 
Item 
vachine that staples metal, designed 
for Detroit automakers 
Bostitch has 


backed up by 


found on 


‘ 


found this stapling, 
Emmet G 
sure-footed merchandising 
(his salesmen plugged the new metal 
staple r by 
five imitation pennies neatly 
together) a 


President 


Gardne : § 


handing out samples of 
stapled 
consistently profitable 
It has also been a grow- 
The 1954 sales of 
$17.4-million were a full two-and-a- 
half times the 1946 total. And. de- 
spite a $306,000 blow from Hurricane 
Carol, last year’s $2-million net 
26 ahead of 1953 

Wired for Profits. To grind out these 
growing profits, Bostitch last year 
turned 6,000,000 pounds of wire into 
40 billion 
lion desk 


undertaking 


ing proposition 


was 


staples and rolled out a mil- 

Bostitch, of 
manufacturer 
of stapler products, but in one respect 


sized staplers 


cours is not 


the only 


it is unique: none of its competitors 


blankets the field with anything like 


ided over-the-counter Price range 
high, 3244; low, 2844. Dividend (1954 
Indicated yield: 5.0% 


SECRETARY'S FRIEND IN ACTION: 
also automobiles, food cartons and phony pennies 


Bostitch’s complete line of 871 differ- 
ent stapling and stitching models and 
the staples that go into them 

In its search for new uses for these 
billions of staples, Bostitch has come 
up with many ingenious ideas, but 
perhaps the most ingenious is the car- 
ton sealer which securely stitches 
cartons from the outside without dam- 
aging, or even touching, what is in- 
side. This one has had wide accept- 
ance from food packers. Having de- 
signed the staple, Bostitch has just 
finished developing a machine which 
will close the cartons and stitch them 
automatically 

For all his faith in research and 
personal salesmanship Gardner is also 
a staunch believer in advertising (2° 
of sales last year), not only to make 
his products known but 
door-opener for his 


also as a 
salesmen. “At 
our last annual meeting,” says Gard- 
ner, “I was tickled to death to have 
one of our men, who owns a few 
shares of stock, get up and ask why 
we did not advertise less 
some money. I turned him over to 
Sherm [Sherman G. Smith, Bostitch 
advertising manager] and apparently 
Sherm told him what the score was 
But if Sherm hadn’t been able to do 
it I would have been happy to give 
him half an hour, an hour, five hours 
if necessary, to make sure he got the 
picture right.” 


and save 
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STANDARD OIL COMPANY ovpuna 


and Subsidiaries Report on: 
Ten Years of Progress...1954 Operations and Earnings 


Tue Year 1954 rounded out a decade since Chairman Robert E. 
Wilson and President A. W. Peake were elected to the two principal 
management positions at Standard Oil. 
Briefly, during that 10-year period: 

Total assets 

Net worth, per books 
Comparing 1954 with 1945: 

Net production, crude oil and natural gas liquids 

Net production of natural gas 

Pipeline runs, barrel miles 

Refinery input 

Sales in dollars 

Net earnings Up 133% 

Dividends paid (in total value) Up 186% 


Capital expenditures amounted to $284 million in 1954, and will 
run over $500 million in 1955, bringing total expenditures for 
expansion and modernization since the end of the war to over $2 
billion. About half of expenditures this year and next will be for 
production. 

Substantial additions to Standard’s proven net oil and 
reserves resulted in 1954 from significant discoveries on the Gulf 
Coast, and in West Texas and Wyoming. The company is also a 
major participant in the recently discovered Pembina field in 
Alberta, Canada, which appears to be the largest and most impor- 
tant yet discovered in that country. 

The new 30,000 barrel-per-day refinery at Mandan, North Dakota, 
was completed and put on stream as scheduled. Two new Ultra- 
formers were erected, and work started on three more. Ultraforming 
is a process invented by Standard Oil scientists to raise the octane 
number of straight-run gasoline. Notable refining improvements 
are being made at other locations. Plans have been completed by 
American Oil Company, a subsidiary, for a new refinery at York- 


Increased 133% 
Increased 99% 


Up 329% 
Up 321% 
Up 88% 
Up 81% 
Up 169% 


town, Virginia, with a capacity of 35,000 barrela-per-day. 

New products were introduced in 1954 as a result of our research. 
Additional research accomplishments last year will lead to further 
improvements in processes and products. During the year Standard 
Oil and its subsidiaries together filed the greatest number of patent 
applications in their history 
SALES IN 1954 totaled $1,621,000,000 compared with $1,665,000,000 
in 1953. The decline in sales volume was more than accounted for 
by reduced sales of crude oil, heavy fuel oil and military aviation 
gasoline. A substantial pick-up in sales was noted at year-end. 
NET EARNINGS FOR 1954 WERE $117,160,000. This was equal to 
$3.73 a share, based on the avera number of issued shares, 
adjusted for a 100 per cent stock div idend distributed in December, 
1954. The comparable earnings figure for 1953 was $4.06 a share 
Standard’s earnings in 1954 were adversely affected by a sharp cut 
in crude oil allowables, especially in Texas, and a generally weak 
products price structure. 

DIVIDENDS IN 1954, after adjustment for the stock dividend, and 
including the market value on date of distribution of the dividend 
in capital stock of Standard Oil Company (New Jersey), were 
$2.083 a share. On a comparable basis, dividends paid in 1953 were 
equal to $1.932 a share. Divide nds were paid in 1954 for the 61st 
consecutive year. 

EMPLOYEES AT THE END OF 1954 numbered 51,270. Last fall about 
26,300 employees held stock in the company. Our wages continued 
to be competitive within the industry, and among the highest of all 
manufacturing. At year-end, a careful study was being made of 
revisions to improve some of our benefit plans. 

STOCKHOLDERS NUMBERED 122,100 at year-end. Beside the shares 
held by individuals and in joint accounts, our share owners last 
fall ine Jaded 9,900 businesses and trusteeships and 900 institutions, 
such as churches, hospitals, and schools. 


This record of progress reflects our improved ability to serve our customers and demonstrates the splendid support and cooperation of our employees. 





CONSOLIDATED STATEMENT OF INCOME 


for the Years 1954 and 1953 


1954 
$1,660,343,193 

16,195,654 
$1,676,538,847 


Sales and operating revenues ‘ 
Dividends, interest, and other income. 


Total income. . 


DEDUCT: 

Materials used, salaries and wages, oper- 
ating and general expenses other than 
those shown below . 

Depreciation, and amortization of emer- 
gency facilities 

Depletion, amortization of drilling and 
development costs, and loss on retire- 
ments and abandonments 

Federal taxes on income. . 

Other taxes (exclusive of taxes amounting 
to $264 952,000 in 1954 and $254,523 ,000 
in 1953 coll d from cust * for 
government agencies) 

Interest expense . 

Minority stockholders’ interest in net 
earnings of subsidiaries eee 

Total deductions 


Net earnings .... 


347,519,754 


77,196,906 


45,935,491 
29,471,000 





44,552,531 
11,301,377 


3,406,021 
69,382,079 


$15 
$ 117,156,768 


1953 
$1,709,510,619 
19,893,235 


$1,729,403, 854 


$1,380,053,147 
66,417 432 


46,979, B44 
53,055 ,000 


41,674,330 
11,002,150 


5,396 564 
$1,604,577 A457 
$ 124,826,397 


THE STORY IN FIGURES 





FINANCIAL: 

Total income 

Net earnings 

*Net earnings per share 

1 Dividends paid 

1 Dividends paid per share 

Earnings retained in the 
business 

Capital expenditures 

Total assets, at the year 
end 

Net worth, at the year 
enc 

¢Book value per share, at 
the year end 

PRODUCTION: 

Crude oil and naturs: <as 
liquids, barrels per day, 
net 

Oil welle owned, net 
the year end 

Gas wells owned, 
the year end 

MANUFACTURING: 

Crude oil and natural gas 
liquids proceased, bhi 
day 

Crude running capacity, 
at year end, barrels per 
day 

MARKETING: 

Total sales in dollars 

Sales of crude oil, barrels 

Sales of natural gas, thou- 
sand cubic feet. . 

Sales of petroleum prod- 
ucts, barrels 

Retail outlets served, at 
the year end 

TRANSPORTATION: 

Pipelines built, miles 

Pipelines owned, at year 


Pi 


net, at 


, miles 

line traffic, million 

rrel miles 

Tanker and barge traffic, 
million 


miles 
PEOPLE: 
Stockholders, at the year 


end 
Employees, at the year 
end 


1954 


$1,677,000,000 
117,160,000 
$3.73 
780,000 
$2.083 


$44 
$68,380,000 
$244,300 000 
$2,187 ,000,000 
1,574,000,000 


$44.44 


249,600 


657,700 


$1,621 000,000 
113,200,000 


393 400,000 


217,200,000 


140,500 


61,290 


122,100 


1,270 


1953 
$1,729,000,000 
124,430,000 
$4.06 
$46,620,000 
$1.992 


$78,210,000 
$209, 200,000 


2,036,000,000 
1,437,000,000 


$46.70 


268,100 


9,442 


687,600 


612,800 


$1,665,000,000 
132,300,000 


367,500,000 
224,700,000 
30,900 

1,484 
17,540 
142,500 


101,100 


117,400 


50,4870 


1952 


$1,617,000,000 
119,980,000 
$3.91 
$46,870,000 
$2.010 


$73,110,000 
$204,300,000 


$1,964,000,000 
1,357,000,000 


$44.17 


265 800 
9,104 


1,307 


634,400 


569,000 


$1 550,000,000 
134,000,000 


315,800,000 
211,700,000 
31,040 

720 

16,740 
136,900 

97 B50 


117,600 
51,440 


*Based on average iasued shares each year, but after adjustment for the 
100 per cent stock dividend in 1954 
"I Mead moe yr? ae include the value on this Company's books of the 





pany (New Jersey) stock distributed as a dividend 
= Pee ah es per share” (which have been adjusted for the stock 
dividend in 4) include the market value of the Jersey stock on date of 
distribu 
SAdjusted fa for the 100 per cent stock dividend in 1964. 


Copies of the 1954 Annual Report are available on request as long as the supply 
lasts. Write Standard Oil Company, 910 8. Michigan Avenue, Chicago 80, Illinois. 
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Your windows 
on the Park 


Pacing the city’s only 
private park, your room or 
suite enjoys restful seclusion, 
though you are in the midst 
of all the glamorous midtown 
centers of art, business, the- 
atrical, shopping and social 
lite. Ask for Booklet “F”. 


Charies W. Schwefel, Owner-Mgr 





Gramercy Park 


Lexington Ave. at 21st St. 
NEW YORK, N. Y. 


Are you looking for a 
Cera et at 


i * r our fre ilhustrated booklet 
Auther in Search of & Publisher 
en ' and distribute your hook i ‘ ometdered 
ithore weleome. Write today for Me } It's fre 
VANTAGE PRESS, inc., 120 W. 31 st. ee Y. 1 
in Calif 6253 Hollywood Bled Hollywood 28 
ln Wash., D, ¢ 1010 Vermont Ave Vu 


By P. Callahan, esttorney, 96-page book 
explains lew in all 48 states hows why 
and how every person should make « will 
How to protect your CAPITAL safe 
uerd your ESTATE. Also-——Real Estate 

w Businesemen's Law, $1 each 


OCEANA PUBLICATIONS, Dept. H-75 
45 W. 10th O., New York ti, WY 


titled Te the 


ean publist 





The value of 
FORBES MAGAZINE 
to the advertiser is based 
upon its essential value to 


the reader. 











RAILROADS 





PLUMS FOR THE PASSENGER 


Five major railroads are spending millions 
in an effort to match the passenger speed 
and comfort of the auto and the airline. 


In their pursuit of the elusive passen- 
ger, US to real- 
ize that old rolling stock gathers no 
new revenues. Their all-too-frequent 
passenger deficits have taught them 
that travelers, tempted by the air- 
lines on the one hand, fleet, 
-fitted planes and by the auto- 
makers on the with sleek 
want to get places fast and in 
Last month five 
announced, within days of one 


railroads have come 


with 
luxury 
other swift 
cars 
rails 
anoth- 
; designed to 
lure more passengers back aboard the 
trains more often 

Robert Ralph Young’s New York 
Central and Patrick Benedict McGin- 
nis’ passenger-mindea New Haven 
(Forses, April 1) each placed an or- 
der with Pullman for its celebrated, 
low-center-of-gravity “Train <X.” 
This revolutionary five-car, 1l- 
foot-high train is almost a foot shorter 
than Pennsy 
most 


comfort major 


er, daring new purchases 


new 
present equipment, al- 
a third lighter and about twice 
as fast on the turns (it can hit curves 
at 70 mph take 
mph) 
1956 
ard Car, locomotives from 
Lima-Hamilton) 
cost $1 

Bandwagon. No flash in the pan, the 
rash of new 


straightaways at 120 
Scheduled for delivery in early 
Pullman-Stand- 
Baldwin- 
X will 


(coaches from 


each Train 
million 


equipment ordering be- 
look like a .najor trend: The 
Central also told General Motors to put 
the first of GM’s proposed 
lightweight if and when GM 
decides to build them; and New Hav- 
Pat McGinnis, making good his 
pledge to low-gravity-cen- 
tered train on the 
year's end, ordered a five-coach, 
passenge! Talgo ACF 
Added will 


locomotive at each end so that it can 


gan to 


it down fo! 


trains, 


en's 
have a 
road by 
400- 
Indus- 
have a 


. Talgo” 


from 
tries feature: it 
run in either direction without being 
turned around 
Not to be left at the post, the Penn- 
light, 
from 
for delivery early next 
will seven 
passengers, 
power for 


sylvania contracted for a low 
$l-million stainless steel train 
the Budd Co., 
that 
room for 547 


year, have coaches, 
a separate 
light, heat 
and air conditioning. The new equip- 
ment, President James Symes, 
promises to cut the running time be- 
tween Washington and New York by 
15° 


The Chicago & North Western, still 


car to produce 


said 
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smarting from a strike of 300 commu- 
ters on the 5:05 frum Chicago to 
Clinton, Ill. last year,* is well along 
in its program to spend $2,240,000 for 
16 streamlined, air-conditioned dou- 
ble-deck coaches, each with a seat- 
ing capacity of 169 passengers (big- 
gest cars in the inJustry). The first 
of the spanking new center-door cars 
(built by the St. Louis Car Co.) was 
delivered last month, the other 15 are 
scheduled to arrive at a rate of one a 
week. Said C&NW President Paul 
Feucht: “We shall be interested in the 
reaction of commuters “ 
High-Slung. The Santa Fe also re- 
solved to spend money to make mon- 
ey on passengers, but reversed the 
pronounced trend to low-slung trains 
Last month it ordered from Budd no 
fewer than 47 “Hi-Level” (15% feet) 
cars earmarked for its crack El Capi- 
tan, which President Fred Gurley ex- 
pects to be 100° Hi-Level by mid- 
1956. The Santa Fe has had two Hi- 
Level cars in tests for the past year, is 
so pleased with their “smoother, more 
enjoyable ride with less noise and 
vibration,” that President Gurley is 
counting on them as his road's 


bid for the 


“latest 
American traveler.” The 
seven-coach, double-tier train will 
496 passengers, come equipped 
with a public address system to pipe 
music and announcements to passen- 
gers Says Gurley “With family 
fares and [an auto rental system], the 
traveler will find it difficult to equal 
the new El Capitan—no matter which 
other form of transport he considers 
using.” 

Though all this primping was thus 
far only a drop in a bucket of obsolete 
equipment and lagging services, it 
was obvious that railwaymen had re- 
solved finally to catch up with other 
forms of transportation 
For stockholders the win- 
ning-back of travelers could not come 
too soon. In 1953 alone, losses on 
passenger service had cost the roads 
a staggering $704.5-million. But as 
the Pennsy’s Jim Symes, with his new 
train in the works, said hopefully: 
“We are on our way 


seat 


passenger 
railroad 


*In which one riled commuter threat- 
ened to snap a picture of 5:05 passengers 
on a rainy day that would show, he 
swore, riders sitting under opened um- 
brellas beneath the leaky roofs of the 
cars. 
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“You bet Im interested 
in this Report” 





























“I’m a Brooklyn Union customer and—also—my 
husband and I are Brooklyn Union stockholders. 
So naturally we like to know that our company 
is growing and keeping step with the steady de- 
velopment of Brooklyn and Queens.” 


In 1954, Brooklyn Union had its best year in two 
decades — 


GAS SALES BROKE ALL RECORDS. Last year, gas sales were 
30% above those in 1953. Arrangements were made for 
substantial new supplies of natural gas to prepare for 
this ever increasing demand. 


THOUSANDS MORE INSTALLED GAS HEAT. The big swing to this 
clean, carefree fuel continued during 1954. About 50,000 
Brooklyn Union customers have installed gas heating 
units. 


PEOPLE ALSO PREFERRED MATCHLESS GAS COOKING. The major- 
ity of gas ranges we sold in the retail field during 1954 
featured completely automatic oven, broiler, and top 
burner lighting. 


ABOUT 100,000 MODERN GAS APPLIANCES WERE SOLD by Brook- 
lyn Union and dealers in the area we serve. These appli- 
ances supplied major household services—home heating, 
cooking, refrigeration, water heating and clothes drying. 


NEW MARKETS WERE DEVELOPED. The heavy sales of gas for 
heating during the winter months were almost balanced 
by the sale of interruptible gas to large industrial custom- 
ers, chiefly during the warmer months. This helped to 
keep the cost of gas at a minimum. 


Yes, we in Brooklyn Union had a good year and we 
look to the future with confidence in the growth and 
progress of our community and our company. Our “fam- 
ily” of over 3400 men and women will continue their 
efforts, through sound management and careful expan- 
sion, through reliable and efficient service, to bring better 
living to millions of people in Brooklyn and Queens. 


STATEMENT OF GROWTH 


1954 1953 
Net income $4,649,677. $3,738,288 
Earnings per common 
share based on 
1,863,410 shares 


now outstanding 


Dividends paid per share 


You may obtain Brooklyn Union's annual report by stopping in at our Main Office 
or by writing the Secretary of the Company. 


THE BROOKLYN UNION GAS COMPANY 


176 Remsen Street, Brooklyn 1, N. Y. TRiangle 5-7500 
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CASEY’S CANNONBALL 


Wrapping up a decade of progress, Wayne Johnston's Illinois 
Central has made the long grade from “one jump ahead of the 
sheriff’ to “a fighter trained down to his best fighting weight.” 


PROBABLY no other railroad president 
in the U.S. stands in the shadow of 
as awesome a legend as does the IIli- 
nois Central's Wayne Andrew John 
ston. For all his accomplishments in 
he is hard- 
ly likely to equal the fame of anothe: 
celebrated Central John 
Luther (“Casey”) duty- 
loving engineer who, on a murky night 
in April, 1900 
hero in all U S 

Yet, though railroad buffs may not 
know it 


ten years as the IC's boss 


employee 
Jones, the 
became the greatest 
railroading 


Wayne Johnston, in his own 


unspectacular way, is very much a 
hero of the road and, on his record 
has done more to look after the in- 
terests of Illinois Central passengers 

not to than 


That Johnston 


mention its investors 


Casey Jones ever did 
even got the chance to try is a story 
in itsell 


When IC 


died ten 


John Beven 
years ago, Wayne Johnston 
Central's 


President 


was the general manage: 
He had joined the road immediately 
upon Uni- 
versity of Iilinois and in 26 years had 


worked himself up through the ac- 


his graduation from the 


*Highballing his “Cannonball” (New 
Orleans Special) toward Vaughan, Miss., 
Casey stuck to his cab in the face of an 
imminent wreck, was found later in his 
upturned engine with one hand still on 
the throttle, the other on the air brake. 
In saving his passengers, Casey was the 


only casualty 


countng 
traffi 


managel me 


transportation, operating 


and departments, As general 
was earning $15,000 a 
was all of 47, a 


year: oungel 


year and good 15 
than the six 
tenders tor the 

er Eugene W 


IC's executive 


top con- 
president's job. But 
Stetson, chairman of 
committee, called in 


each of the candidates privately and 
If you 


MW ould 


can't be president 


whom you recommend?” all 
Wayne Johnston.’ 
The Bear Wrestler What 


found upon stepping aboard the presi- 


Six answe red 


Johnston 


WAYNE JOHNSTON: 
Casey Jones worked here 
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ILLINOIS CENTRAL'S STREAMLINER “THE PANAMA “LIMITED” 


dent’s cab was a railroad that in 1933 
was “just one step ahead of the sher- 
iff.” Despite good wartime earnings, 
stumbling along under the 
$282-million funded 


debt and was strapped with annual 


it was 


shac kles of a 


interest payments of a horse-choking 
$12-million. Meeting that 
Johnston recalls, “was like wrestling 
with a grizzly bear.” 


payment, 


To make matters more unmanage- 
able, the Illinois Central’s* corporate 
a mishmash of 200 different 
corporate entities 


structure 
was creaking with 
age. It was the unforeseen result of 
Illinois Central’s burgeoning growth 
that began in 1851 when the IC be- 
came the first railroad in the U.S. to 
be authorized, located and promoted 
by the Federal Government. At the 
urging of such titans as Clay, Cal- 
houn, Jeff Davis, Stephen Douglas, 
Daniel Webster and Lincoln,** a char- 
ter was granted to the Illinois Central 
Railway Co. to construct a 705-mile 
that, along with the 1850 Land 
Grant Act, would open up mid Amer- 
ica to settlement 

As the stretched out its 
lines through the years, it gobbled up 
scores of lesser roads, which, in turn, 
were often combinations of still other 
roads. Thus the first job that Presi- 
dent Johnston set for himself was the 
reduction of debt and the “unsnar!l- 
ing” of the IC’s corporate make-up 

The Gordian Knot. Like Alexander 
the Great severing the Gordian knot 
with one swift stroke of his sword (a 
story Johnston often recalls), John- 


road 


Central 


*Traded NYSE 
6544; low, 58% 
cated yield: 42 


Price range (1955) 
Dividend (1954) 2.50 


high, 
Indi- 


**A one-time IC lawyer and, as Presi- 
dent of the U.S., frequent passenger who 
realized his biggest professional legal fee 
($5,000) for representing the IC in the 
McClean County tax case 
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THE 


CHASE MANHATTAN 
BANK 


STATEMENT OF CONDITION, MARCH 31, 1955 


RESOURCES 





Cash and Due from Banks. ..... . « + £=$2,018,131,240 
U.S. Government Obligations . . .... . 1,701,666,145 
State, Municipal and Other Securities . . . . . 630,517,729 
ns i -« bs »«.'s - ee os 8 6 « 135,266,094 
ee - « « « §$2,974,014,748 
LESS: Pe Bad Debts . , 62,186,976 
Unallocated Reserve for Bad Debts 8,000,000 2,.9043,827,772 
Accrued Interest Receivable . . . .... -« 20,562,994 
Customers’ Acceptance Liability. . . . . . . 113,212,430 
PE PEOUOGS 6.6 6 © ee © eos eo & e 57,791,450 
Other Assets . . oe Sl WE FG ° 15,599,864 


$7,596,575,718 
LIABILITIES 





Deposits . . + - SS ee oa ee On ae oe a 
Foreign Funds Borrow o . +s 8 06 6 @, 8 17,344,308 
EE ee ee ee ee 41,844,946 
Other Liabilities .. a. oe. ¥e TR “etree o 49,574,079 
Acceptances Ousnadiag ee eee $125,486,964 

Less: In Portfelie . . «© « «© « 9,359,644 116,127,420 
General Reserve for Securities . . . . +... « 12,000,000 
Capital Funds: 

Capital Stock. ot @ $150,000,000 


(12,000,000 Shares “$12 50 Par) 
Surplus. . a hoe 300,000,000 
Undivided Profits eae. @3 64,553,729 $14,553,729 


$7,596,575,718 


United States Government and other securities carried at $594,888 ,¢ wet 
to secure public and crust deposits and for other purposes as required or permicced 


Member Federal Deposit Insurance Corporation 


On March 31, 1966, The Chese National Bank and Bank of the Manhattan Company 
joined torces as The Chase Manhattan Bank 











April 15, 1955 





ston cut the IC’s corporate shackles 
with a consolidated mortgage in 1949. 
Under it, the Illinois Central got di- 
rect ownership of a large number of 
subsidiaries which it formerly leased 
or controlled through stock holdings. 
Thus, in one fell swoop, Johnston euc- 
ceeded in consolidating 33 different 
mortgages into one and in refunding 
all its outstanding bond issues. 

The IC’s “reward,” as Johnston puts 
it, is that its funded debt has shrunk 
from $282-million to less than $189- 
million and that, where it took 18% 
cents out of every dollar earned on 
the road to service the debt in 1933, it 
now takes only 2% cents. Like a 
“fighter who has trained down to his 
best fighting weight,” says Johnston, 
the Illinois Central's debt is now low- 
er than at any time since the 1890's 
“At the risk of tempting the gods with 
jealousy,” he adds with a wink, “I 
would say that the danger of bank- 
ruptey on the IC has vanished—as 
nearly as human judgment can pre- 
dict.” 

Yet Wayne Johnston points out that 
all this has been done without neg- 
lecting the IC’s property cr equip- 
ment. That property, in a lit'le over a 
century, has grown from 705 miles of 
road in one state to 6,500 carefully- 
tended miles of road in 14 state, the 
“Main Line of Mid-America.” To keep 
it up to date and humming, Johnston's 
IC has spent $214-million on improve- 
ments since he became boss. Some 
70% of that sum has gone for rolling 
stock, 30% into tracks, buildings and 
bridges 

Steam vs. Diesels. Once merely the 
breadbasket of the U.S., the IC's ter- 
ritory has become one of bustling in- 
dustry. One result is that Johnston's 
Central is enjoying a boom in coal 
movement, last year carried more 
coal—450,000 cars, one-fourth its total 
carload business—than ever before in 
its history, and Johnston thinks 1955 
will be even better 


¥. ™ oF a Pe “Le i 
ens ; PA tees: 


* aa led 


It is one reason 


the IC has not been breaking its neck 
to switch over to diesels as have so 
many roads. For one thing, the Cen- 
tral is basically a water-level road 
where steam power shows to advan- 
tage over diesels; for another, the IC 
has a top-flight fleet of steam loco- 
motives. For the past nine years, in 
fact, the IC, along with other roads, 
has been sponsoring a research pro- 
gram to come up with a coal-burning 
gas turbine engine 

Until comes along, however, 
Johnston been dieselizing only 
gradually, last year had about a quar- 
ter of his 1,100 locomotives in diesels, 
which handled 16% of the IC’s total 
freight-train miles. Shrewdly, John- 
ston is concentrating on dieselizing his 
passenger trains, a program now 85°, 
complete 

This year he plans to spend $8,400,- 
000 on 70 more “Jeeps” (general pur- 
pose diesels). When they are placed 
says Johnston, 32% of IC 
freight will be diesel-moved. To pay 
for the new equipment (part of a 
$20-million improvement program 
this year), the IC will use “the now 
familiar equipment trust,” Johnston 
explains, “a fourth down and the rest 
when you only they 
catch us every six months.” 

By the Numbers. To critics who look 
askance at Johnston's failure to die- 
selize 100%, his defense is statistical 
In 1954, the Illinois Central main- 
tained a transportation ratio (the cost 
of running the railroad per every 
dollar taken in) of 36.8% 
“Not the best in the country,” John- 
ston concedes, “but well up among the 
bette: Moreover, he points to 
the fact that those roads with bigger 
(i.e., worse) transportation ratios have 
a much higher percentage of diesels 
than the Central. “In words,” 
says he, “we have done well with a 
modest investment.” 
month, IC 


reason to 


one 


has 


in service 


catch me 


revenue 


ones , 


other 


Last 


good 


stockholders 
share in 


had 


Johnston's 
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satisfaction. Although the railroad’s 
1954 net of $22-million was 17% be- 
low 1953, it was a solid 18% ahead of 
the average for the past ten years. 
That they were indeed pleased, Wayne 
Johnston had some solid proof: when 
he called IC’s 372,914 shares of $50 
preferred recently, Johnston gave the 
preferred holders the choice of $58 a 
share in cash, or common stock. All 
except the holders of 6,000 shares 
chose common stock. It was, Wall 
Streeters reflected, not a bad tribute 
from investors for a railroad whose 
shares went begging at $5 a share just 
15 years ago 

“With first-quarter earnings up 40% 
over a year ago, Wayne Johnston has 
as firm a grip on the IC’s throttle as 
Casey Jones ever did on the Cannon- 
ball. As Johnston likes to put it 
“When you're on the side of the 
angels, keep fighting.” 


INVESTMENT TRUSTS 


URANIUM 
PLUNGER 





Floyd Odlum, that veteran 
chance-taker, has dug in- 
to uranium in a big way. 


Amonc the men in quiet, paneled of- 
fices who make the decisions for run- 
ning the $7-billion investment-com- 
pany industry, the word “uranium” 
has taken on a somewhat disreputable 
ring, thanks largely to the current 
flood of overcapitalized penny uran- 
ium stocks. But Atlas Corporation’s* 
Floyd Odlum, who has never hesitated 
to rush in where other Wall Streeters 
often fear to tread, does not agree 
with this skeptical attitude toward the 
eagerly sought ore. “Uranium,” Od- 
lum said recently, “is the oil of to- 
morrow.” 

To make sure that Atlas staked a 
firm claim to this potential bonanza, 
Odlum last year bought the Hidden 
Splendor uranium mine from pros- 
pector Vernon J. Pick for $9-million 
He also made a smaller investment in 
Lisbon Uranium Corp 

As a result of this financial grub- 
staking, Odlum told Atlas stock- 
holders last month, the $88-million 
“special situations” investing company 
“has become one of the leading fac- 
tors in the uranium mining industry” 
with $10-million poured into the Hid- 
den Splendor Mine alone. Uranium 
now represents, added Odlum, “the 
largest single holding of Atlas.” 

*Traded NYSE. Price range (1955) 


48%; low, 4014. Dividend (1954): $2.00 
cated yield: 4.1% 


high, 
Indi- 
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1954 was another good year for Gulf! 

Operations of major departments showed steady 
increases which were reflected in greater revenues 
and earnings than in the previous year. 





If you would like a copy of Gulf’s Annual Report 
which sets forth the company’s accomplishments 
during 1954, address your request to the Secretary, 


SOR PF onation 





Gulf Oil Corporation, Pittsburgh 30, Pa. 


FINANCIAL 


Net Income—Total Amount 

Net Income—Per Share* 

Cash Dividends Paid—Total Amount 

Cash Dividends Paid—Per Share 

Stock Dividends Paid 

Net Working Capital (current assets less current liabilities) 

Long-Term Debt 

Net Sales and Other Operating Revenues 

Capital Expenditures (for properties, plants, and related assets) 

Depletion, Depreciation, Amortization, and Retirements 
(non-cash charges)... . 

Total Assets 


* Based on 25,533,768 shares outstanding at end of 1954 


i Y | EE ome 
fags 2 tig 


1954 
182,813,000 
$ 7.16 
19,087,000 
§$ 2.00 
1% 
$91 .656.000 
182.506.000 
.705, 329,000 


292 .032.000 


$ 143,594,000 


$1.969.052.000 


wey Ys 
Chih d title vt. 


1953 
175,036,000 
$ 6.86 
47,189,000 
$ 2.00 
4% 
124,644,000 
$ 178.510.0000 
$1.640.872.000 
$ 221,598,000 


$ 138.831.000 


$1.765,748,000 


OPERATING DATA—DAILY AVERAGE BARRELS 


[ Includes Gulf’s interest in all important operations except Iran and France] 


Net Crude Oil Produced 
Refinery Runs 


Products Sold 


April 15, 1955 


1954 
76 4.2292 
536.679 


565,140 


1953 
737 A447 
196.696 


557,740 








How To Make Money 


lf You Have $100 


or More to Invest 


You probably know of people who 
ore well off because of wise invest- 
ments. Some started with only a 
few hundred dollars and amassed 
enough money to uire lovely 
homes, put Ov linge srl col- 
lege ra realize all their cherished 
ambitions. This wasn't due fo luck. 
These investors studied and studied 
the stock morket . . . evaluated 
its risks... delved into its secrets; 
unlocked much of its mystery . 
learned the methods of successful 
investors. Soon they used these 
very same methods themselves .. . 
with excellent results. 

Few folks realize the remarkable 
opportunities that expertly trained 
investors can discern at times in 
the stock market. Not so long ago, 
International Paper common stock 
sold at $4.25. Now it's around $77 
after a two-for-one split. Thus a 
$425 investment grew to $15,400; 
this year paid cash dividends at 
the rate of $600, plus stock divi- 
dend. Those who early invested 
even modest amounts in General 
Motors became so wealthy they 
need never work again. The 
market-educated investor senses 
these opportunities and grasps 
them. The unskilled investor passes 
them by. 


Let Market EXPERTS 


Teach You 


Take the famous FORBES Stock 
Market Course at home, in your 
spare time. It should prove the 
most precious training you ever 
had. It will guide you step-by-step 
in 15 easy lessons to complete 
mastery of the subject. 

This Stock Market Course is edited 
by B. C. Forbes, founder of 
FORBES Magazine, and Joseph D. 
Goodman, a member of the New 
York Stock Exchange, and prom- 
inent security analyst. 

Backed by all the fact-finding re- 
sources and research facilities of 
the 37-year-old B. C. Forbes & 
Sons Publishing Company, this 
Stock Market Course reveals 
tested methods that hove made 
money again and again—can 
make money for YOU. 








A MINE OF TIME-TESTED INVESTMENT TECHNIQUES 
USED with SUCCESS by FORTUNE BUILDERS of PAST 


Brief Outline of FORBES Stock Market Course 


Cepital Building Through Stock Trading. Steck Profit ws. Other Profits. Principies Fol- 
ze S by Successful lnvesters. How te Sound lnvestment Program Satety Reserve & ‘Secondary 
Reserve. Outright Ownership vs. Margin pt ® Principles of Diversification. “Your Financial tnventery 
Guide” & copyright form tor recording Monfidentiot facts on your own financial itien. Exercises: (a) Cotten 
Acquainted with Your Financial Page (illustrated samples); (b) Charting Dow-jones industrial & RF 
verages, U. 6. Steel, ete. (graph paper supplied); (¢) Learn What Market Did in Past (Wall Chart of 
“Business & Geeurity Trends’’ supplied) 


2. How Securities Markets Function. rhe securities Exchanges. Over-the-Counter Market. The 
Commodity Market. How Securities Exchanges Operate. Your Groker—What He Does. Set-Up of Typical 
Brokerage Firm. Tracing « Typieal Stock arket Transaction hae “Limit Order, Other Kinds of 
Stock Orders and How te Use Them. Complete List of (304 Symbols of Stocks Traded on WN. Y. Stock Exch 
Exercises: (2) Review of Chart Assignment of Lesson One; (6) Charting Penn. AR. R., Anaconda, Amer. Can, 
Atchison, Consel. Edison (graph paper supplied) (¢) Supplementary Readin Material cupplied; “The 
Nation's Market Place “Facts You Should Know About Security & Commodity Exchanges.” 


3. Common Stocks—Factors Affecting Their Prices. Factors infuencing investors’ Emo- 
thons, Cycles in Steck Market; Short Term Trends; tmmediate Trends; the ~~ Trend. Outstanding Charac 
teristics of Gull and Gear Markets, Market Trends and the Business Cycle. Detecting Changes in Business 
Cycle and Stock Cycle. Business indicators as Market Signals. Figures te Check Production. Distribution, 
General Business Financial, Commodity Prices. Business Barometers Worth Watching. Business “Backiogs” 
os Clue te Stock Market ther Facters. Wateh for Danger Signals. Exercises: Practical Problems Based 
on Reading Your Financial Page, Charting Steck Market Trends, Checking Business indicators and Watching 
Typical Politica! and taternational Developments 


4. Preferred Stocks and Bonds—Their Advantages and Limitations. pron Potentias 
Buying for income. Timing Purchases. Effect of Money Rates. Buying Preferreds tor Appreciation. Various 
Types: Cumulative we oncumulative; Participating, Convertible; and Senior and junior Preferreds 
Call Features. Buying Preterreds for Dividend Arrears. Five Guide Posts on Buying Preferred Shares. Don't 
Overlook Bonds yee of Bonde—Type of tesus; Qualit Maturity: Difference between Debentures, Mortgage 
Bonds, Collateral lseues, Equipment Trust Bends and Convertible Bonds. How ‘Average’ investor or Trader 
Can Utilize Bonds for Capital Gullding. When te Buy Gends. Using Bend Market as Stock Barometer 
Exercises: Praction! Probleme on tovesting in Preferred Stocks. in Gonds: “Charting’’ Weekly Gond Prices 
os «@ Useful Barometer of Stock Trends (graph paper supplied) 


5. Interpreting the Market Action. ow tw “Read” the Market. 4 Technical Market indi- 
eaters: (1) Velume of Trading; (2) “Greadth of Market’’-——Guiding Principles for interpreting ‘Breadth’; 
(3) Action of Major Stock Groups—Value of Spotting important ‘Turning Points’; (4) Action of “New 
Issues Merket-—Most Useful in Warning of Somian Trends. How te etect Shift from Gear te Bull 
Market. Unmistakable Signs Which Announce important Reversal of Trend. How te Detect Start of « Bull 
Market. Signals te Wate The Reture of Market Decline: increasing Resistance te Gad News; Action of 
Barometric’ Stocks: Low Price-Earnings Ratios; Large Stock Vields. How te Tell Start of Vigorous Gear 
Oyele from Modest Recovery. Exercises: Specific Problems That Test Your Ability te interpret Market's Action 


é. evinentyy big fer Against Bear Markets. aiternating Market Cycles. Gear Markets 
Start Violently igus Heraiding Approaching End of ® Bull Market: (1) A Mature Rise Has Already 
Teken Place; (2) Loree Public Participation; (3) ‘Reem’ Atmosphere; (4) New Questionable Security 
Fietations; (5) Steck and Bond Yield: (6) Stock Splits, Steck Dividends; (7) Divergent Group Action; 
(8) Collapse of Some important Groups; (9) Market Resistance te Good News; (10) vee 

Advances; (11) Feeble Rallying Power After Decline: (12) Large Price-Earnings Ratios 13) Be 
Wernings and (14) Declining “‘Teps.’’ Exercises: (a) Review of Charts of DO. j Inaustale, Rail & Key 
tndustrial Stocks; (b) Test Cases Give You Practice in Technical Stock Market Anatysi 


7. Readin Market Patterns. current Veive of Charts Charting Methods. Vertical Line vs Point 
and Figure hat Ascending or Descending Te s' and “Bettoms’’ Mean. What ‘Support’ 

tien reas Portend. What “Resistance” or jeposition” Areas indicate. Hew te 

Markets Whet “Great-eway’’ Gaps Mean-—(illustrated with 

Advantages and Limitations, Essentials of Dew Theory . 
firmation’ Point (with illustrated chart). Defects of Dow Theory Specific Assignment te 
Test and Determine Your Ability te Recognize Significant Market Patterns; (b) Checking Up on Charts 
Student Has Been Keeping te Detect Possible Formations 


8. How to Select Stocks for Profit. investing vs. Trading. 9 Yardsticns for, tnvesting: (1) t9- 
dustry and Company; (2) “Growth’’ Potentials; (3) Status of Company; (4) Major Trends Which May 
Affect Company's F uture—Earning Power Behind Common Stock: (5) Dividend Record; ‘ Price- Earnings 
Ratio; (7) Geok Value; (8) “Historical” Price Record: (9) Evaluating Management. How te Use Corpora 
tien's income Statement and Balance Sheet (actual samples of General Motors, record of sales. net income 
and dividends and 4 balance sheet). How te Select Stocks for Trading Profits. Exercises 
(a) Praction! Problems te Evaluate Specific Stocks for tavestment for Trading, Supplementary Materiai— 
Chart of “Leng Term’ Dividend Stocks on WN. Y. Stock Exch. and American Steck Exchange 





9. How to Make raver bat Bear Markets. tear markets inevitable. Watch for Bear Market 
Signals, What te De if You Get t Comeme in the Break. Wateh for Secondary Rally “Special Situations.” 
Geld Stocks in « Gear Market, Short Selling Works. Covering the t Sales. Timing the Short Sale 
Selling Against the Goxr—e isle “eethod of Shert 

Money in « Declining Market, Setting Hi and Buying Use in Shert Selling. Exercises 
Practical Problems in Observation and Ability te Operate at Premt ina y 5. Market 


ne Shor 
a, -y Ba me te Short Selling. Making 
Credit 


10. Sources of Investment Information. «investigate. then Invest." Where to obtain infer- 
mation. Principal Sources. What tavestment Services Offer ow te Use tnvestment Manuals and Source 
ooks. How te Read an Annual Report, Business and Economic Reports. Guide Sheet for Locating tnvest- 


meot taformation. Exercises: Sample Financial Service Bulletins providing valuable practice in looking up 
pertinent infermation 


11. Reading the Financial Pe + What te Look For: (1) The Steck Market; (2) Over-the- 
Counter Market, (3) Steck Averages; Breadth of the Markets; (5) Bond Market Data: (6) Commodity 
Prices; (7) Earnings and Dividend A.B. (8) Business indicators; (9) Financial tndicaters. Exercises 
Specific taformation te Check in Daily Financial Pages (samples supplied) te Piet Your tnavestment Policy 


12. Dividends and Rights. types of Dividends. Stockholder of 


Record. Ex-Dividend Data. Cal- 
culating Veluwe of Rights. Gell or exercise? Best time te sell 





13. Doller-Cost Avera How it works, with ‘ ‘ oes. Monthly 
tevestment Plan of the New Y 1> Exchange 


14. The Professional Wisdom of Wall Street. 


Twenty-Six Wall Street Axioms. Nine Golden 
Rules of Wall Street. tavestors Steck Anatysis Guide 


15. Symposium of Stock Merket Course Inquiries. 











Make MORE Money 


Packed with 


Market Pointers 


You Can Soon 
Apply: 


1. The signs that help to 
show which kind of market 
we are now in and how to 
profit. 


2. How to pick stocks in 
early and fastest stages of 
growth, 


3. When to get out be- 
couse of warning signals 
by certain basic indicators. 


4. Scientific forecastin 
charting and Reanslal 
methods now in successful 
use, 


5. The proved techniques 
for operating successfully 
in any type of market. 


6. How to detect market 
tops and bottoms in ad- 
vance of less well-informed 
investors. 


7. How to make money in 
bear markets; a safe meth- 
od for selling short. 


8. How to use ‘'stock 
rights" to boost your in- 
come, “puts & calls” to 
protect profits, save on 
taxes, “dollar averaging” 
to build capital for retire- 
ment. 


9. Three ways to make 
profits in preferreds: how 
to use the bond market as 
a stock barometer. 


10. Nine Golden Rules of 
Successful Trading, Twenty- 
Six Investment Axioms, 
Glossary of Stock Market 
Terms. 


Finish Quickly Or 
Take Your Time 


To satisfy the wishes of 
a large number of students, 
now, all 15 lessons are sent 
at once. Thus YOU can 
set your own pace. At the 
end of each lesson you will 
find practical assignments 
and specific exercises. These 
develop the practices and 
observations so vital to 
stock market success, You 
test yourself so you may 
judge your progress and 
complete the training with 
final review and quiz. 


What you learn from a 
single lesson and apply to 
your investments may be 
@ turning point in your 
fortunes... should set in 
motion a chain of many 
successful transactions. 
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HUNDREDS of PAGES of VALUABLE INVESTMENT TECHNIQUES and TOOLS 


9 YARDSTICKS \—— 
FOR INVESTMENT 
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GUIDE POSTS 
STATISTICS 


GRAPHS 








THE FORBES CHART OF BUSINESS AND SECURITY Thinos 


REFERENCE 
MATERIAI 





SUPPLEMENTARY 
READING 


Hundreds of purchasers have 
paid the regular price of $100 
found the lessons well worth 
many times the price. Now 
so that EVERY investor can 
benefit, the complete 15-sec 
tion course is bargain priced 
at 327.50 ‘only $1.55 per les 
son) contains all the same 
basic material! But you must 
act fast. This offer is subject 
to withdrawal at any time, If 
you move quickly this whole 
$100 course is yours for 
$27.50-a cool saving of 
most 755%. If set satisfied with 
the course, return it within 10 
days and your money will be 
veljunded 


Time end money have been 
lavished on this course. Noth- 
ing has been stinted, We spent 
2 years preparing the course 
we tapped Mr Forbes 40 
years and Mr. Goodman's W 
years of investment experi 
ence interviewed outstanding 
successtul investors to five 
you their most profitable in 
vestment methods Yet this 
entire course h ite wealth of 
valuable investment techniques 
and all the supplementary tools 
and material is yours for the 
mere pittance of SIA per 
lesson. Fill out coupon, Get 
it in the mail quickly. You 
will receive PREE copy af 
15 Mistakes Most lavestors 
Make That Deprive Them of 
Profits lor your permanent 
use 


‘ 





Beneficial 


Reports for 1954: 





¢ more families served than ever before 


* further expansion of world’s largest 
system of loan offices 


¢ 10th straight year of increased earnings 











Beneficial loans in 1954 continued 
to provide many families with the HIGHLIGHTS 
extra assistance they needed to over- 
come temporary financial difficul- 1954 1953 

ties, and by so doing helped them Net Income $ 15,197,593 | $ 14,116,311 


maintain their standard of living. 


ical - Soe ate Rl he sane tcl 
These loans, to a large degree, are Het Income por Common Share $1.55 $1.45 


used to pay bills already incurred, “Cash Dividends paid per 
thus aiding the economy at the Common Share* $0.96 $0.96 


local level. “Amount of Loans Made $560,524,214 | $536,616,263 


The continued expansion of the inbigsingindeeeme 


Beneficial Loan System in 1955 Number of Loans Made 1,729,161 1,666,695 
will afford an opportunity for $345,331,314 $323,798,894 


Beneficial loans to help more fami- ti 



































lies in more communities than ever 863 809 


before. 





* Adjusted for the recent two and one-half for one stock split. 


A B bi . / loan fe The information contained herein should be read in conjunction with the financial 


statements and notes appearing in the 1954 Annual Report to Stockholders. A Cory 


. or THe Rerort Witt Be Furnisueo Uron Reouvesrt. 
for a beneficial purpose. 


BENEFICIAL BUILDING, WILMINGTON, DELAWARE 


Subsidiary Loan Companies: Benericta Finance Co... . Personat Finance Company 
ComMMONWEALTH Loan Company .. . WORKINGMEN’s Loan Association, Inc. 
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THE FORBES INDEX 


Solid line is computed monthly, gives equal weight to five factors: 
1. How much are we producing? (FRB production index) 


2. How many people cre working? (BLS non-agricultural em- 
) 








3. How intensively ere we working? (BLS average weekly hours 
in manufacture) 


4. Are people spending or saving? (FRB department store sales) 
5. How much money is circulating? (FRB bank debits, 14! key 
centers) 
Factors 4 and 5 ore for value of the dollar (1947-49 = 
100), factors 1, 4 and 5 for seasonal veriation. 
Dotted line is an 8-day estimate based on tentative for five 
components, all of which ore subject te loter revision. 





*rinal hgures for the five components (1947-49 — 100) 


Jan. (34) Feb. Mar. May 

Production 125.0 124.0 123.0 124.0 
Employment 109.4 108.5 108.2 109.6 
ours 98.7 9.2 98.7 7.7 98.5 
Sales 102.9 104.1 102.1 7 103.6 
Bank Debits 140.3 145.0 150.0 ? 143.0 


Sept. Oct Dee. 
124.0 126.0 130.0 
110.9 bit.2 113.4 
WS 100.0 101.8 
103.5 108.0 1119 
144.2 155.48 150.0 





THE MARKET OUTLOOK 





by SIDNEY B. LURIE 


Letter to a security buyer 


Dear Mr. Smith: inevitable in a 
Yes, there is no question but that growing econo- 
the Bull Market is old, that the first my? Haven't we 
quarter has been one of broad hesi- seen this in earli- 
tation, of consolidation, to judge by er years, when all 
the averages. There is no question, of us were less in- 
too, but that the environment is en- clined to alarums 
tirely different than it was a year and excursions? 
ago, when the institutional investors In other words, it seems to me that 
dominated the scene. But the facts’ the signficance of the mass hysteria 
that the speculative urge now is the to own an atomic energy stock can 
predominant force, that the public’s easily be overemphasized. This be- 
quest for easy money in the “romance cause: (1) We have been 
industries” has led to frothiness, are ably will 
not cause for concern. the security buying public is willing 
For example, I'm sure you will to pay a premium for brains that can 
agree that we could not have reached capitalize on the future—for a place 
going-average levels without the mo-_ in the sun, so to speak. (2) While 
mentum, the stimulus, furnished by much of the recent speculation has 
a new source of demand for equities. been absurd, it fortunately has been 
Similarly, isn’t unsound, premature confined to a handful of issues, which 
anticipation of an exciting future means there is little necessity for an 


and prob- 
remain—in an era where 
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overall correction to reality. A local 
anesthetic is all that may be required. 

Frankly, I think much of the recent 
buying will become an illustration of 
the fact that styles in speculation 
change, that glamour can be as elu- 
sive as it is intriguing. But I’m reluc- 
tant to offer a blanket indictment 
against assuming a calculated risk in 
the stocks that have been touched 
with the gold of atomic energy. You 
remember I'm sure my comment of 
a few months ago that an intelligent 
case could be made for an interest in 
Newport News Shipbuilding. Nuclear 
ship propulsion is the next big news 
in atomics, and the corollary benefits 
apply to other companies, most of 
whose nearby fortunes, incidentally, 
will be governed by factors other than 
atomics. But the companies whose 
names have been bandied about so 
loosely in the club cars and board 
rooms probably will enter speculative 
oblivion from here on out 

We are a mercurial people and 
Wall Street is the greatest worrier of 
any community in the country Thus, 





among the letters that come across 
my desk I now find three chief causes 
for concern: (1) The possibility that 
the guaranteed annual wage demand 
will lead to a strike. (2) The possi- 
bility that the April 15 tax payment 
will cause liquidation to satisfy the 
No. 1 claim against all our incomes 
(3) The fact that there has been some 
discussion in the Senate regarding 
repeal of the new sections of the tax 
law which provide for credits on 





dividend income 

You and I know, however, that once 
uncertainty established 
fact, it ceases to have market signifi- 
cance. You and I know, too, that there 
seldom is an unqualifiedly clear case 
pointing to a given direction of prices 
If speculation were that obvious an 
art, the nation would be composed of 
Bernard Baruchs. Incidentally, his 
comments before the Fulbright Com- 
mittee were one of the most stimulat- 


becomes an 


Your Best Stocks in 1955 


Waar do Value Line analysts foresee fer important industries in 1955? Which 
industries and which stocks are found to be the best holdings for maximum income 
prof, safety, long-term growth?’ Fifty-five industries and 700 stocks are under constant 
study by Value Line research teams w help you choose your own investments wisely 


OILS —-Value Line specialists study the Oi! industry 


reach significant conclusions about 


crude oil prices, refiners margins, prospects for each of 45 leading oil companies, and 
disclose the few profit-making opportunities for investors 


AIRCRAFTS —Other Value Line teams 


dividends and normal prices for each sock 


examine 


Aircrafts, estimate earnings and 


AUTOS ...Another group of analysts estimate 1955 automobile production (at less than 


5.5 million cars-—below 1954) 


appraise the competitive position of each manufacturer 


show which auto stocks are currently overpriced of underpriced ia relation to estimated 


earnings and dividends 


TOBSACCOSE...Value Line analysts cut through che 


appraise long-term dividend-paying ability 
to investors 


ELECTRONICS 


turers 
dividends 


1955 
including the four essential measurements 
a specific appraisal of each stock as (1) 


rumors about cigarette stocks —to 


reach specific conclusions of vital importance 


These research teams analyze the impact of new electronic devices on 
probable future earnings of electrical equipment, TV 
They project normal prices for each stock 


and business machine manufac 
based on estimated 1955 earnings and 


The results of tis research will guide you to safer and more profitable investing in 
The Value Line Ratings & Reports bring you a full-page analysis of each stock, 
rovided only in The Value Line Survey, and 
ispecially Underpriced, (2) Underpriced, (4) 


Fairly Priced, (4) Fully Priced or (5) Overpriced 


SPECIAL: Under this Special Introductory Offer, you are invited to receive 
in the next four weeks new reports on 14 industries and over 200 stocks, 
including: 


Aluminum Co. of Amer. 


tnt’! Paper 
Scott Paper 


Gen Dynamics 
Amer. Airtines 


General Motors 


lat'l. Hervester 
Chrysier 


Allis-Chaimers 
United Aircreft St. Regis Paper 
Boeing ° 


hic Edison 
Douglas Mid-South Util 
Pon Amer. Airways Pacific Gas & Ei 
Eostern Air Lines end 180 others 


$S INTRODUCTORY OFFER* 


Includes 4 weekly editions of The Value Line Survey——with Ratings & Reports on 
more than 200 stocks and 14 industries. It includes also a new Special Situation Recom- 


Supplements. (Annual subscription $120.) 


BONUS: 


mendation, Supervised Account Report, 2 Fortnightly 


Commentaries, and 4 Weekly 


You will also receive under this Special Offer at no extra charge the 


new |2-page Summary-Index giving current Value Line advices, yields and future price 
expectancies on all 700 stocks under supervision 


Name 
Address 


City 


*New subscribers only 


Jone State 


ing and penetrating discussions it has 
been my pleasure to read. Apart from 
the fact that he confirmed my oft-re- 
peated view that this is a Big Era—a 
Big Market—his analysis of today’s 
background is required reading for 
every security buyer. 

But my philosophy has taken me 
away from the thought that I'd like 
to leave with you. In my opinion, the 
situation today is no different than 
it was last month, namely, that the 
prospect of new highs is better than 
the possibility of new lows. I refer 
here to the March 4 high of 420 and 
the March 14 low of 391 in the D-J 
Industrial Average. Hesitation at this 
juncture is perfectly normal; the mar- 
ket must gather vigor if it is to meet 
my expectations. In any event, if my 
premise is to prove wrong, I don’t 
think the evidence will be at hand for 
perhaps another thirty days. By that 
time we will have a better clue to 
the market's receptiveness to good 
news, and the economic pattern for 
the coming six months will have un- 
folded more fully. 

In a word, we are still in a situation 
where stock selection is the key to 
your What stocks do I favor 
now’? Some old, some new 

Take the air transport stocks 
United Airlines is understood to have 
enjoyed a 37% gain in January traffic, 
a 34° increase in February traffic, 
and March may be as much as 40° 
ahead of a year ago. In part, this 
sharp improvement reflects the fact 
that United Airlines now is flying 
DC-7s which have increased its seat- 
ing capacity by about 25%, whereas 
none were operating a year ago. But, 
equally important, the load factor 
(i.e., the number of seats sold in each 
plane) also is higher than last year, 
which means that United is selling 
more of its higher capacity. Net result 
is that United will be comfortably in 
the black in contrast to a loss in the 
March 1954 quarter. And if you like 
figures about cash flow, earnings plus 
depreciation totaled about $13 per 
year. A similarly con- 
can be made for the 
other airline equities. 


success 


share last 
structive case 

Then let's take the unpopular meat- 
packing stocks, where an improved 
industry-wide showing should be 
witnessed in 1955. I’m 


not going to 
The Value Line Survey ts now used er 13,000 ind dual 
and institutional subscribers throu, ul the world 
banks, trust companies 


detail the mechanics or the economics 
of the hog situation, but the fact re- 
mains that it has vastly improved 
thus far in the new year. And this is 
the industry's traditional problem. I 
particularly call your attention to 
Wilson & Co., which earned $1.03 per 
share last year, as compared with 98 
cents per share in fiscal 1953. These 
earnings exclude earnings of foreign 
subsidiaries in amount of $1.16 per 
(CONTINUED ON PAGE 65) 
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YES—WE FORTUNE-BUILD ON GROWTH— 
GREAT GROWTH OF LITTLE MONEY 


The experience of half a century has 
proved that knowing what to buy and 
when to buy and sell is the secret of 
quick fortune-building. It is far better 
to know the time to sell to the false 
optimists and the time to buy from the 
misguided pessimists than it is to be 
familiar with market theories. 

Years of conspicuous success for clients 
has built us pre-eminent recognition for 
our fortune-building growth discoveries. 
That is why thousands of investors are 
reading our weekly “Stock Market Ap- 
praisements” we formerly syndicated 
nationally on financial pages under the 
heading, “ROYSTONE SAYS.” 

Our newspaper followers found out 
that discovering and recommending funda- 
mental growth values is the basic factor 
in fortune-building service. No wonder 
Wall Street is so anxious to keep in con- 
tact with our recommendations. 

This demand from everywhere for our 
reliable guidance in selecting special 
growth values forced us to publish our 
comments in inexpensive weekly guid- 
ance bulletins. 

To buy and hold long-term growth 
situations before the public recognizes 
their potential values largely eliminates 
the hazards of speculation. Now, thanks 
to the discovery made while evaluating 
fundamental psychological factors found 


the most 
future 
“27 Safety Rules 


W. H. ROYSTONE for at 
INVESTMENT ANALYST 

Who, from devoting many years building fortunes 

for investors, wrote ‘America Tomorrow alle 

far-seeing economic uide for the 

sent free to his personal clients with his 

for Investors and Traders 


an advancing market and be sure of a 
profit He has slight knowledge of stock 
market psychology and the 
cycles. He knows next to nothing about 
selecting values. He 
realize the 
are in a natural stagnation 
know how few are 
special 
growth stocks 

Thinking must 
that fortunes are built from small funds 
only through far-sighted specializing, not 
through diversification. A few poor selec 
tions destroy the Funds 
were greatly clients 
bought a bond that 
doubled in price at seventy and sold to 
buy an oil stock at seven that went 
through twenty. We expect many of the 


investment 


does not 
stocks that 
He does not 
impulsed by the 
look for in our 


growth 


great number of 


advantages we 


realistically we agree 


gains of years 
increased when our 


pre-reorganization 


discoveries we are recommending will 
double current prices many times 

The only sure fortune-building is done 
through such fund enhancement research 
That alone will offset the rising cost of 
living. Fortune-building requirements call 
cent fund gain 
Instead, the great majority of 
their shrink 


with no fortune 


least a fifty per 
each veal 
values 


Investors sce cash 


ear h year hope of 
building gains 
We are recommending a special growth 


situation we have watched for many 





in the Roystone Heavy Industry formula, 

we follow the fundamentals that make for profits. Currently 
we anticipate a long bull market in natural commodity growth 
stocks. We are exploring the field to uncover the issues that 
show the greatest fortune-building potentials. 

Without such preparation for fortune-building, the average 
investor never has a profit chance. Instead of building up a 
fortune in a few years, he sees his funds shrink. Unfortunately, 
investors and traders are equally victims of popular sentiment. 
They buy when they should sell and sell when they should buy. 
To protect clients against these errors, we developed our 27 
Safety Rules for Investors and Traders. 

Today, we realize we have reached a condition in our economy 
that puts too many investments under shrinkage pressure and 
so have no growth futures. 

We buy values, not the market averages. In order to protect 
clients from getting funds frozen in stocks having their excellent 
records behind them, we select growth values in their infancy. 
Holding special situations, long-term growth possibilities inde- 
pendent of adverse conditions, makes all the difference between 
failure and fortune-building. 

Naturally, knowing the long trend turning points is essential 
to the investor. Knowing a “bull market” from a “bear market” 
is the one guarantee of security. At the end of the Korean War 
this was almost the only service to see a long rising market 
ahead. Waiting and watching for such profit opportunities has 
built most of the large fortunes made in Wall Street. It would 
require pages of space to reprint the hundreds of letters of 
gratitude from longstanding clients now in our files. 

There are thousands of smaller investors, intelligently accumu- 
jating fortunes, who welcome technical data and a diagnosis of 
our growth situations we recommend for substantial income and 
rapid growth. While we watch for opportunities like we now see 
in the offing, they need instruction to protect them from the 
dangers of ill-advised speculation. 


GROWTH FIRST—THEN DIVIDENDS 


One of the most prevalent fallacies that distorts the judgment 
of the average investor is the idea he can buy the strong spots in 


months. It is selling near five dollare but 
we believe it soon will sell more than three hundre d per cent higher 
and should pay at least 20% on current price. A complete 
of this fortune-building opportunity will be sent to yearly clients 
Our previous discovery recommended below two dollars quickly 
sold above five dollars and we 


inalysia 


expect it to ell mue h higher 


Read what the Press Service that 
syndicated his “Comments” said: 
“What ‘Roystone says ’ is respected by the best in Wall 
Street from the small speculator to the largest investment trusts.’ 
“One thing is Roystone knows the stock market. 
With a truly remarkable record in earlier years while writing for 


certain 


this service he has foreseen all the 
“Followers 


important market changes 
ill over America look ul 
reliable long term market diagnostician 
Wall Street technicians.” 

We earnestly believe there is a tremendou 


Such a 


on Roystone as the most 


among the many good 
need for honest in 


vestment and business guidance istance can he derived 
factually 


in the light of political and social trend 


only from appraising future investment opportunities 


Without such 
there is small hope for the individual in his quest for financial 
Remember 


guidance 


independence there are rules for fortune-huilding 


THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 
FROM OUR THOUSANDS OF HAPPY CLIENTS LIVING 
ALL OVER AMERICA AND THROUGHOUT THE WORLD 
WOULD FILL VOLUMES 

Now, to help you in your personal problems, we have created 
our spec ial protective and instructive Centect Service to re 
place our newspaper comments. The fee (for 52 weeks) for the 
present, ia only twenty-five dollars or five dollars for advice 
covering the next seven weeks of the current critical period 

Thousands of our clients realize that when and what to buy 
is the secret of safety and success in When 
you send check be sure to ask for Tomorrow” and 
those famous 27 Safety Rules for Investors and Traders. Annual 
subscribers may send a list of their stocks for the personal com 
ments of W. H. ROYSTONE, Forest Hille 4, Long Island, N. Y. 
(Instituted 1931.) Midtown consultation appointment, $25 


fortune-building 
“America 
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Do YOU Own Any 
Of These STOCKS? 


Did the ‘Pulbright”’ catch you unprepared? 
Are you uncertain what “S = now? Is the bull market 
over for many stocks? Will many leaders of 1954 hit 
new lows in 1966? How big should your cash reserve 
be’ Which stocks are potential 1966-66 leaders’? Should 
you buy, held, or sell now? 

Graphic stock analysis gives you the answers. You can 
eee at & glance why many stocks ought to be solid 
some may be held but should not be bought. Why « 
few should be as and bought now for big potential 
gains in 1966 


For 19551 Check These Stocks NOW 


North Am Aviat Colgate Palm EW Bliss 
Elec Auto-Lite rn Products Pennroad 
Cont Diam FP ibre Butte Copper Simmons 
Kacy Wash Mach Argus Cameras Gen Bronze 
Iilinois Central Newport Ind Gen Teleph 
Owens Ill Glass Paramount Pie Goodrich 
NY Chia StL Ry Mueller Brass Int Paper 
Household Fin Parke, wove Richfield 

So Calif Edison J owe Sound 
Youngstown S4T M eee Ward Cert-Teed 
To sequaint you with our service, you may receive 
® graphic analysis of the above stocks and many addi- 
tional iseves. Send $1 to cover costs for series F-42 
Or send $5 for series F-42 and four-week Trial Sub 
scription, including ani MARKET X-RAY 
GRAPHS, plus Stock Guides rating 425 active issues, 
plus Booklet “A New Look /nside the Market,” 
New inquirers only 


MARKET ACTION, xc. 


P.O. Box 986, G.P.0., New York 1, N. Y. 








Our Handy 
REFERENCE BOOKLET 


on 


PUTS 


and 


CALLS 


is a comprehensive 
guide to the use of 


STOCK OPTIONS 


Yours, Free For The Asking 


PAUL KARP 


Member Put & Call Brokers & Dealers Asen., Inc 


120 BROADWAY, N.Y. 5, WOrth 4-1960 











We factually measure the effect of 


WR ie 
Bao ¥ RESUME 


Send $1 for latest noose FP covering 
present situation or for month's 
trial on prompt Seat basis if not 
satisfied 


Available to new inquirers only. 
LOWRY’S REPORTS, Inc. 
250 Park Ave., New York 17,N.Y. 

Original Publishers 
Price-Change-Volume Tabulation 
Deity releases trom Mew York Chicage Les Angeles 














INVESTMENT POINTERS 





by JOSEPH D, GOODMAN 


New and old opportunities 


I nave occasionally called special at- 
tention to unusually attractive situa- 
tions. A year ago, I recommended 
Germantown Fire Insurance at 55. It 
advanced to 90 within a few weeks 
Somewhat before then, I recom- 
mended Jenkintown (Penna.) Bank & 
Trust Co, in the 20s. It has since dou- 
bled. Not long ago, Cleveland Wors- 
ted was recommended; it 
shortly afterward 

I think I have uncovered an- 
other opportunity: Standard 
Fruit and Steamship. The company ac- 
counts for about 20% of all the ba- 
nanas imported and sold in the United 
States. It holds large acreage, prin- 
cipally in Honduras, some of which is 
devoted to raising bananas. Through 
subsidiaries there, it also manufac- 
lard and other by-prod- 
owns an interest in breweries, 
soft-drink bottling 
plants, and is the distributor for Coca- 
Cola, 7-Up, and other beverages. 
The company owns seven steamships, 
and seven additional are operated un- 
der charter. Passengers and freight 
between New Orleans 
and New York to the West Indies and 
Central America. Also owns about 
300 miles of railroad, 1,000 freight 
cars, 30 locomotives and 10,000 head 
of livestock 

At the end of 1954, long-term debt 
amounted to but $1,975,000; there 
were 106,000 shares of participating- 
preferred stock, callable at 110, and 
only 264,000 shares of common stock 
On a participating basis, earnings last 
year amounted to $9.32 per 
(after charges of $3,060,000 for de- 
preciation, etc., amounting to 
than $11 per share on the 
stock). Property 
to $19-million, after a depreciation 
$18-million. Cash 
2-million 


rose 25‘ 


now 


rare 


tures soaps, 
ucts 


and operates 


are carried 


more 
common 
account amounted 
reserve ol 
totaled $12% 
$17-million; and 
$4-million. The 
amounted 
the stock 


crease at last 


items 
current assets, 
current liabilities, 
items alone 
to around $50 a share on 


If the cash continues to in- 


cash 


would 
at the 


year's rate, it 
amount to around $65 a share 
end of 1955. There is also an item in 
the balance sheet, “Investments at 
$176,000." Very likely, 
this figure is conservative 


cost or less, 

The management is highly capable, 
and constantly on the alert to improve 
the operating efficiency of the com- 
pany. Its reputation in Central Amer- 
ica is excellent 

Dividend payments are small, but 
much equity is being added to the 


share 


stock's value. It is 

possible that, in 

due time, the par- 

ticipating-pre- 

ferred stock might 

be replaced with 

an interest-bear- 

ing obligation; 

this would substantially increase the 
earnings for the common stock. The 
stock is now in the low 60s. It is soon 
to be split 4-for-1. Should the pre- 
ferred be retired, and, allowing for the 
heavy depreciation charges, it seems 
to me from an analysis of the compa- 
ny’s reports that the real earnings 
would be around $15 a share. In that 
the stock should certainly be 
worth in the 90s, or around 23 to 25 for 
the new stock. I feel confident that pa- 
tient investors will do well with this 
stock, and I recommend it. 

The stock is now traded over-the- 
counter. Perhaps the forthcoming 
split-up in the stock might be a pre- 
lude to eventual listing on a stock ex- 
change. 

In 1949, I began to recommend 
Northern Pacific, when it was under 
20. By the early part of 1952, it ad- 
vanced to 94, based on the discovery 
of oil on the property owned by the 
railroad. The stock subsequently de- 
clined into the 50s, where it was be- 
tween the middle of 1953 and the lat- 
ter part of 1954. I then recommended 
it again several times, 
quently advanced to 77. Present price 
is around 72. Earnings last year 
amounted to $5.79 per share, not in- 
cluding close to $3 undistributed 
earnings of subsidiaries. The dividend 
is $3. In a recent recommendation I 
stated that I believed the stock was 
worth its prevailing price just as a 
and that, ultimately, it 
should be worth a great deal more as 
the production of oil increased. While, 
there is no actual basis for 
estimating the exact ultimate value of 
the company’s land holdings, it seems 
to me that it is very substantial, and 
that, in time, this stock might enjoy 
another big advance. 

Alexander Smith, Inc. is engaged in 
the manufacture of wool, and wool 
and synthetic pile rugs and carpets in 
Axminster, Velvet and Wilton weaves. 
It also sells a line of tufted carpets, of 
blends of nylon and rayon synthetic 
fibers, produced for it by another 
manufacturer. The company’s plants 
are located at Greenville, Miss.; Lib- 
erty, So. Carolina; Philadelphia, and 
Brockton, Mass. Its former Yonkers 


case, 


and it subse- 


railroad, 


of course, 


Forbes 





plant is presently being offered for 


sale. As is well known, the carpet | 


industry has suffered severe declines 
in recent years, but I think there are 
signs that the outlook has turned for 
the better. In any event, the two pre- 
ferred stocks of this company look 
cheap; total amount is around 90,000 
shares. At this writing, the last price 
of the $4.20 preferred was 65%. The 
$3.50 preferred, around 54. As of last 
September, its funded debt consisted 
of only $3,300,000. Working capital 
amounted to $19-million. It is obvious 
that there is ample working capital to 


cover both the debt and preferred | 


shares. The preferred stocks have not 
paid dividends for some time, but I 
think the outlook warrants the belief 
that a resumption of payments might 
occur sometime this year. In any 
event, from a purely statistical basis, 
they look attractive. 

I have received several inquiries 
about the new process for making 
movies, mentioned in an article in 
Life Magazine early in March. I have 
been in the investment world 40 
years, but the complicated financial 
setup concerning this subject is too 
difficult for me to unravel. The Amer- 
ican Optical Co. (which is a fine com- 
pany itself) manufactures this proc- 
ess, known as the Todd-AO process, 
which uses one camera and one pro- 
jector. The company has an agree- 
ment with Magna Theaters to handle 
this process. I understand that the 
American Optical Co. owns 37'% per 
cent of Todd-AO, and that Michael 
Todd (the theatrical producer), 
and/or associated interests own 62% 
per cent. There are 2,200,000 shares 
of Magna Theaters, most of it ob- 
tained by the promoters, etc., for 5 
cents a share. National Theaters, Inc., 
and United Artists Theater Circuit, 





Inc., are also involved in the deal. | 


The present price of Magna is around 
21, which means that the current value 
of Magna stock is around $46-million. 
Although the company has not yet 
earned a nickel, it seems to me that a 


| 


stock of this type, selling for this | 


much money in the market, ought to 


earn around $12-million to $15-mil- | 


lion annually before taxes. I certain- 
ly do not see any likelihood of this in 
the near future, and I see no basis for 
recommending this stock at present. 
Last fall, I recommended that read- 
ers who own Montgomery Ward stock 


on my advice, vote for Wolfson at the | 


meeting to be held on April 22. I | 


think the reasons for so doing are now 
plain to those who really made a 
study of this situation. 


Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing. Rates on 
request. 


April 15, 1955 





Jrvestors! 


accept 8 free issues of 
this continuing report on 
3821 industrial companies 


FOR straight facts and for careful 
advice, investors lean heavily on 
Moody's. In Moopy's InNpUSTRIALS 
you receive a complete, factual oper- 
ating record of each of 3,821 indus- 
trial companies—both current devel- 
opments and the comparative back- 
ground that gives meaning to today’s 
news 


TWICE WEEKLY you receive com- 
plete news coverage . . . alphabetically 
arranged and cumulatively cross- 
indexed for quick scanning, instant 
reference or thorough study. For each 
company you have a continuing report 
on: sales, earnings and dividends 

balance sheets and operating statements 
+. orders and backlogs . . . mergers... 


new plants proposed and opened 
products wage agreements 
rate personnel changes, et« 


new 
cor po- 
, etc., etc 

ANNUALLY, every regular subscriber 
receives the well known Moopy's In- 
DUSTRIAL MANUAL, at no additional 
cost. This enormous reference volume 
(3,172, 844" x 11” pages) provides all 
the basic operating facts and figures 
on both industries and individual 
companies, going many years back 


MOODY'S INDUSTRIALS Is very 
much of a necessity to every investor 
who bases decisions on unbiased facta. 
To receive the next 8 issues without 
charge, simply mail the coupon below, 


Moopy’s INVESTORS SERVICE 


Investment Advisors since 1909 


| eRe eet te Deleeeheetee teeta e teil 


99 Church Street, New York 7 
105 West Adams $t., Chicago 3 


606 South Hill Street, 
Les Angeles 14 








Opportunities in WARRANTS | 


If You Are Interested In Making Each $1 
Do The Work of $100 of $1,000 In A 
Rising Market — Then You Should Be 
Interested in Common Stock WARRANTS 
What are warrants? 

How is it that each dollar wisely invested 
in warrants during a bull market may 
bring capitel appreciation as much as 
1000% or more over the same dollar 
invested in common stocks? 

How do some warrants make sensational 
gains; $100 investments in some cases 
appreciating to as much as $50,000 in a 
few years? 

How do you avoid the equally great 
losses which may follow unintelligent 
speculation in warrants? 

@ What warrants are outstanding in to- 
day's market and how should they be 
bought and sold? 


For the answer to all these questions, you 
should not miss the most widely-praised and 
only fulllength study of its kind—'’THE 
SPECULATIV MERITS OF COMMON STOCK 
WARRANTS" by Sidney Fried. For your 
copy of this book detailing the full story of 
warrants, and a current list of 50 warrants 
ou should know about, send $2.00 to 
i H. M. Associates, Dept. 

F-45, 220 Fifth Avenue, New 

Yors 1, M. Y., of send for 

tree descriptive folder 











Moody's Investors Service FO-415 


¢ 
00 Church Street, New York 7, N. Y 
of MOODY'S 
rRial 


Please send next & news issues 
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What About 
Airline Stocks? 


Do you own 


American Airlines 
Eastern Air Lines 
Northwest Airlines 
Braniff Airways 

Capital Airlines 
Western Air Lines 
National Airlines 

Pan Am. World Airways 
United Air Lines 

Trans World Airlines 


Reports show which stocks in this strong 
group carry Hold” ratings for long- 
term investment appreciation also 
521 stocks ranked in 45 industries. Next 
3 weekly reports FREE 

Ask for report F-150 


AMERICAN INVESTORS SERVICE 
Lerchmont Mew York 
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READERS BUILD 
FINANCIAL 
SUCCESS 


The typical reader of Barron's knows how to plan 
for nancial success. He usually lives ‘‘at a profit’’ 
from year to year, and puts his excess funds into 
carefully chosen securities. Even more important 
his financial position tends to wmprove each year 
as the result of good judgment and foresight 

If you yourself want to build your capital and 
increase your investment income, you will find in 
Barron's the information and guidanc © you need 
It brings you the facts that can help you be a 
better judge of investment values 

In Barron's you are shown what 
why the neal Values are, behind current security 
prices. You get clear, well-founded information 
each week on the condition and prospects (the 
changin fortunes) of individual corporations 
and on industrial and market trends 

No other business or investment publication is 
like Barron's. It is written for the man who makes 
up hie own mind about hie “won money. It ie the 
only weekly affiliated with Dow Jones, and has full 
use of Dow Jones’ vast, specialized informatior 
im serving you 


where, and 


Barron's subscription price is $15 a 
you can try it for 17 weeks for 
trial subscription brings you 

Everything you need to know to help vou handle 
your business and investment affairs with greater 
understanding and foresight the 
implications of current political and economic 
events the perspective you must have to ar 
ticipate trends and grasp profitable investment 
opportunities 


year, but 
only 85. This 


mreatment 


See for yourself how important Barron's can be 
to you in the eventful weeks ahead. Try it for 17 
weeks for S35. Just tear out this ad and send it 
today with your check for 85, or tell us to bill 
+ Address Barron's, 40 New Street, New 
ork 4, New York F-415 





Making Profits in 
STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profite—and Keeping 


Them. 
FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service . and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-14. 
MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street @ New York 5 N. Y 





CHART YOUR COURSE 


NOW you con moke your 
own torecosh mm stucks and 
grains Learn how trom “Pro 
fessional instruction” courses 
We teach you to trode by system boved on experience 
ond pov profiting FREE lterature and prool on request 
Write TODAY! You will receive tull information nght awoy 


ALLAN C. DAVIS 


16)! YORK AVE WN Dep tt MINMLAPOUS 72) Min 


What about these fast-moving stocks? 


Apvances like those recently experi- 
enced by stocks like Bath Iron Works, 
Newport News Shipbuilding, General 
Dynamics, Baldwin-Lima-Hamilton, 
Wheeler, Babcock & Wilcox 
and the other so-called “atomic” issues 
whet speculative appetites and lead 
many to ask themselves “why can't I 
stocks like that?” 

Actually, no one knows whether the 
rise in these “atomic” stocks is justi- 
fied or The them is 
traceable to enthusiasm about the fu- 


Foster 


own 


not activity in 
ture of civilian applications of atomic 
much of it stimulated by the 
highly successful tryouts of the atomic 
submarine Nautilus 
ic” stock 
sciously 


that 


energy 


Buyers of “atom- 
consciously or uncon- 
have jumped at the conclu- 
sion a new means of propulsion 
has made obsolete, almost overnight, 


all of our submarines 


, Our entire navy 
and much of the world’s merchant ma- 
rine 


That 


knows, o1 


may be true. No one really 


can know for a long time 
There has been jumping at conclusions 
as to what individual companies will 
profit most 
that. It is too early to know 

What we do know is that there has 
been a terrific vogue in the so-called 


“atomic 


Time alone can determine 


shares, and it stands to rea- 
son that some of it is premature even 
if much of it eventually proves justi- 
fied in principle 

In all probability it will be possible, 


at a later date, to buy atomic shares 


just as cheaply 
and with less risk. 
This may not be a 
good time to try to 
be “too smart.” 

The best invest- 
ments usually are 
made in an atmos- 
phere of reason and leisure rather 
than in an environment of emotion 
and hurry. 

Now, do not say. that I am telling 
you to sell your atomic shares! I'm 
not. I am just reminding you that if 
you own “atomic” shares you are do- 
ing a little “blind flying” here; and 
that the problem of investing in the 
“atomic” shares is not as “urgent” as 
the action of the tape has been sug- 
gesting 

This may be a good time to direct 
attention to the more speculative na- 
ture of the stock market. A year ago, 
or even six or seven months ago, the 
“Ten Most Active Stocks” each day 
was made up of investment type is- 
sues like General Electric, General 
Motors, Standard Oil of New Jersey, 
Du Pont, Consolidated Edison, Santa 
Fe, and the like 

Recently, all the stocks in the list of 
the “Ten Most Active Issues” every 
day have been made up of speculative 
issues of the type of Baldwin-Lima- 
Hamilton, AVCO, American Locomo- 
tive, International Telephone, Ameri- 
can Bosch, Raytheon, Colorado Fuel 
& Iron, Bath Iron Works, New York 
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THE TEST OF SUCCESSFUL 
SECURITY BUYING IS PROFIT 


aE 


( 


Pe HT 


International Financial Dispatch can be one 
of your most important aids to accomplish 
these objectives 


you should subscribe — because: 


TERNATIONAL FINANCIAL DISPATCH 


is a complete four (4) Unit Financial Market Service . . 


1. Early Weekly Dispatch 

2. The Week-End Dispatch 

3. The Fortnightly Market Dispatch 
4. The Monthly Forecast 


1. An early weekly financial Picture of the probable 

effect on highlighted common stock prices—by recent 

changes in the political, economic, industrial and fi- 

nancial spheres—for your personal action and profit 
with our guidance. 


2. The stock market's buying and selling power ex- 
plained in terms of price objectives for the Averages 
and selected individual stocks. “Hoi”, “Buy”, or 
“Se_t” become vital aids to your market procedure 
as the indicated price levels are attained. 


3. A Fortnightly Market Dispatch—almost as com- 
plete as our Annual Forecast—giving information 
easily translated by you into investment action 


i. Attention is directed to those changes in the trend 
of events—political, economic and financial—which 
have altered the near term outlook for earnings, divi- 
dends and prices for a variety of common stocks, 


PLUS —a fact sheet on three outstanding low-priced secu 
rities—stocks we have examined, analyzed, compared and 
decided offer every indication of growth and profit. Here's 
a hint if you want to know which they are 


a sugar stock, selling around $17 (20 year dividend payer) 
an aviation stock, selling around $8 per share 
a theatre stock, selling around $4 per share 


Let us show you the way to new 


Profit OPT INSOLE. 


Don't Let Your Stock Market Profits Vanish... 


KEEP UP TO DATE ON INVESTMENT OPPORTUNITY! 


INTERNATIONAL FINANCIAL DISPATCH... 


constantly Evaluates—Analyzes and Projects the probable 
action of current economic factors marketwise, Our Weekly 
Dispatches—"Tue Earty Werekty Dispatcu” and “Tue 
Week-ENo Dispatcu”—written in marketwise basic Eng- 
lish—without charts, graphs or complex statistical summa- 
ries—bring our clients considered opinions aimed at their 
personal profit and income 


INTERNATIONAL FINANCIAL DISPATCH... 


affords you—our subscriber—impartial appraisal of the near 
term market outlook—highlighting special situations in our 
monthly forecasts for individual gains 


INTERNATIONAL FINANCIAL DISPATCH... 
forecasting is based upon accumulated Wall Street experi- 
ence of more than 40 years. That's considerable market 
know-how to buy for just one dollar! 


And here’s what you get orgy ® 


{60-day trial subscription) 


1. 8 copies of the “Early Weekly 


6. Special attractive dividend - pay- 
Dispatch” 


ing buys for capital gain 
. 8 copies of the “Week-End Dis- }. Names of 2 outstanding Special 
patch" Four Star Stock Recommenda- 
4 copies of the “Fortnightly Dis- tions — one each month 
patch” Personalized analysis of your in- 
. Continuing specific and un-hedged vestment portfolio 
advice. Right to consult with us on any 
_ Current caretully selected secu- financial investment probiam. 
rity recommendations. 


Just pin $1 to the coupon below... 


To cover postage and we will send you our regular $150. yearly 
service for the next sixty (60) days. We want you to prove to 
yourself that our service can make stock profits for you. 


4) 
wn > This offer open to new inaquirers only 


Ce ee ee we wee wee ee ee ae ee a ee ee “= 
International Financial Dispatch ’ 
150 Broadway—New York City 
Here's my dollar ($!.) Rush me your first weekly 


dispatch and keep them coming for the next 
sinty (60) days thereafter 


Address 


City lone State 
UNCONDITIONAL money-back guarantee IF NOT SATISFIED 


ee ee me ee om om ow ow om oe 


April 15, 1955 











There’s No Mistake! 


OCTOBER 1955 eri The Date Is Correct! 


By then you can be well on your way towards financial! security or financial disaster .. . for 
it’s no secret that the balance of 1955 will see startling market events. Many over-extended 
stocks may sink to much lower levels while under-valued issues and new, overlooked se- 
curities in certain industries stage their own Bull Market. During this type of market, you 
can't afford to make crrong moves .. . you have to be in the right issues and before it's too 


n DuVal’s Consensus of Forecasts 
For Next 6 Months 


Reveals information Now that should help 
Guide You Through Critical Months Ahead 
Scan the list below of opportunities currently available in the stock market... 
analyzed in this Forecast. 
10 Candidates for Stock Splits in 1955 
3 Guaranteed Rails Offering Interesting Potentials 
30 Unlisted 26-96-year Dividend Payers Yielding Up To 9%, 
4 Automation Stocks for Substantial Long-Term Growth 
5 Petrochemicals for the Coming Oil and Chemical Boom 
7 Stocks To Grow With the Sharply Increasing Population 
10 High-Yielding, Low-Priced Long-Term Dividend Payers 
3 Warrants for Promising Speculation 
6 Outside Beneficiaries of the Steel Boom 
5 Stocks to Profit from the $101 Billion Highway Program 
6 Utilities for Capital Growth and Increasing Income 
4 Tax-Free Dividend Payers for an Income Portfolio 


This penetrating Forecast, by far the most important and valuable we've ever published, is 
ours PREE with « al introductory 4 weeks’ subscription to the complete DUVAL’ Ss 
NVESTMENT CONSENSUS service bringing you the combined judgment and advice of 
4 outstanding investment advisory services Pius DuVal's Growth Stocks, Little Blue 
Chips, Lew-Priced Speculations and all Special Reports for only $3 


eeeeeeeccesosoussond No Money No@Weceeceeceseoseses 


DUVAL’S CONSENSUS, INC. 
Dept. U-141, 41-43 Crescent te ~y ected City |, 


Rush me Six Months Forecast FREE wie 4 wee 
INVESTMENT CONSENSUS service for only $3. 


N. Y. 

rial subscr m to the complete DUVAL'S 
hie-hdalt $3 25) ‘Bill me at later date 
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Babson Advises Switches 
to Undervalued Stocks 


Lists High Risks and Good Buys 


Get Babson’s timely Special Report Today! It will give you the 

opportunity to grasp senilabhe profits and avoid future losses. This 

Special Report includes such valuable information as 

* 6 Stocks for INCOME * Sample $20,000 Babson Invest- 
MNTALG ment Portfolio 

2 —— ol Pah ate BAIN * 1955 Budget for Family Income 


: * Confidential Babson Bulletin — 
* 2 Low-Priced BARGAINS discussing Stocks, Inflation and 
* 560 Stocks to SWITCH 


Depression 


Experienced Advice 
This Special Report is based 
on Babson's continuing research 
and 50-year experience which 
have guarded investors’ incomes 
and capital through 5 Booms, 5 


Bonus for Promptness 
Why risk losing gains and 
missing profits ? Order your Spe- 
cial Report now! If you reply at 
you also get, without extra 
cost, a discussion of AN ES- 


; “Tiny | TABLISHED COMPANY FOR 
Panics, 10 Administrations and SPECULATION WHICH HAS 


2 World Wars. So, this Report 4a URANIUM POTENTIAL. 
is worth many times the $1.00 Send $1 with this ad today. 
charge for printing and mailing. Write 


BABSON'S REPORTS Dept. F-29. Wellesiey Hills 82, Mass. 
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once, 


| Central and General Dynamics. The 
total NYSE volume, allowing for split- 
ups, is not much higher than it was 
before; but the emphasis is on specu- 
lation rather than on investment. 
There is more “public” speculative in- 
terest in stocks, and less institutional 
and investment interest. 


That makes life more difficult for the 
conservative investment analyst who 
loves to study values rather than to 
guess vogues and psychology. It makes 
the writing of a column like this much 
less fun than it was a few months ago 
when (1) most stocks were selling 
for less than they were worth rather 
than for what they are worth, and (2) 
the trading public was not “trying to 
be too smart.” Frankly, it is getting 
harder and harder to find new situa- 
tions which can be recommended as 
“cheap”; and it hardly seems “cricket” 
to suggest stocks that are selling for 
“what they are worth” just because 
they may sell for “more than they are 
worth.” 

Sheller Manufacturing (24%) pays 
dividends at the rate of $1.50 per 
annum and earned $2.86 a share last 
year, against $3.34 a share in the pre- 
vious 12 months. There is some infor- 
mation on page 5 of the annual report 
for 1954 which deserves attention: 
“At the close of 1954 our 
Dryden Rubber 


first licensee 


company’s 
Division became the 
in this country for the 
manufacture of a new synthetic foam 


material (polyurethane) under pat- 


| ents of the Mobay Chemical Co. which 
had been formed in May of that year 


} 


| Lots of people got “hurt” 


by the Monsanto Chemical Company 
and Farbenfabriken Bayer A.G. of 
Germany for facilitating the American 
production of this product. A license 
also was taken out with the DuPont 
Company covering its process for the 
manufacture of the same material 
The new synthetic foam can be made 
flexible or rigid, resists inroads of oil 
and many chemicals, is stronge: 
lighter than foam rubber, does 
age, rot or tear easily, and is fire re- 
sistant. It is adaptable to automobile 
cushioning, furniture upholstery and 
mattress padding, aircraft components, 
electronic equipment, shoe insoles and 
a variety of products. Present German 
usage includes the manufacture of 
brushes, sponges, toys, mops, insulat- 
ing layers for clothing as well as air 
and smoke filters.” Sheller is much 
more than the largest maker of steer- 
ing wheels 

Of the better quality shares, Chrys- 
ler (73) looks cheaper than most oth- 
ers. The company without a doubt is 
making a big comeback this year. The 
earnings report for the first quarter 
probably will show between $3.25 and 
$3.75 a share in the first three months. 
in Chrysler 


and 
not 
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EXTRAORDINARY 
SPECIAL SITUATION 


Company of biue-chip quality, yet still 


Earning power roughly equals that of 
leader in the field, yet stock sells for 
cround 25 points less! 


The company, through subsidiaries, is 
very active in a dynamic growth field 
a great PLUS for additional capital gain 


See our Report at once! If you can act quickly, 
we think your profits could be exceptional. 


ALSO get our new Quarterly Forecast, pre 
dicting trends for business, bonds, stocks and 
probable top and bottom price levels! Plus our 
newly-revised 20-poge 8'/2 x 11 manual. “A 
Proved Method of Buliding Your Fortune 
through Common Stocks."’ 


All for $1 te acquaint you with only Service 
(est. 1930) specializing in fast-growth stocks. 
name ond address now with $1. to: 


INVESTMENT LETTERS, Inc. 


Dept. F, 600 Griswold S$t., Detroit 26, Mich. 














FEW WILL SELL | 
AT THE “TOP” 


With the present advancing market, 
millions of traders and investors hope 
to sell on that TOP DAY. Yet there 
are only a FEW who will accomplish 
their purpose—by luck or otherwise. 


Now more than ever before, you 
should have Seamans-Blake's overall 
appraisal of today’s market situation, 
included with a subscription to our 


weekly market survey .. . 


1 3 weeks trial $4 QO 
SEAMANS-BLAKE, Inc. 


343 S. DEARBORN STREET 








CHICAGO 4, ILLINOIS al 








“72 STOCKS UP OVER 1000%! 


A $100 investment, in 1942, in each of the top 
six among these 72 unlisted stocks, is today worth 
a grand total of over $270,000! 

OVER-THE-COUNTER SECURITIES RE 
VIEW frequently discusses such “wonder” stocks 
and presents factual evidence that the unlisted 
securities market has a profit potential unmatched 
by any other investment market! 

If you send for your subscription to OCSR now, 
you will also receive a free reprint of the article 
on these 72 “wonder” stocks 

For just $4.50, you receive (1) One 
scription (12 issues) to OCSR, the onl 
exclusively devoted to the unlisted se« 
; the “last frontier” for profitable investment 
exploration. This pocket-size monthly contains facts 
and figures on hundreds of companies; includes 
Monthly Review, Corporate Close-ups, Con 
Briefs, Earnings, Dividends, Oil and Gas . 
Initial (ground-floor) Offerings, Utility Notes and 
Forecasts. (2) OCSR's famed Free Literature 
Service to obtain topnotch broker reports on “spe 
cial situations.” 

Send $4.50 For Year's Subscription te 


OVER-THE-COUNTER SECURITIES REVIEW 
Dept. A-16, Jenkintown, Pa. wo 


vear’s sub 
magazine 
urities market 
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last year, so there is a prejudice 
against the stock; that would seem a 
good reason to buy it as a value. 

Borg-Warner’s Norge division is 
having an excellent year, with washers 
and dryers going over in a big way. 
It looks like Borg’s earnings for the 
first quarter will be close to $1.50 a 
share. Eagle-Picher earned 71 
cents a share in the February quarter 
against 32 cents a year ago; the com- 
pany seems on the way to show $3.50 
a share or so this year. Here is a com- 
pany to watch. The management is 
restoring its earning power and adding 
to it. United Air Lines (44) looks 
interesting, with traffic running 30% 
to 40% ahead of last year when cash 
flow earnings were about $13 a share. 
.. . National Steel will show a larger 
than average improvement in per 
share earnings this year, perhaps 
showing as much as $7.50 or $8 a share 
earned; the dividend could be in- 
creased; this is a quality stock. 
Armco Steel may not improve its per 
share earnings as much as some of the 
other steels because it did so well last 
year, operating at nearer capacity than 
most. While the stock is doing little 
at around 57, it remains the writer's 
opinion that Bendix Aviation is one of 
the cheapest of the “growth” stocks. 
The company currently is selling in the 
market for about $258-million, but it 
has spent $237-million on research in 
the last four years. 
are looking for a good return and some 
assured growth over a period, South- 
ern Pacific (57%) offers good value. 
It pays $3 and earned $5.38 a share 
last year. In the first two months of 
this year net was 93 cents a share 
against 63 cents a share in the same 
period last year. .. . Philip Carey’s as- 
bestos deposit is big, and should be a 
favorable factor in the company’s fu- 
ture growth... . Robert Gair eventu- 
ally should obtain more containe: 
business from Owens-Illinois Glass, 
which now owns 500,000 
Robert Gair stock 

The present “supply area” in the 


shares of 


D-J Industrials is around 415-421. It 


may take a while to get through it. 
The present “demand area” apparent- 
ly is about 385-390. In event of a set- 


back, support should be expected at | 


around this point. 


Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing. Rates on 
request 
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CANADA 


GROWTH POTENTIAL UNLIMITED 


It is well enough for one to say that “huge 
profits are being made in Canadian 
mining securities.” It is as well known in 
American investment circles as in Canadé 
that opportunities for Profit abound in 
the Canadian security markets. 


INFORMATION at the SOURCE 


is The Key To Profits in Canadian Secur'ties 


“CANADIAN MARKET FPORCASTER” is 
designed to meet just such a need-—direct 
from the mine financing centre of Canada, 
in Toronto, Ontario—it is an Advisory 
Service that provides just such an “on 
the ground” source of INFORMATION 
as you need on Canadian mining devel op- 
ments and Canadian Mining Market 
Profit Opportunities 

Subscribers to “CANADIAN MARKET 
PORECASTER will receive weekly 
diagnoses of Market Trends, Economic 
and Political Developments, Canadian 
Mining News, Oi! News, Specific Com- 
ments on Profit Leaders in the Canadian 
Market—-AND definite BUY-HOLD- 
SELL recommendations, 


SHORT TERM INTRODUCTORY OFFER 


As an Introductory Offer to NEW 
Subscribers, you may enroll for a “get- 
acquainted” period of 90 days for only 
ONE DOLLAR. The regular fee for this 
Service is $25 annually, six months $15, 
or $8 for three months 


Te enrell fer this Special 
$ -00 Subscription simply fill in 
the form belew, attach One 
Detler end mall et once te 


CH.Corolis 2 Co: 


80 King St. W., Toronto, Ont, Canada 
Registered as an Investment Adviser with 
the United States Securities and 
Exchange Commission 


Home e MAIL COUPON NOW leew a = 
CANADIAN MARKET FORECASTER 
G. H. COROUS & CO., Publisher 

80 King Ht. W., Terente, Canada 

1 am enclosing One Dollar for my 90-day 
Tria! Subscription to “CANADIAN MARKET 
FORECASTER”. | understand this entities me 
to receive the same Service ond Privileges 
os o regular Subscription 
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‘*How to Take a Fortune 
out of Wall Street’’ 


By J. A. LEMPENAU 


This NEW book will amaze you— 
it may change your entire life! 


Here, revealed for the first time, are the 
little-known methods used successfully by 
the author to build his fortune over the 
past 30 years. All phases of market opera- 
tions are fully explained. Page after page 
illustrates how to avoid common pitfalis 


BONUS OFFER—As an inducement for your 
prompt action, an important bulletin giv- 
ing Best Buys and answering hat 
Action Now?” will be included at no extra 
cost. For your copy of this eye-openin 
book plus the bonus bulletin, send %§ 
today to 


THE INCOME BUILDER 


RIVER EDGE @ NEW JERSEY 











“HOW YOU 
—_—_—_————— 
CAN PROFIT IN a For the past several days 


been wondering whether to 
—_—_— ee 


” skip this column for one issue and 
ATOMIC ENERGY yield completely to the pleasures of 
a spring vacation, or to use a tev 


In 1900 we wet wut to become the hours of leisure to do some unhurrie« 
me vi on how te © profits ‘ ; _ fener se 
ay ly AT yh A thinking and writing. A rainy day 
lant ‘“stomie pioneers’ like W enti y . . 4 ‘ . > oe 1 
mise that bull the remote forthe which spoiled all plans for sailing and 
atomic submarine " Nautilus’. We have , > e : > 
ee Dg gs oR) swimming resolved this question ir 
panies like Herylillum Corp. (you may ay ‘ P _ , 
Sie cue 0s Bicdt aeet en 0 te a favor of maintaining the continuity o/ 
And, of course, we have reported on " , : ave ’ 
many uranium companies. There will be this column which I have not miss d 
Maby more " ‘ £ TVs eA, 
Me ere anatied thin Gch we eatd. “Tare in more than four and one-half years 
le the greatest opportunity of your whole 2 - /@r) : ; 
1) fet nme Mo you may know of these I trust I will be forgive n for no 
profit opportunities early, we are making < y " 'e@ emt s > 
this Introductory offer to new readers mak ing spec ific investment sugges- 
FOR ONLY $1 tions in this column Bermuda is a 
Op thi Rend with onl ‘ 
will Wet spread "Sespart on ho beautiful spot, but it is certainly not 
You (an Profit in Atomie Puergy And 4 
Belected ‘Atomle Stocks These include a good plac e for gathering and check- 
a little-known pioneer, an atomic energy 
kicker stock a very low-priced ing information which 1s indispensable 
atomic instrument” sock (ane of 
these recently went from 12 to 24), and in our field. However, there are times 
what our studies say ie the mont om 
ising uranium stock. And you will also when it may be better to do a little 
receive & one month “trial package ’ 
subscription te our pioneer new bi- . _ ‘ _ P ‘ 
aera 0S oe penen pee more weeding and less planting, and 
nergy Growth ®@tocks « > ‘ ie 
When you see Your geterie! you will it is my impression that most invest- 
ow © Me 1 ter 
Cpeipens bad geek peotin Wht eulee out ment portfolios can stand quite a lot 
of the Atomle Prergy Industry than 
have come out of any other industry in of weeding 
all history’. Don't mine the boat on this 
Mart your , veer now. imply 
clip this ad m $i. Mall at once with oa 
your name oad addsees to : The stock market, which had suf- 


DANFORTH-EpPLY Corp. fered a mild stroke in the first half 
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1,970 
CONDENSED 


STOCK REPORTS 


With $3 Trial Subscription 


Let FINANCIAL WORLD, now in its 53rd year of service to invest- 
ors, help YOU handle your stock investments so as to REDUCE 


financial worries and INCREASE your dividends and long-term 
profits. 


If you return “ad” with $3 for next TEN weekly copies of FINANCIAL WORLD 
(big 84 value for $3) you will aleo receive “Ten Rules for Successful Invest- 
ing”, “Planning Your Investment Portfolio”, and “Pointers on Investment 
Timing”, in addition to TWO copies of valuable 64-page “INDEPENDENT 
APPRAISALS of Listed Stocks”. Besides digest of New Reports on 1,970 
stocks, this monthly pocket stock guide gives our INVESTMENT RATING 
on EACH STOCK 60 you can reach wiser decisions as to new purchases and 
whether to dispose of any stocks you now own. 


Or, return “ad” with $20 jor yearly subscription (811 for six months) fer 
complete 4-PART Investment Service including Extras oftered above, also coming Annual $5 
“STOCK FPACTOGRAPH" MANUAL 1955 (41et) Edition, now in preparation and to be sent 


soon as published. We really are helping more than 50,000 investors GET MORE FROM THEIR 
INVESTMENT DOLLARS. A trial will eenvinee you. ALL Your Meney Back In 1 Days if not 
satished. 


FINANCIAL WORLD 


52 Years of Service to Investors 


86-FB Trinity Place New Yerk 6, N. Y. 
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Reflections on the market outlook 


of March. Under 
the leadership of 
specialties such as 
Bath Iron Works, 
General Dynam- 
ics, Baldwin- 
Lima - Hamilton, 
etc.. hundreds of 
stocks climbed to new highs while 
most of the “blue chips’’ were more or 
less inconspicuous. Obviously, this 
bull market isn’t dead; it’s only aging 
It is still responsive to good news, and 
current business news is very good, 
indeed. Almost too good 

First-quarter earnings reports will 
be coming out shortly. Most of them 
will make excellent reading, and com- 
parisons with the first quarter of 1954, 
a period of “recession,” should be im- 
pressive. Barring major strikes, in 
the automobile industry especially, 
the second quarter promises to be 
equally good, and when such earnings 
are projected on an annual basis, one 
may be tempted to conclude that 
many good common stocks not only 
are not overpriced, but actually are 
still rather cheap. This is the meat 
on which the bull market is feeding. 

It may well be, however, that the 
expectation, or hope, that industrial 
activity and corporate earnings will 
continue at the present high rate 
throughout 1955 may be too optimis- 
tic. Not even the automobile indus- 
try’s top executives, who always are 
the greatest professional optimists, 
dare to predict an 8,500,000 automo- 
bile year—yet, this is the pace of 
production so far this year. If the 
industry builds well over 4,000,000 
units in the first half of the year, what 
is left for the second half? Maybe 
2,000,00 cars, which is half the present 
rate 

Economists have to be coldly cal- 
culating and realistic; they must not 
indulge in wishful thinking. Although 
intangible psychological factors are of 
great importance, there are certain 
almost mathematical limitations to 
what is possible. For example, we 
have fairly accurate estimates of the 
likely increase in disposable incomes 
over 1954. If the rate of spending in- 
creases at a faster rate than incomes, 
as is now the case, the difference has 
to be made up somehow. The rate 
of saving may be reduced, or we bor- 
row from the future in order to create 
buying power. The steady increase 
in consumer credit and mortgage debt 
strongly suggests that we are borrow- 
ing quite heavily from the future. 


Many experts are concerned about 
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Better-Than-Average 
Performance 


Market Rating Good Market 


840 stock charts like these are maintained constantly up-to- 
date in the Book Of Indices. No figures ever are published 
Instead, each week we send you, with overnight newspaper 
speed, a new set of charts immediately and completely ready for 
your use. These charts are brought up-to-date to the close of the 
market each Friday afternoon, and they are mailed out the 
same evening. Each Monday morning your charts are as fresh 
and as timely es your morning newspaper. Saturday delivery can 
be arranged where desired anywhere over the whole country. 

Performance ratio lines om each chart permit you to rate your 
own stocks, continuously, accurately. 


Average Worse 
Performance 


Than-Average 
Performance 


Rating Neutral Market Rating Poor 


These unique barometers, to be found only in the Book Of 
Indices, bring you visible proof of how well your holdings are 
performing relative to the general market. They are the result 
of a double calculation, which, first, flattens out the composite 
average into a straight line (zero line in the charts above), and 
which, second, then reveals the percentage deviation from the 
normal expectancy. Thus these performance rating barometers 
show you instantly and with absolute mathematical accuracy, 
which stocks are doing better than the market, which are about 
average, and which have been performing worse—-and in each 
instance by precisely how much 


These charts are arranged according to Groups 


More Than 25,000 Charts Are Published Every Year 


120 Group Charts 





Back of these individual stock graphs stand our long-range 
monthly group charts, 120 in number, by far the most detailed 
analysis anywhere available of the inner trends within the 
market. These charts cover ten years. Each group average is 
accompanied by a ratio line, showing its performance relative to 
the general market. These charts also are published, a complete 
new up-to-date set each month, with newspaper speed directly 
after the end of each month. All 120 groups are rated by us as 
Buy, Hold, Neutral or Sell. 


43 Market and Commodity Charts 


The Book Of Indices further contains daily, weekly and 
monthly charts of the three general market averages—industrials, 
rails, and utilities. In addition there are 43 charts showing the 
economic background of the market, covering: (1) Our own 
comprehensive index of business activity; (2) production, trans- 
portation, and consumption trends; (3) financial developments, 
including the barometers of loans and investments, cash re- 
sources of the public, and governmental spending; and (4) 
commodity prices and futures, for wheat, corn, oats, rye, soy- 
beans, cotton, lard, wool, cocoa, hides, steel scrap, metals, farm 
and industrial products. All of these charts are maintained con- 
stantly up-to-date each week. 

We believe that all of these barometers, together with our 
own analysis of what they mean, our general market forecasts, 
our buy and sell recommendations for both groups and individual 
securities, and our supervised portfolio of recommended issues, 





can help you a very great deal indeed in your own portfolio 
planning for continuously profitable results. The annual price of 
$125.00 should prove to be slight compared with the broad 
assistance which you will receive. By air mail the price is 
$132.20. Semi-annual prices are $65.00 and $68.60 respectively 
Initial annual subscribers without a preceding trial get one 
additional month free; initial semi-annual subscribers get two 
weeks. 


$5.00 Monthly Trial Includes 





More Than 2,000 Charts 





A monthly trial subseription at a special temporary price of 
$5.00 (50 per cent discount from the regular price) will bring 
you our complete service for the next four weeks, by regular 
first-class mail. You will receive more than 2,000 charts, includ 
ing two complete sets of the 840 weekly stock charts, one set of 
the 120 monthly group charts, all of our background statistical 
charts and analyses each week, and complete descriptive ma- 
terial, in a binder specially designed to house this material 
Price by Air Mail is $5.60. This offer limited to new subscribers 


Note 


The Book Of Indices is now in its 17th year of publication 
This service is edited and solely owned by Mr. R. W. Manefield, 
who never has had at any time any connection whatseever 


with 
a former firm of somewhat similar name 


R. W. MANSFIELD Co. 


26 Journal Square 
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the huge amount of instalment and 
mortgage debt that has been piling up 
in recent years. While the total may 
not yet be a cause for serious alarm, 
the rate of the debt increase in rela- 
tion to the growth of our economy is 
disturbing. It is only a question of 
time that credit terms will have to be 
tightened to eliminate the marginal 
buyer, the poorest credit risk. When 
people can “buy” a house with nothing 
down and a 25- to 30-year mortgage, 
and “buy” a car for nothing down and 
up to four years to pay, then the ab- 
solute limit of easy credit has just 
about been reached. When such con- 
ditions prevail in times of great pros- 
perity enjoy at present, 
what is there left as a stimulant when 
a stimulant is really needed? 

These thoughts are not novel; they 
are certainly in the minds of many 
serious investors. Some will 


such as we 


draw 





GRAIN 
TRADING 


Specific grain advices with exact buy 
sell price stated in advance. All trades 
closed out. Advice on soybeans, corn, 
wheat, oats, rye, lard, soybean oil and 
meal. Published Monday and Thursday 
Alt mail tree beyond 250 miles 


Trial sub includes booklet ‘Profitable 
Grain Trading.” also 4 issues of the let 
ter, also seasonal trend chart on a grain 
which tends to rise at one season 


New Subscribers Only 
Send $1 for Offer CD-25 


NATIONAL GRAIN TRADE 


16 — WACKER, CHICA » 1, IL 








accord- 
Others, however, do not share 
With a presi- 
dential election coming up next year, 
they expect the Administration to do 
everything in its power to establish 
favorable economic conditions at that 
time. While the Administration could 
afford to follow conservative economic 


bearish conclusions and act 
ingly 


this pessimistic view 


policies in 1953, political considera- 
may necessitate orthodox 
policies in 1955/56. In other words, 


instead of having another “recession” 


tions less 


of the 1953/54 variety, we may try to 
re-establish the economic balance via 
inflation, which actually is much less 
unpopular than is commonly believed 

What will be the Administration's 
course”? Will it tighten the reins to 
prevent a possible blow-off, or will it 
attempt to keep the pot boiling by 
embarking upon huge public works 
programs as soon as this boom begins 
to falter? And what would be the 
timing '55 or early next year? 

Thes vital questions for the 
investor, but what are the answers? 
Orthodox investment policy calls for 
increasing 


mid 


are 


when 
business and earnings are so good that 
they well get better In 
been that 
when the 
building, and automobile indus- 
were 


conservatism now 


cant very 
the past it has axiomatic 
one should sell, not buy 
stee| 
tries surpassing all previous 
when the 
price of copper was at its peak. These 
are the symptoms of the end of a bull 
market 


production records, and 


not of the start of a new one 
Perhaps it is wise not to ignore the 


lessons of the past 


Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing 
request 
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Do You Earn 


$25.000 A YEAR? 


.. «In this income bracket, there are many situations that you 


through 
correct interpretation of current tax laws 
Are you aware that the following situation is possible: 
* Lose $1000 for five years 
* Gain $5000 the 6th year 
* Result: A Net Gain of $1250 AFTER TAXES 
(and not merely a recoup of losses) 
These facts and other interesting ramifications based on cur- 


rent regulations, will be discussed in a series of three informal 
Discussion Groups to be held 


Wednesday, April 20th from 5:30 te 7 

April 25th from 6:30 te 8 
Each group will be limited to 15 quests 

(Special Group for Customers’ Brokers, Monday, May 2 at 5) 
Please phone or write for reservations 


GODNICK & SON 


Members Put and Call Brokers and Dealers Assn., Inc. 
30 Broad Street, N. ¥. 4. 


Depart me 


stock options and the 
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BOOKLETS 





Valuable booklets are published by 
many concerns and made available 
free to interested businessmen. The 
best of these on matters of wide 
interest are listed as a service to 
Forses readers. Address your re- 
quest, by number, to: Subscriber 
Service Dept., Forses Magazine, 
80 Fifth Avenue, New York 11, N. Y. 


375. Mirace or Perreruat Boom: 
Why doesn't the “full employment” of 
brutalitarian societies produce pros- 
perity? This booklet, sponsored by 
the Foundation for Economic Educa- 
tion, explains that “jobs for all” does 
not mean full utilization of the 
omy's manpower and material wealth, 
and is really based on illusion. Pros- 
perity is directly connected with the 
delicate machinery of the free market, 
which cannot function riveted down by 
government controls. The “security” 
achieved by government control is only 
the stability of petrification. On the 
other hand, a free economy cannot 
guarantee a constant movement onward 
and upward either; within it, the real 
problem is how to maintain equili- 
brium, and this is up to investors. Calm 
the bull and jostle the bear—a prudent 
balance of restraint and courage is the 
best lubricant for the dynamo of a free 
economy (13 pages) 


econ- 


376. Our One INDISPENSABLE WEAPON 
When English capitalists first began to use 
machines to manufacture formerly hand- 
made goods, a great hue and cry went up 
among the handcraftsmen, and the Lud- 
dites were soon busy wrecking the 
new machines. That was over a century 
ago, but even today there is still resistance 
to the encroachment of the machine, 
based on the same old fear that more 
machines mean fewer jobs. In this book- 
let, U.S. Steel’s Benjamin F. Fairless 
takes up the cudgels against this be- 
nighted view. Today “automation” is the 
fretword, and it is no more a threat than 
the first machine. Indeed, in the long run, 
automation means not that fewer men 
can produce the same as in the past, but 
that the same number of men can pro- 
duce more in less time. Automation, says 
he, is in the American tradition—a mile- 
stone on the road to abundance (13 
pages) 


377. Trenos tn TeCHNOLOGY AND Em- 
PLOYMENT: At the turn of the century, 
U.S. workers began to cock their ears 
to the appeal of Socialism and the IWW. 
Life was hard under the burden of the 
machine—‘“wage slavery,” it was called. 
Today the tables are pretty well turned, 
and it is the machine that is the slave 
This booklet tells how, without benefit of 
utopia, “the man with the hoe” is being 
ushered out of the American scene 
Thanks to technological advances, most 
Americans now have cars and TV and 
time to use both. Sales of theater and 
concert tickets, books and LPs belie the 
old chestnut of U.S. materialism as an end 
in itself (24 pages) 
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378. Wace Extras: When you add up 
social security, workmen’s compensation, 
coffee breaks, paid vacations and Christ- 
mas bonuses, the total comes to a pretty 
penny that is often omitted in calculating 
the benefits received by employees in ad- 
dition to what shows in the pay enve- 
lope. Who pays? How much do these 
items cost? These are some of the 
questions answered in this booklet. Pre- 
pared by the Economic Research De- 
partment of the Chamber of Commerce 
of the USA, it offers useful and interesting 
information in the form of an imaginary 
conversation between a worker and an 
employer (12 pages). 


379. TVA: Prorrr or Loss? With the 
Dixon-Yates fur still flying, this essay 
by University of Kansas Professor (Em- 
eritus) Eugene A. Stephenson is most op- 
portune. David Lilienthal’s book TVA has 
widely publicized the New Deal public- 
enterprise point of view, so it is high time 
the private-enterprise story was told 
Professor Stephenson minces few words, 
backs up his opinions with cold facts and 
hard figures. His conclusion: far from 
being a monument to “economic democ- 
racy,’ TVA is an expensive millstone 
around the neck of U.S. taxpayers (11 
pages). 
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1955, Another Boom Year 
for Rail Common Stocks! 


Which stocks are scheduled to profit most? 


What does Thomas G. Campbell, author 
of “Hidden Values in Receivership Rails” 
published in Barron’s and “The Coming 
Boom in Rail Stocks,”’ published in 1950, 
expect in the immediate future... the long 
term future. How does he rate the com- 
parative value of the 43 rail leaders? 


For the fact-packed profit-producing answers, get your copy of 


CAMPBELL'S Rail-Common Stock Compendium 


Containing detailed analyses of 


43 LEADING RAIL COMMON STOCKS 








Tue Bic Srore. By Oscar Schisgall. 
Prentice-Hall. $3. 


A susiness doesn’t just happen; it 
takes men with ideas and ability. Con- 
rad Selby had what it took to develop 
a department store into a business his 
family could be proud of. Then along 
came Paul Blaze, the new general 
manager. Blaze was a young man on 
the make, with a head full of money- 
making ideas and a heart set on par- 
laying sales booms into a block of 
Selby stock. The Big Store is a novel 
of conflict between these two men and 
their philosophies. Although Author 
Schisgall never delves very far be- 
neath the surface of his characters, 
his presentation is deft and vivid, with 
never a dull moment. Result: a good 
evening's entertainment and, as food 
for thought, a well-flavored tidbit 


Tue GrowTx of InTecratep Om Com- 
PANIES. By John G. McLean and 
Robert W. Haigh. The Plimpton Press, 
Norwood, Massachusetts. $12. 


AN imposing, assiduous reference book 
of vital and formerly unavailab!e facts 
and figures. Primarily concerned with 
the circumstances which have given 
rise to vertical integration, and the 
present position of the small refiner, 
this study is indispensable for the re- 
searchers in petroleum and related in- 
dustries. 


April 15, 1955 
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Should You BUY, SELL, HOLD 
or EXCHANGE These 43 Rails 


Atch., Topeka & Sante Fe 
Atlantic Coast Line 
Baltimore & Ohio 
Conedian Pacific 

Central of Georgia 
Central RR. of NJ 
Chesapeake & Ohio 
Chicage & E. Iilinois—""A”’ 
Chicago & Great Western 
Chi., Ind. & Lovisville 
Chi, Mil., St. Paul & Pacific 
Chicago & Northwestern 
Chi., Rock Isl. & Pacific 
Delaware & Hudson 

Del. Lackawanna Western 
Den. & Rio Grande West. 
Erie 

Greet Nerthern 

Gulf Mobile & Ohie 
IMinois Centro! 

Kansas City Southern 
Lehigh Valley 

Louisville & Nashviile 
Minn Seute St Marie 
Meo.-Kansas-Tex. (Pf'd) 
Nash., Chort. & St. Levis 
New York Central 

N.Y. , Chi. & St. Lewis 

WN. Y.,N. Haven & Hertford 
Norfolk & Western 
Northern Pacific 
Pennsylvania 

Pittsburgh & Loke Erie 
Reading 

St. Louis, Sen Francisco 
Seaboord Air Line 
Southern Pacific 
Southern Roilwey 

Texas & Pacific 

Union Pacific 

Virginian Railway 
Western Pacific 

Western Maryland 











l enclose $ 


THOMAS 


Street 


All In 1 Volume $15 Complete 


(90 pages) 

The author, Thomas G. Campbell, is 
outstanding as an authority on Railroad 
Finance and Valuations. He has acted 
as an expert before the I. C. C., an ad- 
viser to corporations and investors, and 
has been for many years a prolific writer 
on the trend and outlook of the rails. He 
has been called “The Experts’ Expert.” 
While frequently asked to pass judg- 
ment on utility and industrial stocks, he 
has concentrated on the rails for more 
than twenty years 


POTENTIAL VALUES 


Only from Campbell do you get rail re- 
ports like these. Everything is broken 
down in terms of the common stock 
Even operating revenues are computed 
on a per share basis. Rarely has so much 
useful data been cram-packed into so 
small a space. Rarely has the financial 
picture of a corporation been made 
clearer. Each Report immediately spots 
the strength and weaknesses of that par- 
ticular rail, even to those unaccustomed 
to reading financial reports 


Each company analysis presents a 
specific conclusion, a definite recom- 
mendation and projects potential prices 
for 1955 


Give yourself the benefit of Campbell's 
skill and experience. Get these 43 Re- 
ports before you buy or sell another 
rail stock 


G. CAMPBELL CO. 


lacorporated 


52 Broadway, New York 4, N. Y. 


HAneover 2-3832 


in full payment. (Residents of N.Y. C ity odd 3% for sales tox) 











de Vegh 


Mutual Fund, Inc. 


The 


Capital Stock 


subscription price is the 
asset value per share, 


without the addition of any 
sales load or commission. 


The 


net 


de Vegh 


Income Fund, Inc. 
Capital Stock 


subscription price is the 
asset value per share, 


without the addition of any 
sales load or commission. 


Prospectuses may be obtained from 


de Vegh & Company 
One Wall Street, New York 5 








Attention Investors! 


If 
I 


should 
Uranium 


you are buying various 
ranium securities you 
include Cherokee 
common stock at 


its present level of approxi 


mately 
Cherokee has its own 


40 cents per share 


mine 


and mill—is producing and 
shipping ore and has a gross 
daily income of about $700. 
We know of no other Urani- 
um mining company whose 
stock is selling under $1 per 
share that can equal this rate 
of production. 


if 


“ 


you like low priced stocks 
ith growth potential, which 


also offer a chance of income, 


we suggest 
today for 


that 
free 


you write 
report on 


Cherokee Uranium. 


TELLIER & Co. 


ESTABUSHED 193) 


1 Exchange Pi, Jersey City 2, NH. J. 


Dilewere 3.380! 


Free telephone from New York City 


Digby 4.4500 











THE TAYLOR 


TRADING TECHNIQUE 


Contains 


stock traders 


only 


Method 


ing im stocks 


“Automatic 


By Geonce D. Tavion 
(3) Metheds ter commodity-¢rein- 
Por daily setive trading, with the 
Tape Reader” he 3-Day 
and The Basic Method jor Trend Trad- 
Not an advisory service or chart- 


ing system 


Send for descriptive folder 


LILLY PUBLISHING CO. 
5 P.O. Box 57265 Station @ 
Les Angeles 37, Californie 








THE FUNDS 





PIONEERS, O PIONEERS 


Tue mutual fund has made its mark 
on Wall Street largely as the haven 
for the man who wants to put some 
dollars “in the market” but lacks the 


experience to look after him- 


} 


financial 


self. From that premise most investors 


expect mutual funds to invest in 


“name brand” stocks which have al- 


financial 


More 


ready arrived at maturity 


and respectability 
not, this actually is the case 
Boston's small ($10.6-million assets) 
Pioneer Fund 
the investment facts of life with quit 
a different philosophy 


often than 


however, approaches 


Pioneer is not 
so much interested in blue chip per 
formance 


records as it is in prospects 


of future 
Off-Beat 

L Carret 

think a 


valued, he 


performance 
If Pioneer President Philip 
Car 
stock is 

even if the 


(pronounced ray) 


particular under- 
buys it com- 
stock 
Pioneer-Carret phi- 
‘We 


undervalued 


listed on 
fact 
runs something like this 


pany not any ex- 
change. In 
losop! 
buy vell managed 


well 


another way 


stoch not known names Or 
Dividend checks 
but hefty capital 
better 
founded in 


put 
today are 
gains 

Though Pionee1 
to be the 
fund in the 


pleasant 


tomorrow are even 


1928 
claim fourth oldest mutual 


nation, it has neve 


sprouted the some of 


One 


way its contem- 
poraries have 
is tne 
Sive Salt 


that 


have 


of course 
lac k of aggres- 
Another fact 
off-beat policy does not 


reason 
managements 
manship is the 
Carret 
quite the ready sales 
that the 


approat h has 


same -ap- 


peal more “conservative’ 

But last year seems to have marked 
a definite 
Sizabl 


turn in Pioneer's standing 
capital gains plus an upbeat 
in the sales of new shares helped dou- 
ble the 1953 
The development, however: 
gave ( 


assets from 


year-end 
which 
‘arret the most pride is some 
1954 


were 


thing else: in a year when most 


mutual funds plagued by an 


exceptionally high redemption rate 
Pioneer had to buy back only 44,000 
of its own shares. Stacked up against 
stock sales of 228,000 shares this 
gave Pioneer one of the best investor- 
loyalty records in the 
How does Pioneer 
money? At 1954 
end the largest common stock hold- 
little-known 
names more often than they were of 
Big non-blue-chip hold- 
ings included: American Maize Prod- 
ucts, 8,000 shares; Philip Carey Man- 
ufacturing, 10,000; Southland Royalty, 
4,000; American Writing Paper Co., 


new 


industry 
Portfolio 
shareholders 


invest 


year- 


ings were made up of 


blue ‘ hips 


62 


12,000, and Detroit International 
3ridge Co., 10,900. The better-known 
companies represented were Air Re- 
duction, 8,000 shares, and W. R. Grace 
& Co., 5,000 

Name Brands. For those critics who 
maintain that such a portfolio is not 
suited to the average investor, Carret 
has a favorite story. It concerns a 
lady investor who rejected his advice 
to buy Great Lakes Dredge and Dock 
Her she had “never heard of 
it.” On her fourth visit to Carret, the 
lady changed her mind. “You've sug- 
gested that stock to me two or three 


reason 


times now, so the name is beginning 


to be familiar. Please buy me 100 
shares.” 

“Public familiarity,” concludes Car- 
ret with a shake of the head, 


pletely 


“is com- 
irrelevant to investing.” He 
adds, “By conventional standards un- 
doubtedly Pioneer Fund would be re- 
But Carret, 
more interested in capital gains for 
his stockholders than in conventional 
standards the 
belongs on 
not on Wall Street 


garded as speculative.” 


stoutly maintains that 
brand name approach 


Madison Avenue 


HOW'S THE MARKET? 

Tue men in The Street, many of them 
these that 
meaningless They 
the health 
individual in- 


at least, consider 


days 
question almost 
more concerned with 
of individual stocks o1 
The latter approach espe- 
cially interests Group Securities, $85- 
million open-end trust whose 2! indi- 
offer investors every- 
thing from an ultra-stable investment 
bond fund right down to a group of 
individual industry funds whose hold- 
ings are concentrated in specific busi- 


nesses like tobacco 


are 


dustries 


vidual funds 


steel or autos 

Periodically Group Securities issues 
an interim report for its dealers, based 
on its own studies of relative 
the different industry 
Last month it came up with 
the following opinions 

Railroad 
tremely favorable buying position.” 

Aviation stocks 
which 
would be prudent.” 

Tobacco stocks: “Continue to offer 
intrinsic values and out- 
standingly generous return.” 

Steel and building stocks: “Still 
worthwhile holdings, although it ap- 
pears late for new commitments.” 


price 
action among 
groups 
stocks: are in an “ex- 
“Have advanced to 


a level at extreme caution 


substantial 


Petroleum, chemicals and electron- 
ics stocks 
growth.” 

Merchandising stocks 


“Favorable for long-term 


“Need more 
time to develop favorable action.” 


Forbes 





WHY THEY'RE SWITCHING 
FROM STOCKS 10 
COMMODITIES 


The gold rush is on. Stock traders 
commodities offer greater money-making 
opportunities. How do yeu do it? Com- 
modity Trend Service shows you 

with 1) full coverage of alk U. 8. and 
Canada futures markets; 2) suggests 
when to buy, sell and at what price, 3) 
advises exact price to place stop-loss 
orders. Based on successful forecasting 
system. Send for FREE current bul- 
letins now 


COMMODITY TREND SERVICE 











30 Church St., New York 7, N.Y. 
Call REctor 2 
TAX FREE 


LO® income 


Write today for details on how a 
nationally known, well rated Munic- 
ipal Bond, purchased on margin, 
can yield 10% tax free. 


Phone or write, without obligation, 
for Bulletin F-4. 


FIRST CHELSEA CORP. 


52 Broadway New York 4, WN. Y. 











Digby 4-0350 
$4.50 


FREE... ‘toox 


“NEW METHODS 
FOR PROFIT INTHE 
STOCK MARKET™ 


by Garfield A. Drew 


We've gone a long way since the hit or 
miss speculation of a generation ago 
There have been sweeping changes in the 
behavior of the stock market—and a store 
of knowledge and experience to meet 
them. Scientific stock market analysis was 
understood by few until Drew brought to- 
gether in one 365 page book all the tech- 
nical knowledge, methods and studies 
developed by professionals for success in 
the modern stock market. A practical 
guide to the most successful trading and 
investment methods developed by modern 
research. No one interested in learning 
how profits are made in today's stock 
market should be without this book. You 
can have it FREE—with one month's trial 
of the Drew Market Action Analysis based 
on the Odd Lot Indexes—a measurement 
of market psychology indicating future 
trends (regularly $85 a year) 


Send $5 to cover “New Methods for 
Profit in the Stock Market” and 
Drew Reports for four weeks, 


Street 


State 


“DREW wwesraex 


53 STATE ST. - BOSTON, MASS. 





Mining stocks: “Attractively priced.” 

Industrial machinery stocks: “Ap- 
pear to be attracting increased atten- 
tion.” 

Railroad equipment stocks 
making a major upturn.” 
RISK 
Some investors, conjuring up visions 
of another 1929, imagine that they 
can insulate themselves by turning 
their holdings into cash and standing 
gloomily on the sidelines waiting for 
Armageddon. Maybe they are right, 
but, points out Manhattan’s Dreyfus 
Fund, they too are taking a risk. “The 
risks in securities,” says Dreyfus, 
“have been well advertised. How- 
ever, the risks involved in keeping 
money in the bank are just as real 
but not as well understood.” Where 
is the risk in holding nice, folding 
greenbacks? Explains Dreyfus: “In- 
flation has cut the buying power of 
the dollar almost in half during the 
past 15 years We do not mean to 
imply that because the dollar has de- 
preciated sharply in past years it will 
We 
simply want to point out that there 
is risk in holding cash as well as in 
holding securities.” 


BALANCE WHEEL 
Mutua. funders will argue at the 
drop of a hat (Forses, April 1) with 
critics who suggest that their redemp- 
tion guarantees could turn a market 
break into a second 1929 
their 
ment Companies nimbly came up with 
fresh, timely 
their contention that 


no panic-starters 


“Are 


necessarily do so in the future 


Last month 
National Association of Invest- 
statistics to reinforce 
the funds were 
The occasion: the 
‘Fulbright” market break 
March 4 and March 14 
During that period the Dow-Jones 
industrials backed down a sharp 18% 
But the surveyed group of 
mutual funds, far from being pan- 
icked, sank $20.7-million into securi- 
ties during that period, took only 
$15.1-million out. Mutual fund in- 
vestors themselves, who may or may 
not be babes in the bought 
$11.8-million worth of shares, sold 
only $9.4-miilion, thereby indicating 
that the little fellow may be harder to 
frighten out of 
than 


SO -¢ alled 


between 


points 


wood, 


fund shares 
The 
were 
based on the action of some 25 major 
funds with $3.9-billion in 


mutual 
stocks 
though not conclusive 


out of ordinary 


figures 
about as- 
sets 





PHOTO CREDITS 
Pace 13: Wide World (1) 
Pace 14: Wide World (1) 
Pace 28: International (1) 
Pace 32: Wide World (1). 
Pace 34: Wide World (1) 
Pace Wide World (1) 











Investing for Income 
through 
National Income Series. 


a mutual fund, the primary ob- 
jective of which is to provide an 
invest ment in a diversified group 
of bonds, preferred and common 
stocks selected because of their 
relatively high current yield 
and reasonable expectance of its 
continuance with regard to the 
risk involved 








Send infermetion feider and prospectus . 


fe 


Nome 





Address 


City ——— State 


National Securities & 


Research Corporation 
Established 1930 
120 Broedwoy, New York 5, New York 


Ugg f—e 


corm'POR ATION 
A new company specializing in the develop- 
ment and production of aircraft accessories 
and control systems. Manufactures industrial 
patented self-flaring FLARE-MATIC tube 
fittings. Located at Farmingdale, New York. 


100,000 SHARES 


OFFERING PRICE 
$1.25 per shore 


(Per Value $1.00 per share) 


No underwriting contracts or 
commissions involved. 


Stock Purchase Time 
Payment Plan Available 


Make inquiry directly to 


Century Controls Corp 

Allen Blyd., Farmingdale, New York 
Phone: Farmingdale 2-3423 
Gentlemen 

send a 
circular to 


Please copy of offering 


your 


Name 


Address 





$/D REPORTS 


26th Year 

the expected pattern for 
which stocks are preference- 
merit and to what indicated price ob- 
“ock is 


Learn now 
the market 
each 


pective up ofr down) 


headed 
NO SERVICE LIKE $/D REPORTS 


Send $1.00 now for next two weekly 
Check 
Be prepared for the next 

positions 


and sample monthly editions 


stocks 


or SELI 


your 


BUY per stock 


HENRY WHEELER CHASE 


Adviser 
CONNECTICUT 


Economic Price 


GREENWICH 








April 15, 1955 
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—FED@RAL— PHILADELPHIA ELECTRIC 


FEDERAL PAPER BOARD CO., Inc. 8 | COMPANY 


Common & Preferred Dividends: ( ) ] 

The Board of Directors of Federal ON THE BOOKSHELF Diatlaad olice 
Paper Board Company, lnc. has this - 

day declared the following quarterly 


dividends . . . Dividends on all series of preferred 
430 ges chase on Common Sundk. Tue Great MercHanrts. stock have been declared, payable 


50¢ per share on the 4% By Tom Mahoney Harper. $3.95. May 1, 1955 to stockholders of 
Cumulative Preferred Stock record at the close of business on 
Common sock dividends are payable U.S. rerarcers have never had smooth April 11, 1955. These dividends 


April 15, 1995 w stockholders of . a —- —_ . - amount to $1.17 « share on the 

record at the close of business April 1, sailing Of eve ry three new ventures, 4.68%, Series, $1.10 « share on the 

1995 one capsizes in the first year. But 4.4% Series, $1.07 « share on the 

Dividends on the 4% Cusnulative some of the successful ones succeec 4.3% Service and 95 conte 0 chase 

Preferred Stock are payable July 1 = : on the 34% Series. Checks will 

1955 to mockholders of record June | in a big way The Great Merchants be mailed. 

24, 199 | tells how twenty famous stores got 6. wmate, 
Rowert A. Wattact where they are today In chatty, anec- 
Vice President and Secretary ° ° 

een cee dotal style, Author Mahoney traces 

arcn > 
Bogota, New Jersey the careers of the men whose bright 


new ideas or steadfast adherence to 


old ones pyramided hole-in-corner COLUMBIA PICTURES 
LONG ISLAND LIGHTING COMPANY shops into multimillion-dollar enter- CORPORATION 


prises. In 1887, for example, two 23- 
Mg year-old men, earning $6 and $3.50 a The Board of Directors at a 


° week, decided to try selling jewelry, gt BLA 
\s/ | QUARTERLY 





























1955, declared a quarterly 

silverware and pistols by mail-order. ‘ aie meet Fy en Ci ly 
- € é umulative Fre- 

DIVIDEND Their names: Richard Warren Sears ferred Stock of the company 

. le 3B 955, to 

and — ( —s Roebuck. Besides ee eg ata “May 

titans like Sears, the A&P and Macy’s 2, 1955 

COMMON STOCK ’ y 8, n = 

there are chapters about stores of less ey tegen y= - 

. . “er es i ¢ 

The Board of Directors has de- titanic 


clared a quarterly dividend of 25 theless 
cents per share on the Company's 


dimensions which have never- 
made their gilt-edged mark 


. on the American scene—swank shops 
Common Stock, payable May 1, on : 
oe ? like Tiffany's, Brentano's, Brooks 
1955 to stockholders of record at , - Another regular quarterly 
the close of business on April 15, Brothers. Whether stranger than fic- dividend of 25 cents per 
1955 tion or not, this book shows that truth share has been declared by 


VINCENT T. MILES can be as entertaining as it is in- Daystrem, ins. Chashe will be 


i444 » mailed May 16th to share 
Treasurer formative “= welders of record April 27th 














March 30, 1955 











DAYSTROM, inc. 
IZ EUZABETH, 4 
By the Conference on Research in ZZ” Erectronies 


Income and Wealth, National Bureau Furniture 
Cc A N A D I A N of Economic Research. Princeton, $7.50. | Printing Equipment 


Suort-Term Economic ForecASTING 

















“Ir onty I knew what was in store for 
the economy next year " This 
question has teased the mind of many 


a financial soothsayer, not to mention 


INFORMATIONAL BOOKLET investors who make no claim to being 


experts. Short-Term Economic Fore- Your dividend notice 


WITH MAPS OF CANADA'S casting represents a step away from . ‘ ——_* 
MAJOR URANIUM AREAS the eenie-meenie method in the direc- in FORBES directs 


ee ee eed tion of making one- and two-yea! 


uN predictions as scientific as a census nationwide attention 
CANADIAN URANIUM forecast. This meaty tome is by 


no 


ae ape REVIEW a“ 2k aR means tender ized, however and many of influential 


readers will crack their teeth on its 
MAILED WITHOUT COST OR OBLI- scholarly gristle. Hardier souls will investors in finance 
GATION TO ADULTS ONLY WHO be rewarded with penetrating analyses 
CAN AFFORD TO SPECULATE. 


of plant and equipment programs and industry to your 


WAIL Gtorct HOGARTH, 
‘oS SES 


consumer anticipations, sales expec- 
tations and other vital problems as company. 
they relate to economic prediction 





Man Acarnst Fire. By Bob Consi- 
dine. Doubleday & Co., Inc. $5 








“ar 


A Dramatic description of fire as , 
man's blessing and curse, his salva- To reach the TOPS 


tion and destruction. The history of FORBES is TOPS 
the world's great fires, the growth of 


| insurance companies, and a minute 


64 Forbes 























FREE SAMPLE 
COPY OFFER! 


Please Mail Current 
FORBES To Those 
Listed Below— 


AT NO COST! 


| Forbes Magazine 
80 Fifth Avenue 
I ew York 11, N. Y. 
| Please mail a complimentary copy of 


the current FORBES to each of the 
U individuals listed below: 


T 
| ° 
{ Street & No. 


B City. ......0000.. ome State 


1 ODP DDD 
] To 
4 Street & No. 


L city said Zone 


| 2<?><><?><? >> 


| to 


L strect & No. 


Ii 


I Street & No. 


City Zone 


oo DD 
To 
Street & No. 


City Zone 
PEP 


To 


] Street & No. 


l City Zone 


| (Copies cannot be sent unless you fill 
in your name and address below.) 


State 


Lee ee a 


eed 


From ; sf ican | 
Address 
City 


April 15, 1955 


explanation of the fine-print provi- 
sions of fire insurance policies serve 
as backdrops for the grand finale, a 
hot crusade for stronger fire preven- 
tion measures and broader fire insur- 
ance coverage. Appendices, glossaries, 
and pictures provide much practical 
and easily understood information. 


PRICING AND Price DIFFERENTIALS 

on Over-THE-CountTerR Markets. By 
Friend, Hamburg & Schor. University 
of Pennsylvania. $1.25. 


For the man on the street, Senator 
Fulbright’s recent inquiry into over- 
the-counter securities trading packed 
many surprises. But far from the 
headlines, Uni- 
versity of Pennsylvania campus could 
say “I told you so.” For five years 
they have been studying over-the- 
counter markets and isuing fact-filled 
monographs. Pricing and Price Dif- 
ferentials is the latest of these. In it, 
three members of the University’s Se- 
curities Research Unit make available, 
for the first time, a detailed compari- 


researchers on the 


son of over-the-counter prices as 


quoted in the financial press and actual 


prices paid. The average spread, they 
found, was somewhat narrower than 
published quotations indicated. Other 
data in the study include an analysis 
of price structure and a comparison of 
market 

with those of the exchanges 


over - the - counte1 practices 


MARKET OUTLOOK 





(Continued from page 50) 


share in 1954, as compared with 56 
cents per share in the previous year 
The prospect of higher dividends from 
the foreign subsidiaries—only 22 cents 
received in 1954 
resumption of common 
And the Wilson Sporting 
Goods division is believed to be larger 
than A. G. Spalding 


I can also enthuse about 


per share was 
points to a 


dividends 


Cuban 
Atlantic Sugar—a company control- 
ling the largest sugar properties in 
Cuba. There are several plus factors 
in the situation, one of which is the 
recent strength in world sugar prices. 
Furthermore, the company’s operat- 
ing profit margins should increase this 
year, and its world sales are under- 
stood to be sharply ahead of a year 
ago. Net result is that 1955 earnings 
should markedly exceed the $1.33 
reported last year. In turn, this sug- 
gests a far more liberal dividend than 
the 40 cents per 
1954 

I could go on, for there are many 
issues that tempt idle capital today 


share reported in 


3ut I prefer to leave you with the 
thought that any time is a good time 
to buy a good stock 
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LARGEST PAWNBROKERS IX THE 
MIDOLE WEST 
Member Better Business Bureau 
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THOUGHTS 
ON THE BUSINESS OF LIFE 





Six things we individual Americans 
can never afford are: Intolerance, in- 
dolence, injustice, indifference, intem- 
perance and ingratitude. Whenever 
any of these enter, they lead to de- 
terioration, defeat, and disaster. Any 
nation given to them inevitably falls 

Dr. J. Ricuarp SNeep. 


Only by a spiritual renaissance can 
we mobilize the mightiest force in the 
world—moral force 

Davin LAWRENCE 
The only freedom which deserves 
the name is that of pursuing our own 
good, in our own way, so long as we 
do not attempt to deprive others of 
theirs ol efforts to 


J. S$. Mau 


impede thei: 


obtain it 


“Nature” 


work 


will not longer do the 
Nature—if by that we 
mean blind and non-conscious forces 


unaided 


has, marvelously, produced man and 
CONSCIOUSNESS they 


the task to 


alone can 


must carry on 


new results which she 
never reach 


JULIAN HUXLEY 


There 
with the 
when 


must be something wrong 
thinking of young folks 
seeking employment, they are 
“security” than 
book, the 
principle of private enterprise is ou 
greatest The businessmen 
who pays wages year after year gives 


more concerned over 


over opportunity, In our 


security 


us our greatest security. If we elim- 
bureau 
or vote-hungry politician is going to 


give it to us H. C,. Drerensacn 


inate him, no government 


The world is so filled with interest- 
ing things to do that the 
human life could not 


longest 
exhaust 
than a small fraction of thom 

Frank L 


more 
GAINES 


The idea of imposing restrictions on 

H free economy to assure freedom of 

competition is like breaking a man’s 
leg to make him run faster 

Morns R. Sayre 


A man without religion or spiritual 
vision is like a captain who finds him- 
self in the midst of an uncharted sea, 
without compass, rudder and steering 
wheel, He never knows where he is, 
which way he is going and where he 
is going to land 

WrusaM J. H. Borercxer, D.D 


If you wish to travel far and fast, 
travel light. Take off all your envies, 
jealousies, unforgiveness, selfishness 
and fears GLEenn CLARK. 

It is a strange desire, to seek power, 
and to lose liberty; or to seek power 
over others, and to lose power over a 


man's self Francis Bacon 


B.C, FORBES: 


More and more the caliber of 
leaders in the world of large 
affairs is judged by their ability 
to inspire and train and develop 
The big man 
who utterly fails to create other 
big men, or at least to develop 


one man fit 


men into gtnts 


to become his suc- 


cessor 


is held in distinctly less 


esteem than the big man who 


demonstrates his capacity for 


raising up other men to 


high 
Mammoth 
cannot be 


heights of success 


ente 


prises safely 


entrusted to self-centered ex- 


ecutives lacking aptitude for 
training others to meet and su 


cessfully handle heavy responsi- 





j 
bilities 





which 
breath 
again, but if 
cracked can never be repaired 


WALTER 


Credit is like a lookingglass 
when once sullied by a 
be wiped 


may 


clear once 


Scort 


ner lubricates business 


STOWELI 


How 


would 


men long for celebrity! Some 
willingly their 
would rather 
crimes than not 

SINCLAIR 


sacrifice lives 
and not a few 


their 


for tame 
be known by 


known at all 


Doubt 


dange: 


indulged and cherished, is in 
but if hon- 
est, and bent on thorough investiga- 
tion, it may soon lead to full establish- 


ment in the truth Tryon Epwanxps 


of becoming denial 


I place economy among the first and 
most important virtues, and public 
debt as the greatest of dangers to be 
feared. To preserve our inde- 
pendence, we must not let our rulers 
load us with perpetual debt. We 
must make our choice between 
economy and liberty or profusion and 
servitude. If we run into such 
debts, we must be taxed in our meat 
and drink, in our necessities and our 
comforts, in our labors and in our 
amusements If we can prevent 
from wasting the 
labors of the people, under the pre- 
tense of caring for them, they will be 
happy. THOMAS JEFFERSON 


the Government 


Even the best of men get knocked 
down many times in a lifetime. Oc- 
casional knocks aren't anything to be 
afraid of. In fact, they make the game 
of life interesting; they are the haz- 
ards and bunkers and sandtraps that 
force us to keep our mind on the 
game and play our best 

Ciinton E. Bernarp 

No one ever heard of state freedom, 
much less did ever hear of 
state morals, Freedom and morals are 


anyone 


the exclusive possession of individuals 
Henry M. Wriston 
When we can say “no,” not only to 
things that are wrong and sinful, but 
also to things pleasant, profitable, and 
good which would hinder and clog 
our grand duties and our chief work 
we shall understand more fully 
life is worth, 
of it 


what 
and how to make the 
C. A. Sropparp 


most 


Falsehood is never so successful as 
when she baits her hook with truth, 
and no opinions so fatally mislead us 
as those that are not wholly wrong; as 
no watches so effectively deceive the 
wearer as that are 


those sometimes 


right COLTON 


If one only wished to be happy, this 
could be easily accomplished; but we 
wish to be happier than other people, 
and this is always difficult, for we 
believe others to be happier than they 
are MONTESQUIEU 

You must have long-range goals to 
keep you from being frustrated by 
short-range failures 

Cuaries C. Nose. 





whatsoever ye have spoken 


{ T\ Therefore 
v4 ext eee in the darkness shall be heard in the 


Se ’ S. M. Conger, Wash 
» €. What's » 
rhes book is presented 

texts used 


ur tavorite 





light; and that which ye have spoken in 
the ear in closets shall be proclaimed 
upon the housetops 


—Luxe 12:3 








When you get em hot and tast 


.-. you have Inco Nickel in the 


heating units of your electric range 


Here’s a Family that knows the secret 


of speed cooking: an electric range 


and Inco Nickel. 


On this range —for quick, clean, 
steady heat —Inco Nickel is in the 
heating units, the parts that get red 
hot on the double-quick when the 
range is turned on. 


it’s in the heating units 
in two forms and two places 


The heating element inside these 
units, the hidden wire that turns elec- 
tricity into heat, isa Nickel Chromium 
alloy. This metal heats up fast and 
resists high temperature corrosion. 

And the protective sheathings for 
this wire —these are other Nickel 
Alloys, such as Inconel and Incoloy. 

Thanks to these Nickel Alloys, the 
sheathing (the coils that glow a 


bright, cherry red) can be made thin 

so thin that it transmits heat instan 
taneously. Yet, thin as it is, the sheath- 
ing withstands intense heat, without 
warping, without burning out. Your 
assurance of trouble-free speed cook- 
ing over the years! 

Whether you’re interested in speed 
cooking or not, you'll enjoy reading 
“The Romance of Nickel.” This take- 
you-behind-the-scenes, 65-page book- 
let will show you why Inco Nickel has 
come to be called “Your Unseen 
Friend.” Write for a free copy. The 
International Nickel Company, Inc., 
Dept. 85d, New York 5, N. Y. 


4s 


INCO, 








With Inco Nickel in them 


metals perform better, longer! 


Here’s what thi 
metal does for the 


friendly 
heating 

tri range it 
nely them hold strength at 


nign tempers 





Tnco NICKEL yoo voces rice 


“Tres )6The INTERNATIONAL NICKEL COMPANY, Inc. 








Conowingo Hydro Electric Plant, on the Susquehanna River at 
Conewingo, Md. This is one of the world’s greatest water power 


installations, built, owned, and operated by Philadelphia Electric 


/ 
Prue moans ploity / in Greater Philadelphia 


Greater Philadelphia, heart of Delaware Valley 
U.S.A., is a land of abundance 


the seven seas. Unequaled transportation facili 


with access to 


ties over a vast rail and highway network place a 
third of the nation within overnight shipping 
distance. Add to all these advantages an army 


of skilled workers, space to grow, a modern 


international airport, as well as abundant 
electric power, ample for all present needs and 
geared to future expansion If you are thinking 
of expanding or relocating, join the movement 


of industry to Greater Philadelphia 





